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Bronze h the store f rout metal of qniet 
ciiguity ami subtle good taste 

Progressive business men know the appeal of an 
artracdve store front. Tliey know that the "first 
impression" is aII-importam.*,that it's the prime 
influence in making sales to casual passers-by. 

That's why more and more retailers and prop- 
erty owners are installing store fronts of Anaconda 
Atchitecmral Bronze. Bronze bespeaks quality, 
denotes distinction, and provides a warm, appeal- 



ing setting for the merchandise displayed therein. 

Anaconda Architectural Bronze is as practical 
as it is attractive. Durable and rustproof, it renders 
years of service. Upkeep expense is negligiblep for 
the appearance of bronze is easily maintained with 
only occasional attention. 

Tlie American Brass Company is the principal 
supplier of architectural bronze, copper and nickel 
silver for architectural decoration. We'll gladly 
send a free copy of our booklet, "Bronze— The 
Key to Better Retailing." 



AnacondA 



THE AMERICAN BRASS COMPANY, General Ofl&ces: Waterbury, Connecticut 

In Canada: Attaconda AmtricoM Brass Ltd., New Toronto, Out. • Subfidiary of Anatonda Copptr Mining Company 




THE NEW TRAINS PAY 



This month. Bashing along ihe rails 
of America, Budd-huilt trains of stain^ 
less steel are completing 8,000,000 
miles of safe, economical transporta- 
litm. Meanwhile, they have proved 
several points. Among the most im- 
portant is this: They pay. 

They pay the traveling public • . . 
for tliese swift, smoolh^ridin^ trains 
provide greater comfort in roomier 
interiors that are perfectly air-con- 
ditioned and insulated, finely ap- 
pointed and det:oraied. 

They pay the railroads . . , for these 
light-weight trains attract more pas- 
sengers and cost les?^ to haul. They 
pay the country at large , . , for any- 
thing that henefits the railroads also 



benefits agriculture and industry in 
all parts of the Union. 

Because the railroads are a vital 
part of America's progress and pros- 
perity . . . because they are striving 
heroically under trying conditions to 
serve the public well • , , the railroads 
need and deserve the intelligent sup- 
port of the whole nation. 

As the pioneer in truly light-weight 
rail equip menlj the Budd Company 
has special reason for rejoicing at the 
remarkable success of the modem 
^tatnless-steet train. lUit, more impor- 



tant, it i& a contribution to the national 
welfare that these handsome stream- 
liners . , . in addition ti) their many 
other advantages . , , enalde the rail- 
rnads of America to operate them al 
a profit, 

Originithfr of ALL STEEL^ atitomohile 

bodies, Budd has pioneered modern mtth- 

ods in the design ami jahrirntlon of mons 

steel product a. The Budd det^ahpmenu in 

sminhss steel include railmty mrs^ mnrine 

md bridge structim's, mrplmes, tnnls^ huji. 

trucli nitd trailer bodies and t quipment for 

thf r he mi ml and rayon indnstries, 

* uttt. t . a. /lilt ftn 



BUDD 



METHODS SAFELY ELIMINATE DEAD-WEIGHT 

EDWARD G, BUDO M AKUFACTUfllNG CO., PHILADELPHIA, DETROIT 
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It's going to be 

an Automobile... 




Lnhricaiton ivill sec* it through many 
manufariti ring processes — all the way 
io the h igh n ay. Texaco stands ready 
at 2108 points io serve erery ^tep, 

Iti hvmx rolling niillt^ . . . or tti llioiisaiids of itllier Indiifi^trtal 
^eiies.. Jtihrjcaltoii j^Iavs a \Hal role in ik'ti^rniining Cinal profits. 
TliPiV \*h\ il Ib ini|Kirtant to €*lH'€k lubricutloit ntH*<U now , . . 
alu'nd of iticrcascil |»m<liH'iion- C'atl in a Tt^xaco H**jircsciitalivc 
to brin*: you cconouiir^^ in iiiaiiitenarice coi^ti^* in niiicliino- 

lift*- anil in jiower, as well as in *«ltM'lvlvfe|Hn^, 

THE TEXAS CO>IPANY in 18 Stntr^ 
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WHson, are V-u ready to 
Talk about that market 



Sorry, I can't. It hasn't 
reached me yet. 




IT'S BAD Bust NESS to keep your 
men in the dark. Reports, com- 
plaints^ price changes, sales oppor- 
tunities—information that affects a 
number of people should be put in 
their hands promptly and in read- 
able form. That's a job for your 
office duplicator. It enables you to 
distribute individual copies quickly 
and simultaneously throughout 
your organization. 
CAREFUL BUYERS find it good bus^ 
iness to standardize on Hammermill 



Duplicator Paper, It gives you a 
large number of clear j brilliant, read- 
able copies from every master sheet. 
It runs well on either gelatin or spirit 
duplicators. On the spirit machine it 
is an exceptional economizer of the 
contact fluid. Hammermill Dupli- 
cator is low in cost. You can get it 
quickly through your local printer 
or stationer in white and four colors 
that match the colors of Hammer- 
mill Bond Envelopes and Letter- 
heads. Try it on your duplicator. 



loo SHEE1S FftlL Test Haimnermill Du- 
plicator in your office against your present 
paper* Compare results* Mail coupon with 
sample of your pres- 




MADE eV JHl MAKERS 
OF MAMMEfflHJLL BOND 





HAMMERMILL 
DUPLICATOR 

LOOK rOR THIS WATEiRIIIARK 



Hammerniitl Paper Company * Eric, Pa. NB-Se. 

Please send me free 100 -sheet test 
pftcket of HttjiunermiU Dyplicator Paper. 

Wf? now use a ^latiii,.^. . spirit mactufie. 

NAME 



POSITION^ 



..(PlcBse attach to your b us ifi ess letterhead)- 
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AMERICAN TRUCKING ASSOCIATIONS 

HONOR 

WORLD'S /C/W 



TRUCK DRIVER 




il^H ALLEN B HILL, who hii 

l.4C>0»i>09 rtiflei ijf actidi-ni-frtry drtviiifc 
\ti his credit. Thirry ycar^ a|i4» ANi-'rt Hill 
drtive his firs.i JnturnutionaJ Truck. Tiidiiv 
hr [riloii a bif; 1 fitt^rauc jun nl fi>f the 
f ].rt}ckrf Trjin^rifr & Stiirapii' tl<:i. of Ciirpuf 
C-hristit 7 ts^ rh(iu|!:h ht has dnvxri inh^r 
truclc.^ in htrtwr^'i^n^whiJtr rffllinR ufv i mik-ftjie 
L-qudl It* Sf» times around tht earih, the mdiur 
tian i)f hi« mtigniftccni cjire^r the whcet 
ha% hern uchtevcd with InicrriJiHrmiiU. 

The title,'* Wi>rM'iii Sflfcii Truck Drinfr." 
jtwnrded ic* Mr. HiJJ by iht Amtritan 
Truckinir Asscjfciation* at Ia^i wiottT'i 
ci»nvcnii<i*n» ctimiiKed the 19 57 iafrif-' 
pr«»miiti(jti work ui the nation'^ iruLrkjiijc 
induitry. 




n^iff th^ hail af:aitt tc WILLIAM 
FRKDEKICK «hu turned the other 
experts in d d('mot)stfa.tion uf «kill in 
ftuirinj! ii truck And tjr«il4?f rhmuich a 
set of difficult maneuverj^ winninpr the 
titlti, "Nali^m's Btif Truck Drivt^r/' 

in rbiip iotnpeiiitfin Mi. Freilt-'rick and 
rhr winnicr^ irf iteLOud, third i,iinii fourth 
pliicifi druvr JniernptifinaJ Trucks ^iih 
24 -ft. semi -trailers at the cunvenciOD. 
Frederick J« an optrutiiir hit the ICcn- 
lucky Transport Corp* flcct/Ltiuls^ illc» 
Ky, He ban been driving rrucks fof 
thiricen years wiibciut 4ccident. 





O Q O 



Miifipftwt r Is the hfart (if fh^ coordinated net- 
vvt*rk i>t highway iransporE. There is no finer 
grtjup t>f mt n to he found than ihe army of driv- 
er.s who pilot the nation's trucks, 

1 hese two — Allen Hill and Bill Frederick — 
find the spotlight on them suddenly, but during 
the vt^^rs that built their records they have been 
^ust like hundreds ot t ht:iusands oi others — keen 
iind capable men doing a man*s job day by day 
and d*>ing it well. All ol them together are cus- 
todians ui a safe*sane driving standard that 
would do %vonders for the nation if it could only 
be lived up to by the pubJic. 

Hill and Frederick, like so many other star 
drivers, do their stuff with I nter national Truck 
Although there are lorty manufacturers in the 
field* tniertu/iim/al Harvtsier selii one oui every 
{hree htary-^hity trui ku^ 2- ton and up. 

Internationa] Truck sizes range (roni ,'j-ttjn 
up to powerful 6'whet.ders. Sold and serviced 
through International dealers and Company- 
owned branches throughout the land* 

INTERNATIONAL HARVESTER COMPANY 



I HO North MiLhI»t*in Ave. 



ChiCBftQi,^ Illinois 



Urit'tng y^tif i^f rs child's piay 
atmparfti tvf th handling tixsr big 
irtick - atii/- ifitrltr tomhmafif>mi, 
iiiusrrafiorf ih^wi (h^ lufern^- 
ti&val J fa 4-l&a Motdti 



INTERNATIONAL TRUCKS 



QUESTIONS our readers 
are asking: 



1 • WILL the "Monopoly investigation" 

be just another mud-sUnging dem- 
onstration or will it accomplish some- 
thing? . , . . ANSWER ON PAGE 15 

2 • CAN business gouge its customers by 

charging prices that are too high? 

ON PAOE 1 7 

3 • ARE prices *' administered** and, if so, 

is that good or bad? , . . on page 18 

4 • HOW many people traveled our paved 

roads in 1937 and how much did they 
spend? ....... ON page 20 

5 • ARE our young men and women ac- 

tually facing unusual difficulties when 
they try to find jobs? . . on page 23 

6 • IN TIMES like these, does education 

help or hinder the young fellow look- 
ing for work? , , , , , on page 24 

7 • CAN business plan and develop "the 

more abundant life"? . on page 26 

S • ARE research laboratories still busy 
or have hard times stopped all that? 

. . ON PAGE 43 

9 • DOES advertising pay? If so. Whom? 

, ON PAGE 54 



10 • WOULDN'T goods of real value be 
sold even without advertising? 

, ON PAGE 59 



It • WHY doesn*t somebody make an auto 
finish that will stay bright without 

polish? -ON PAGE 87 



L 



What is Coming in October 
Turn to Page 71 
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.Uti ^ifjf/f If Editor^ HAYsfONt) C WiLLoufiiriivj Buxnti^ss Mami^h-r^ I.^whcmch 
F. ItLgiEv; Dirftter af Adveriisttuj, E, V, TuoME^sQje. 

(lENiiRAt OPFicr: — >Wa<hin|i;tf>n, U. S. Chairihcr BuiJdittL,'. Br^kck DrpirFri — 



CummcTCe St. CI\iat>fO, I irjii Xati'^Hirtl Hunk Ilniliiiiii-T. AihtsM, Chain lier nf 
Comnierte Btijlliis.;. Ah llu- nflicial ni ii^a/iut: tUt: Cli.imber nf Cuiiinici ^.t *>i 
the I'nitfd St^iJtri this pnhlicatioti carnc? aiicbunrat Ktr notices and arlictpi:^ iti 
fi'tiard Iq tht activities of the t 'iKiiiifjcr; in all nthcr re^twcts the Ciiamtu t 
catumt \\€ re^niiusible far the cuiiii'tit^ thcrct^f oc tut the opinions of writers. 
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Moiirot* figuring votyis k-.^s 
I >r cause Monrnr machines nrv liiriniiL 
uul tlic greatest volume of c<*rrect answers in 
the least time—and because Monroe users, >Yherever 
they arc, are assured uiiinterrupled figure produc- 
tion through more than 150 Mou roe-owned branches. 




GINOEII ALE . , ( uiijida Dry Gisifii r Ale ami Sparklitig Wati r 
iirv tljNt filiuh^l fn»m Miiiiu* li> Oiliriiriiia, 'Hit! fiptirc wmk 
«if immiifjtctur'mg iiml srllinj; calls for Monme jT*ltlin|r-r.ili'iJ' 
tutors at htuidquartrrs and branch offires* 




DIAPERS . . KeiuhiU Mills, 
maJcersof CurJty Di£tper%are 
iHie of the workr** ppi'?*t lextflc 
liousrs, I'hcyhavc Ir^ng tru^rlcd 
\hv\r fipiire work io MonriR-s. 




WATCHIS . . iL'imlltcHi, ihv 
Wii t ch o f li H 1 1 rof u I A c<*u racy, 
cl spends (Hi Monrof?*, both 
il ( \ i ng- ca Icii 1 n t o rs a n d 1 i i ri|? 
m :3 rl I i rir s ttJ cut figariiig costs. 



RECORD &REAKIR 

Adiling-t'alculfllor, 
Model Air jnst out, 
*'Si]lit*second*' tnul- 
tipl lea tion, rvt^ry 
oprratlon fully uu- 
tcimatic* F:4st be- 
y<jiiil wordn, '*Vi'l- 
vrt Touch" actio 
ulfiiost luiistdt.vs. 




Ltf MBIR , . Tbere's fnr nicirc tu th** luinlirr busiru'ss thitn **iitting 
down ln*os— Uicrr is a conslaul fiinv u( lipurr work. VWyerbiH-UM'r 
Sales Co., innniifiniiinTs f>f 4 .sMi AKi: lutiibcr, use Monroe?? iit 
nattiy |M>intjs thriaij^iiout Ww country. 



AMONRQEfDH 
EVERY FIGURE JOB 



MONR OE 



I 



ADDIKG CftLGUUTDRS 

LISTING MACHINES 
BaO»OCE!PmG MACHINES 

Dheck writers 

GKEGK SIGNERS 



CAICUIATING MACHINE COMPANTJNC. 

CiNERM DfFICtS - OBANfiE.NJ. 



Please send tor fri'e booklet **'rvvo Answrrs fur Oju*'' 
Name , 

Firm 

Aiidrc&s 



MOBK THAN 150 MOSEOE OWXED BHANCIIES SERVE .AMERICAN BUSINESS 
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There's action, too, in Fuel Salisf ACTION 



J 

T 

* . . coordinated action in the pro- 
duction, preparation, and transportation 
of the unexcelled coals mined along 
the Norfolk and Western Railway, that 
enables distribulors to maintain at all 
limes an adequate supply of ihis clean, 
dependable, all-puxpose fuel* Now is 
the time to store Fuel Satisfaction in 
preparation for the heavy demands of 
winter. 

Telephone or write any of the follow- 
ing for further information aboul Fuel 
Satisfaction: Coal Traffic Deparlment, 
Hoanoke, Va., or any of the Norfolk and 
Western Railway's Coal Bureaus located 
at the following addresses: 10 Post Of 
fice Square, Boston; Marquette Building. 
Chicago: Dixie Terminal Building. Cin 
cinnati; Union Commerce Building 
Cleveland; Book Building, Detroit: Reyn 
olds Building. Winston-Salem: or any 
representative of the railway's Freight 
Traffic Department. 
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Through the 
EDITOR'S SPECS 





CARRIER OF FUEL SATISFACTION 



Balancing fhe intangibles 

THIS THING of appealing from fig- 
ures to intangibles has its hazards in 
logic. As when W. P. A. Administra- 
tor Hopkins complained to a Chau- 
tauqua audience that the deficit creat- 
ed by relief spending is just a "book- 
keeping deficit/* balanced by *'social 
assets/' 

We seem to remember a ''bookkeep- 
ing profit'* of some $2,000,000,000 
about which Government officials 
bragged at the time the gold content 
of the c!o!lar was devalued arbitrarily 
from 23 grains down to 13. If an im- 
partial auditor were to O, K. this 
bookkeeping profit as the figures read* 
1 we can't see how he could permit any 
I exception to be taken on an alleged 
I * 'bookkeeping" deficit. 
I As for Mr, Hopkins' "social assets/* 
, the auditor's attention could be in- 
I vited to an overcompensating cate- 
I gory of "social liabilities" on the na- 
tional balance sheet. An honest ap- 
praisal would rate them at staggering 
I values. Here is a partial list created 
in the last six years : 

Reliance on Government for that 
whit^h the individual has always obtained 
I for himself. 

Disappearance of local rcisponsibiMty, 
Political pork in the guise of relief, on 
a scale hitherto unknown. 
J Freezing of individual initiative. 
Incitement of class hatred. 
False gtandards held up to the nation's 

On the whole, Mr. Hopkins' case 
looks less damaging when the figures 
are taken at their face value than 
when he attempts to extenuate by 
writing in the intangibles. Which is 
another way of saying that the situ- 
ation is worse even than the books 
show it to be. 

Without benefit of soil 

^'SPLENDID tomatoes these — where 
did you get them we asked not long 
ago while assisting the family's pur- 
chasing agent in her marketing. 

**They grew in a tank of water with- 
out any soil/' the grocer told us, ''And 
you see by the scale that these two 
weigh three pounds,** 

We expressed mOd skepticism. 
"Would you [ike to see for yourself?" 
the market man asked. Assured that 
it wouldn't take long, we went with 



him down the Rockville Pike to the 
farm of T. H. Eoth to see this modern 
miracle of agronomy, 

Mr, Eoth showed us in his green- 
house a long row of concrete tanks 
almost filled with clean gravel and 
v^-ater. and with giant tomato vines 
growing in them. The yield for his 
first season, he explained, ran three 
pounds to the square foot of tank 
space, or ten pounds to the plant — 
slightly higher than the production of 
greenhouse plants growing in soil. He 
went on; 

But bett&r yield is not the advantage 
for water culture that I see. It's in the 
reduced labor. No constant weeding, fer- 
tilizing:, watering* You see, I make up 
completely soluble solutionis of fertiliser 
and feed them into the tanks. A solution 
doesn't have to be changed but twice in a 
whole season. The sand and the water 
can be sterilized so that I have a depend- 
able control over fungi and other plant 
diseases. The requU'ed temperature is 
lower than for soil. The tomatoes are 
firmer, and I can raise them nearly any 
size the buyers want, . . , Yes, two pounds 
or even more if anybody wants them that 
large, 

A number of commercial flowers 
grow in water as well or better than 
vegetables, we learned. 

What a contrast to the old-time 
farmer planting in the dark of the 
moon and using a pitchfork to spread 
nutriment for his crops ! Mr. Roth has 
a diet formula for each plant as pre- 
cise as a doctor prescribes for a dia- 
betes patient. He literally feeds his 
crop from pipettes. 

Low birth-rate of dollars 

TELL the average man that the ar* 
tick for which he pays a dollar in a 
store has cost only 20 cents to pro- 
duce and at once he sees a vision of 
quick returns and easy money in man- 
ufacturing or retailing or both. If he 
never has ventured his own dollars in 
a business enterprise the truth would 
shock him. Because it is often a long 
time before these dollars come home 
to roost, if ever. Witness a case re- 
lated in the annual report of the dn 
Pont Company for 1937, 

When the company went into the 
making of dyestuffs more than $22,- 
000.000 was invested over a period of 
six years before a dollar of annual net 
profit was earned. Another $21,000,- 
000 had been put into dyes through 
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The Main Engine Stopped^ 
. i . but Not Deliviri;es 




Satlrday MCWV ... a vilal nnlfr to 
he filled , • . and llie jiKiin engine of a 
large paper null i^uddf^nly f?one deatl! 

IBtHJ people fared lo^^s of work , . * 
four or five ihousand dolltirs a day 
were at stake. 

The plant super In lenclenl had failed 
repeatedly to reac^li the rii<iiiie maiui- 
farturer, Franlir, he called the chief 
etigineer, who said, ""Our hest het is 
to get in touch with Hartford Steam 
Boiler." And by Monday that t nguie 
was '''back on the line^* . . . run ni Tig 
iii!iin>lhly. The loaditi|=^ d<K*k hnninied 
with activity. Goods moved out wifh- 
Oitf filter ruption. 



W hen emergencies arise, the worth 
of Hartford's brlj* is douhly apparent 
to the policyholder^ Only Hartford 
men and management can brin^^ to 
your potver-plant a skill accumulated 
from 72 years' experience in dealing 
with the varied causes of power-plant 
accidents. The company is devoted 
Milely to boiler and machinery prtiter- 
tioti- Its value to American industry 
is evidenced by the fact that Industry 
entrusts to it about half of all power • 
tdant insurance w ritten in this rountry. 

Let your local agent or broker lei I 
you more alnnit the helping hand of 
Hartford Steam Boiler. 



THE HARTFORD STEAM BOILER INSPECTION 
AND INSURANCE COMPANY ^^nVeE^.cJt 

OlDEST \H TKt COUNfltT. URGEST IN IHE WORLD. CNGIMiaiHG INStfPlANCr tlClUSItfEtT 




a further span of 12 years before 
enough profits had been earned to off- 
set the accumulated previous losses. 
Into the manufacture of synthetic 
ammonia and related chemicals was 
l^oured an investment of S2T»000.000 
by gradyal additions for ten years be- 
fore cumulative results fmally reg^is- 
tered the first dollar of profiL 

A contrast in ethics 

NEARLY everybody who knows his 
w^ay around in the modern w^orld is 
aware that most business transac- 
tions are exchanges in which one 
party gives something of value and 
receives the other's promise to con- 
vey value later. But few realize how 
w^ell these promises are performed. 

In a new book — which we recom- 
mend that you read forthwith — Harry 
Scherman has tried to check the bat- 
ting averages of individuals and cor* 
porations in meeting **The Promises 
Men Live By/* He finds that on the 
whole their performance is remark- 
ably good, even in depression times. 
The loss on open account bad debts 
by department stores is only six 
tenths of one per cent. Installment ac- 
count losses are only L5 per cent. And 
wiih all the bank failures this coun- 
try has seen* he finds the record of 
fulfillment by banks to be 99,98 per 
cent perfect. 

But what a different story when 
debts by government are examined! 
It has been estimated that $186»000,- 
000,000 was borrowed by belligerent 
nations in the course of the World 
War, Only a small portion of it is still 
outstanding. Not because it has been 
paid, but because it has been can- 
celled. The United States holds the 
bag for 512,500,000,000 of such repu- 
diated obligationSf and who knows 
how the $18,000,000,000 or so of 
"pump priming" domestic debt piled 
up by the federal Government in the 
past few years is ever to be retired, 

"The cold fact is that men acting 
together in a community, large or 
small, are just as dishonest, just as 
unscrupulous in breaking their prom- 
ises, as they dare to be at any one 
time/* writes Scherman. *'Govern- 
ments always, small or large, will get 
away with what they can, up to the 
point w*here the supremacy of the 
ruling power is endangered." 

Spending-taxing ingenuity 

TWtD HEADLLN^ES are spread across 
the same front page, side by side. 
Both originate from one fount, but 
never the twain shall meet. 

Surgeon General Parran of the U. S. 
Public Health Service says his dream- 
program for universal health — priced 
at $8,500.000.000 — means a new era 
I for benighted America. 
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In the column alongside we read 
that Government experts seek new 
sources of revenue to tax. 

One branch of the Washington le- 
viathan hatches a grand new scheme 
for spending money it doesn't have, 
while another branch studies in be- 
wilderment how to pay for what the 
spenders already have ordered. The 
Bourbon kings of France had the 
same problem of revenue raising. 
They tried to solve it by farming out 
the collection of taxes to private in- I 
dividuals. These farmer-generals, as 
they were called, developed a devilish 
ingenuity in bleeding the people for 
more and more revenue. They tinally 
drove the taxpayers to desperation* 
Nevertheless, the efficiency of their 
system might suggest itself to the 
Treasury experts. 

'^Follow my leader" 

WHEN cap manufacturers put their 
heads together recently they heard 
that cap sales in the United States 
had fallen from $41,000,000 to $12,- 
000,000 since 1937. Those who reason 
why say this debacle is traceable 
largely to an old Hollywood custom 
of labelling gangsters. Bowery hums 
and other disreputable characters of 
screendom with caps. As the first step 
toward a comeback, the cap makers 
will try to persuade film producers to 
have a heart. 

This isn't the first time, of course, 
that the stars of make-believe have 
been revealed as economic arbiters. 
Clark Gable bares his manly torso to 
the camera and at once millions of 
y ou ng h er o - wo rs h i p per s — - pot e n t ial 
black or brown shirt battalions — re- 
fuse to wear undershirts, no matter 
how much their mothers may urge. 
Depression strikes the undershirt in* 
dustry, stocks accumulate dust on 
store shelves, orders are cancelled, 
factories go on half time. La Colbert 
wears some new fandangle in a pic- 
ture and stores from Portland to Port- 
land are swamped with requests for 
the same thing. 

If one had to choose the adjective 
most descriptive of the American 
character it would rest unquestion- 
ably between ^imitative" and **gre- 
garious/' 

The labor front 

Mural Union Labels: A number of 
famous mural painters given commis- 
sions to execute for the New York 
World *s Fair have been notified by the 
United Scenic Artists, an A. of L, 
union, that they cannot paint on the 
fairgrounds until they have taken out 
union cards. It is understood that the 
building trades unions will back the 
ultimatum. How many artistic advan- 
tages Leonardo. Michelangelo. Ra- 
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"EliE is ofUfc dupliratin^, Mith all of itft 
conveniem e and economy, on an tmtirelv 
new platu'—a hi^^lier plane, perhaps, liuin you thouglil pos^sihle. 
For office dtipljt aling the Mullllith ^^ jy l)rin*fs a dislinrtly higher 
fpifilitv n( Murk and a much hnmdiT variety i>f applications. 

# Youll appre<'iate this new qualily in tiil the jobs it hantlles — 
for while Multiliili can '"^ro high hat"* on a moment 'h notice, it's? 
a great producer of "run of the minr*^ duplicating* 

# Today yoy may need a <jiiiinl iiy, large or small, really smart 
eonsiumcr mailinfr pii*c4*t4, ^lultilitli I'an provide them, for it rrpro- 
duret* all rlass^^s fd illoj^iratioiif; ituhtiliti ^ phnttt^ruphs. hand-lrt ter- 
in^ c>r lypC'lext and ealur u orh in aiMnirale regjister. 
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— fornix, bullet in?i, letter>, rrportt^. Ajrain Multililh l an provide 
thrm — ijiiickly, <n*onomieally . .More uses and more cpiality enable 
Multilith users to proihu e more of the duplteated material they 
neefl — as lhe\ uaiif rt — uhert t\\e\ wnnl lU 

Let us prove it , , * Write for eomphMe inforniuli^m and portfolio 

of artual samples of Miiliilitli dnpli- 
eaiint:. And ^ve a ioii\ iiirinj: ilenn^n- 
^tration at your nearest Mi LTH,it\inf 
^\hm ^4CE?iCY. Coni^idt principal cily 
l+hune bi>ok?^ ff*r Vfreni^y addri*?i«* 
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phael and company lacked in their 
crude day I 

Open Shop Heresy: Admiral Land, 
head of the U. S, Maritime Commis- 
sion, has informed the National Mari- 
time Union (CIO) that masters of 
Government -owned ships in the mer- 
chant marine may hire their own sea- 
men without regard to union mem- 
bership. The NLRB compels privately 
owmed vessels, with which the Com- 
mission's ships are in com pet it ion » to 
take only men sent them by the union 
hiring halls. 

Financial Genius: *'Tootsie" Her- 
bert and his brother were for many 
years czars of the New York Poultry 
Workers Union. Before *'Tootsie" was 
banished to Sing Sing and his brother 
retired to obscurity by Prosecutor 
Dewey they conceived the brilliant 
idea, says Harold Seidman in "Labor 
Czars/* of having employers pay all 
wages of their workers directly to the 
union. The plan never was adopted 
but other admiring union business 
agents still say the boys had some- 
thing there, 

CoNTKOLLED SPEECH: The National 
Labor Relations Board has prohibited 
the circulation among employees of a 
Maryland shoe factory of Congress- 
man Hoffman's speech in the House of 
Representatives. Rep. Hoffman dis- 
sected the CIO too frankly to suit the 
Board, so it issued this order to '*pro- 
tect'* the employees- 

Taking Liberties : A New York press 
clipping bureau with 125 employees 
moved its offices to West New York, 
N. J., without permission of the 
NLRB. and was compelled to return 
to its old quarters on the ground that 
the removal was an **unfair" labor 
act. 



Capital 

PERHAPS the title we have given 
Photographer Nesmith's picture 
which decorates our cover is unfair 
to the gentleman operating the ma- 
chine. However, no slight is intended. 
Indeed, anyone who can control the 
monster which this man regards with 
such familiarity has our heartiest re- 
spect* And yet, if this workman is 
wis€, he will join us in giving credit 
to the mechanism that stands before 
him. Because of it, he and other Amer- 
ican workmen enjoy a standard of liv- 
ing unknown elsewhere in the world. 
As a wise workman, he knows that he 
cannot do his finest work without 
good tools. 

If he were working for himself, he 
would save money, even at a sacrifice, 
to buy good tools and, having bought 
Lhem, would take care to protect 



them from loss, or theft, or damage. 

By the system built up in this coun- 
try, the workman*s tools are frequent- 
ly giants which crush, or bend or 
mould raw steel as easily and quickly 
as a cook shapes dough with her lin- 
gers. Yet, these giant s^ like the pliers 
in the mechanic's overall pocket, still 
represent somebody's savings. Some- 
body consumed less than his labor 
produced, so that the American work- 
man might produce more in the fu- 
ture. The person who bought the ma- 
chine has contributed his savings so 
that the workman may do a better 
and easier job. Yet people tell the 
workman that this fellow, whom they 
call Capital," is his enemy. 

How to experiment 

WE HAVE been reading "Some Talks 
on Sugar," a little booklet on sugar 
production in the Everglades of Flor- 
ida, by Clarence R, Bitting, A dry 
subject ? Not at all. We find that, for 
seven years» the United States Sugar 
Corporation experimented with 120,- 
000 varieties and crosses of sugar 
cane to discover or develop those 
suited to that locality. Fewer than 
100 were deemed worthy of any 
further study and of these only ten 
varieties have demonstrated their 
right to commercial planting* 

Now if economic and social experi- 
menters were only that cautious, if 
they would reject as high a percent- 
age of unworkable nostrums as the 
sugar growers do of unsatisfactory 
varieties, how much more security 
would be added to living! 

Sheer stuff 

FASHION note from the BuUetin of 
the National Retail Dry Goods Asso- 
ciation: A popular new stocking for 
the Fall season is the "Mystery," "The 
sheer transparency and service of this 
stocking for some unknowTi reason 
molds the legs in high lights and 
shadows and makes them appear 
more slender," 

If our strictly non-professional eye 
has not seen amiss there also would 
seem to be a need for a stocking that 
would create another sort of optical 
illusion* Are no designers thinking of 
how to give the skinny shank a fuller 
symmetry ? 

Girls who know their Florentine 
art and the checkered history of the 
Medici family will be asking for the 
new Delia Robbia shades in hosiery — 
Lorenzo Brown and Cosmo Grey, 
More plebeian are the Yam, Possum 
and Dusky shades, A tone for any 
taste. Since a woman has, with pres- 
ent styling, some 14 inches more 
hosiery to display than a man, we 
captious males may excuse a degree 
of female finickiness in its selection. 
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20 Super Atitomatic Features! 
Important among them sre: 



# Unprecedented Silent Speed: 

Fastest Calculating Speed Known » , , 
More Calculations per minute 1 

# True Fl9ure Did Is for All 3 Factors: 

Provides Proof-at- a- Glance of every 
Factor set by Operator* 

# Electric Cledrence in Any Carriase 

Position: 

Stop and Clear anywhere , . . Saves 
Timei 

# Multiplies During Entry of 2nd Factor ; 

No delay waiting tor machine to muU 
tiply after factors are set up! 

# Any Multiplication may be Added To 

or Subtracted From Previous Total; 

Calculates and Deducts tare, dis- 
counts, etc. — ail in one operation. 



Thl^ Greatest Value and Perfofmance 
Merits Your Investigetior^ Now! 
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Manufactured, 
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GHEATLY EXCEEDS THAT OF 
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THE 4th great link 
N MOTORING'S SAFETY CHAIN 




NO TIRE is complete without 
LifeGuards . • * just as no 
modern car is complete with- 
out 4-wheeI brakes, all-steel 
body and safety glass. 

Nobody has yet been able 
to make a blowout- proof tire! 
Bur LifeGuards make any 
blowout danger proof! 

When you buy a new car, 
install LifeGuards in place of 
conventional tubes at once. 
If your tires are already well 
along in mileage, it's even 
more important to get Life* 
Guards, They make any tire 
fomplelely safe from higii-spced 
tire failure , , . as long as you 
drive it. 



New low prices make Life- 
Guard's tire protection very 
economical . , , the cheapest life 
insurance you can buy. See your 
Goodyear dealer today . , . 
learn how little it will cost 
you to get LifeGuards. Banish 
forever the haunting fear of 
high-speed tire failure! 



^LIFEGUARD is a trade mark of The 
Gootlycar Tire & Rubber Com pan j', and 
h fully protected by patents. Goodye&r 
LifeGuard tires mrc made for passenger 
cars» trucks, buses and mocorcydcs- 



^^^^^H TUBE BLOWS ! 




SAFE ! 



GOODYHAR LIFEGUARD is a 2-ply 
tiseti't tire inside the tube , . , both in- 
flared through ihc same valve. If casing 
and tube fail, the inner cire holds enough 



air to suppotf the car until it can be 
brought to a safe stop* A LifeGuard- 
equipped car may be readily identified 
by the yellow i^ad blue valve stems. 
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FOR SAFETY'S SAKE . . . EQUIP WITH GOODYEAR LIFEGUARDS! 
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Sweet Land of Gimme 



It'S (liYS TAL dear tfiat 'VTiingcnicy'' ha?^ be- 
come tlie accepted way nf lifi^ of th<* Anicn'mn 
people. 

The spirit of these spenchng Ihnt^s is eurreiitly 
revealetl in the euhiuins t)f your iiuyniiii^ new.s- 
paper. Here is suggested a pul)lic liealth j>rcygrain 
iiouchalautly iirieed at $S,5()n,(nMlJinO. lh n\ pres- 
*^ure for a uioratoriuui UfK>u IL( ) Jj.C uinrtf^age.s. 
Here, niilticm.s for clollirn*^ and ;^ra[ieFnift jinee 
and opera for the unemployed. One hundre<l 
fifty luilliou f(»r rural ekx'tricity. Relief eosLs at 
record -breakiug hovels, while each day's low 
descendhig suu sees some new shiny-eyed pro- 
posal whereby rover n men t** is to iHstrilnite 
''culture** to one and all in the grand manner o{ 
Jlame's bread anil circuses. 

Time was when the American who waiiletl the 
^ood things of life looked mainly tn liis tnvn re- 
sources of character and ability fur the getting. 
Now* he turns to Washington, That earlier con- 
Hdence in one's ow^n powers gave assnranee that 
the nation windd move ahead. TcKlay, the (con- 
tagious resignati<»n to a life ordered and sustaiucfl 
liy political dispensalion has changed opportunity 
to opportunisuL We elect security rather than 
suetTss; we glorify political chanty as a ncM^ly 
discovere<! virtue and, in the mime of the nmre 
abundant life, we mock the frugal ami plunder 
the thrifty. 

'*Pay ni>thing down," is th<' naliotud slogan* 
"It's yours for the asking/* our campaign cry. 
As individuals we nt* long<*i' idaee our faith "In 
Clod We Trust*' and keep our powder dry; our 
coin of the realm today bi^irs the strange inscrip- 
tion, 'Tn W.I'.A. \\'e Trust/' while a tiiousand 
underf>rivileged communities in this oue-tinu^ 
land of the free ami home *>f the brave, nnasham- 
etl, canonize^ the P.W,A, 

t^acli year brings a new low in thi^ disintegra- 
tion of the national character. Defeatism reigns* 
The ytuithful vigor of America, once its noted 
asset, to<lay boasts of its eeomnnie (casualties and 
invalidism* X<» matter in what diriH^tion yon look 
at our natiomd life you may be sure some ''<H>m- 



mission*' has made a *'study ' and fourul *Von- 
ditiuris shoekitig/' We have switcln^d Mie famed 
Ameri(can genius of selling to the job of telling the 
world and his w^ife abtjut our bumper crop of dis- 
jippi ointments and frustrations. The land of bonn- 
tifnl opportunity has c*)me overnight to be a no- 
nnnTs land of (h^spair. 

If I don't suc(n^ed, I slialt blame yon. What yon 
have is as nnich mine asycnirs. In that phih)sc>phy 
all gains are ill-gotten, and fortnm' won by labor 
wliik' o tilers played is as contrabaiul as the cargo 
of the smuggler. Possession is no longer nine 
points of the law. Property is the shamt^ful sign 
of success in a. time when failure is made to 
seem the noliler cause. Well-lieing is wicked, 
prudenee Is decadent, sacrifice is silly, earetTs 
must be subsidized, sweat is un-American. Tender 
the banner of "soak the riel/' our p(jliti(Ml Robin 
H(XkIs make ironic holiday with the meager 
savings of the peopU^ 

The f(jrnnila fr>r this benefaction is as simple 
as X, V, Z. Z persuades Y that he is ilbnsed by 
the world, is denied the good things thnnigli no 
Fault of his own. 1'lie remedy? If Y will elect Z to 
a political job he wiW satisfy Y's desires. How^ 
will he do it? Vicarinnsly, of ccnirse; he will fcu'ce 
a third group, represented l)y hard-wT>rking X 
to work harder not only for the lienefit of Y but 
also that Z may be supporttnl in a regal style to 
which he has not been accust(nned. 

It is all as old as politics. It wtn'ks as long as X 
is coniphii.sant or ignorant. Or until the stijre of 
the ants is ravaged by the grasshojipers. Because 
X jn-ovides the siuew^s of all political gifts — 
urdiunored, unsung, x-ploited. All too real is the 
danger that when he becomes exprotniatetl he 
will becrome extinct. Ex-Ameriean. 

This chtvtted generation broadcasts the ery, 
*'( 'ailing all Corrigans!'' to ernsade for a return 
to the self -starting America we once knew. 
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LEISURELY 
BUSINESS 

gets left-overs 
or left out! 



One man's message to one man — the tele* 
phone, telegraph or air mail letter . . . One 
man's idea to mairi v men — the Mimeograph 
, » . Man gets sales thought , . . Girl pre- 
pares Mimeograph stencil (triih or without 
drawings) . . . Operator runs Mimeograph 
machine, and plain, dumb paper becomes 
articulate with what you have to say in rich, 
black ink * . * Is the Mimeograph process in 
your oflice or factory? . . • Shouldn't it be? , , . 
For further particulars look up the Mimeograpl; 

ted in the classified 



Ma 



city, 



rec- 



tory, or write to A. B. Dick Company^ Chicago. 



M r M K O G R A P H 

Hcifiiilf<ml in tiitM Sttimm J'aiirnt iitfv-^ 



NATION'S 



BUSINESS • SEPTEMBER 1938 



O'Mahoney 
Wants Facts 
—Not Scalps 




THE Senator who heads the 
''Monopoly investigation 
explains the purposes and 
dims of his committee 



By HERBERT COREY 



Sometime this month Business— 
with a large and worried please- — 
will be expected to make a personal 
appearance before the Temporary 
National Economics Committee. 
Reading in ihia instance from Right 
to Left, with U. S. Senator Joseph 
O'Mahoney on tlie Right and various 
elements from the executive depart- 
ments on the Left. Unless all the 
early signs are misleading, Business 
will be given fair treatment. 

'*There will be no midgets," said 
Mr. O'Mahoney, severely, (Pro- 
nounced "Oh-may-oh-ney," with the 
accent on the second syllable.) 

Perhaps Mr. O'Mahoney did not 
use the word "midgets." This inter- 
viewer's memory is not clear on the 
point. But there was no doubt as to 
the position taken up by the Senator 
fiom Wyoming. 

The inquiry into the business affairs 
of the nation will be a serious and 
dignified one. Rodeo methods will not 
be permitted* He does not propose to 
barbecue the leaders of business in 
order to send up smoke signals on the 



first pages. By the early part of Sep- 
tember a preliminary inquiry into 
records and methods will have been 
completed, the 12 members of the 
Temporary Economics Committee 
will have worked out their plans of 
operation and teamwork, and the 
business men who appear before 
them will be called as witnesses 
rather than as defendants. 

This will be a noteworthy depar- 
ture from previous operations on 
Capitol Hill, which have more re- 
sembled a month in the field with 
Morgan's Raiders than real efforts to 
throw light on one of the most com- 
plex industrial situations in the world. 

Seeking information 

IF THIS is the way it works out, and 
there is every reason to believe it 
will work out that wayj the credit 
must be given in large part to Senator 
O'Mahoney, This is said with no in- 
tention of detracting so much as a 
jot or a tittle from the honor due his 
associates. It is a fact, however, that 



the Temporary Economics Commit- 
tee came into being largely because 
of his initiative. The preceding work 
in the field had been done by him, and 
the tone and tempo of the inquiry had 
been fixed by that of his own inquiry 
as chairman of the subcommittee of 
the Judiciary Committee of the Sen- 
ate in relation to his bill providing 
for the licensing of corporations en- 
gaged in interstate business, 

O'Mahoney is a Massachusetts 
Irishman, 54 years old, about a 
welterweight, with highly movable 
eyebrows and a disposition that 
moves from set fair to highly in* 
flammable if it is lightly shaken, Un* 
der pressure he can abandon the 
processes of diplomacy with no feel- 
ing of personal loss, and it is this in- 
terviewer's conviction that he would 
prove stubborn in combat. 

He worked his way through college 
as a space writer, went to Wyoming 
with $15 and an invalid brother and 
in time found himself in politics. He 
came to Washington as secretary for 
Senator John E. Kendrick and 
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worked for and got a IH P W R to 

practice law from the Georgetown 
Law School. 

In the course of this period he 
seems to have set up a few heroes for 
himself. One of them was the late 
John Sharp Williams, of whose 
speeches and writings O'Mahoney be- 
came a close student. He grew inter- 
ested in the business problems of the 
United States and went back through 
the records to se« what had happened 
in the past. Out of that study grew 
the bUl to which reference has been 
made, and of which the co-author 
was Senator William E, Borah of 
Idaho. 

Because of the bill and because of 
the part to be played in creating and 
managing the Temporary Economics 
Committee the present inquiry was 
often referred to as the *'antimonop* 
oly" investigation. That annoys 
O'Mahoney : 

*'NOT antimonopoly, damn it," he 
says. 

To clear away any j^ossible hard 
feelings, this interviewer feels bound 
to state that he is not proposing to 
quote Mr, O'Mahoncy verbatim. He 
is hard to follow that way. One mo- 
ment he is dignified and affable and 
the next moment he is pulling down 
his brows and using the same kind of 
language the rest of us do when 
pressed. 

Not *'anti" anything 

* 'HOOEY/* says he, '*Just plain hooey* 
We are just trying to find out whal 
it is all about. The word ^monopoly' 
does not scare us. There are natural 
and sensible monopolies and we are 
not quarreling with them and there 
may be monopolies that use unfair 
means with which we have a quarrel. 
But we did not start out as *anti' any- 
thing," 

O'Mahoney's position toward Big 
Business may be defined in his own 
words: 

We muat recognize that most of the na- 
tlonul business on which the country 
must depend if the unemployment prob- 
lem Is to be solved is? carried on by inter- 
state corporations, though created by the 
atates. Since the states have no jurlsdlC' 
tion over the field In which these corpora- 
tions operate and since that jurisdiction 
was, by the federal Constitution, vested in 
the Conj^ress of the United States, it is a 
niatter of etennentary law that the Con- 
gress has the right and duty to regulate 
them. 

In support of this position he 
quotes various Presidents and mem- 
bers of the Cabinets* In further defi- 
nition of the part that Congress may 
play in regulating great corporations 
he quotes from John Sharp Williams: 

I can imagine nothing more dangerous 
to the American republic than control of 
great corporations by a federal bureau 
subject in its turn to a political adminis- 
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tration of either party, excluding or ad- 
mitting participation in busineiis substan- 
tially at the whim and caprice and by the 
fa%'orittsm or enmity of the head of the 
bureau, inftuenced by Senators* Speakers 
and Presid(?nt3, whose "puir' would be in 
favor of '*good trusts'* and whose frowns 
would be for "•bad trusts." 

The hearings of the senatorial sub* 
committee into business affairs ran 
into four printed parts and are worth 
the study of those interested in what 
is being done and by whom, O'Ma- 
honey*s conduct of the hearings won 
him praise for his fairness and com- 
petence. He was more or less under 
the gun on other matters at the time, 
too, and, if he had made a serious 
effort, the sound of an 0*Mahoney 
crisping might have been heard on 
every hilhop in the land. He wrote 
the better and more acid part of the 
report of the Judiciary Committee in 
which the President's plan for reor- 
ganizing the Stipreme Court was de- 
nounced. 

Opposed bureaucracy 

DURING his term in the Senate lie 
has opposed the dangerous features 
of the Administration's plan for re- 
organizing the Government, he has 
fought centralization and the ten- 
dency toward building up a bigger 
bureaucracy, he opposed the Admin* 
istration*s effort to take the control 
of waterways away from the states, 
and has ironically spoken of the Sen- 
ate as a "House of Lords." For all 
that, 

I could have passed my bill for the U- 
cen^jing of interi^tate corporations if 1 had 
wanted to. By the ^ise of the common 
devices— 

But he was not in a hurry. His de- 
sire was to explore the ground thor- 
oughly, because he is convinced that 
his bill was a most important one: 

I can say that without immodeiity, be- 
cause it is not my hill at alL Its origin 
datOif back for more than 50 years — 

But the hearings on it attracted 
attention. Inquiries into business 
methods are sure* fire newspaper 
stulf, especially when they are con- 
ducted with a certain fury. Some 
years ago a few unfortunate profes-- 
sors were found to have written pam- 
phlets telling what little is known of 
the nature of electricity, and it is 
probable they have not even yet lived 
down the exposure of their shame* 
An antimonopoly investigation could 
have been on the Big Time through- 
out the summer or pre-election 
months. 

It is not suggested that President 
Roosevelt had anything of the sort in 
mind when he sent a message to Con- 
gress on April 29, 1938, but it is cer- 
tain that some of the young men re- 
ferred to as *'the palace guards*' were 
thinking busily along these lines. 
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Among other things in the mc^si^ago, 
Mr. Roosevelt recommended r 

A thorough study of the concentration 
of economic power in American Indu8tr5* 
and the effc^ct of *1at concentration on 
the decline of comptitUion. 

A message from a President, espec- 
ially a message along the sure-fire 
antimonopoly lines, is not to be dis- 
regarded by any Senate, This inter- 
viewer does not suggest that Senator 
O'Mahoney saw that his pet lamb was 
about to be coaxed away from him. 
although it is a fact that, as a state, 
Wyoming is given over to sheep and 
the Senator is no doubt familiar with 
their habits of thought. Nor does this 
interviewer indicate that Mr. O' Ma- 
honey did a bit of quick thinking, be* 
cause it is his complimentary convic- 
tion that the Senator always thinks 
quickly. At all events he offered a 
resolution providing for the study of 
the concentration of economic power. 

He was in a more or less command- 
ing position, because of the bill he 
had before the Senate and the hear- 
ings he had been conducting, but 
commanding positions have been 
taken before now. The palace guards 
went into action. 

A serious inquiry 

THEY wanted an inquiry into busi- 
ness affairs by the various executive 
agencies of the Government. This 
would have given them precisely the flj 
political advantage they wanted. The 
early plan was to call big business 
men— the name of J. P. Morgan was 
the first to be shaken out of the hat 
— and put them through another one 
of the rough and noisy inquiries to ^ 
which the public is accustomed on 
Capitol HilL It is possible that many ^ 
illuminating discoveries might have 
resulted from such a raid, but they 
might never have stirred an audience H 
engaged in watching the lions slap 
the martyrs down. An inquiry by the mm 
executive departments would have fl 
gone just as far and as fast as the ^ 
palace guards wished. 

But some members of the Senate 
thought that such an inquiry should 
be conducted by Congress. After all, 
it is the right and duty of Congress 
to regulate corporations if they 
offend^ and not the right and duty of 
the executive departments. The de* 
partments have been regulating busi- 
nesa» it is true* but in Mr. O'Ma- ^ 
honey's words, that was because: H 

The expansion of the raiirosds beyond 
the power of iocal governments to keep 
them in control brought about the crea* JB 
tion of the LC.C. Kvery decade since then 
has seen a further growth by business 
and the erection of other regulatorj'^ 
agencies. Presentiy the difficulties of Icg- 
if$1ation became more complrrx and the 
imperative need for ePflciency in regula- 

f Con t inued on page 72 f 
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bas been 3 natural pace- 
maker m giving the con^ 
sumers better values 



The New Competition as Price-Maker 



By E.G, NOURSE 
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■ RICES are making polit- 
ical as well as economic 
news today. Where they 
stand with ragard to indi- 
vidual incomes concerns ev- 
ery citizen. Prices are the 
arbiters of househoid bud- 
gets, they determine stand- 
ards of living, decide the 
ebb and flow of industrial produc* 
tion, control what one man can buy in 
terms of another man's labor. In a 
very real sense^ prices rule the state 
of the nation. 

To know how prices are set ought 
to be everybody's business. It is, in 
fact, one of the most common sub- 
jects of popular conversation and is 
also widely discussed by the experts. 
But they E^t'e far from coming to any 



THE CUSTOMER limits the price he 
pay and the seller must meet it. 
ressive manufacturers strive to 
the buyer more for his money 



general agreement. They even quarrel 
about the meaning and significance of 
the very words they use, such as * 'ad- 
ministered prices," "sticky prices," 
"flexible prices,*' * 'competition," "mo- 
nopoly," and many others. 

But one thing ought to be plain to 
every one : 

The way prices of manufactured 
goods are made in our modern indus- 
trial world is very different from the 



way prices were arrived at 
in the pre-industrial days 
when many small handi- 
craft workers were em- 
ployed on custom work or 
ran their small shops on al- 
most a family basts. 

Once or more in the 
course of the year the hand- 
icraft workers took their product 
around the circuit of the fairs, to be 
bargained off for what it would bring. 
Something of that kind of individual- 
istic production and selling still ob- 
tains in farming and some other parts 
of our economic system. But it is a 
long way from the price-making sys- 
tem that rules for electric appliances, 
automobiles, farm implemenls, paint, 
packaging material, or almost any 
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other typical product of the complesc 
processes of modem manufacture* 

In a simple economy, we go ahead 
and make goods and see how prices 
work out. In the complex industrial 
world of today, we compute a price 
first, and then organize production to 
meet that price situation. The manu- 
facturer makes a market survey to 
decide how many people can buy units 
of a product at different price levels 
and then goes out to build up his vol- 
ume by meeting as many of these 
wants as he possibly can by employ- 
ing the best techniques or even devis- 
ing better ones and by improving the 
organization of his whole production 
and distribution system* 

Business is ready to serve 

THIS means that business men are 
constantly working in the consumer's 
interest by trying to gel more of his 
business by giving him more for his 
money. If this new process demands a 
bigger machine or a more fully inte- 
grated plant, business is ready to 
build it, and if the demand is for a 
bigger business organization with 
larger blocks of capital, it is ready to 
supply that, too. 

This is not to draw a fancy picture 
of modern business as economically 
perfect. It is merely to say that the 
march of industrial progress has in- 
volved bigger units of economic pow- 
er just as it has called for bigger units 
of mechanical power. And power can 
be used either for good or for harm. 

The significant thing about the 
modern industrial system is that a 
relatively small number of responsi- 
ble business executives decide upon 
its prices. 

If they make prices which are so 
high that people can buy in only 
limited amounts and if they then 
curtail production to that amount, it 
means that their handling of the task 
of price-making results in the indus- 
try working below possible capacity. 
Plant is partly idle and thus not earn- 
ing returns on capital, and the labor 
force is partly unemployed and thus 
deprived of purchasing power. 

Let us take a concrete example. A 
large mail order house found that it 
could sell comparatively few radio 
sets on its accustomed scale of price. 
Instead of sitting down to accept this 
contracted volume of business, it 
asked: 

"What can the consumer pay? And 
what must he have by way of quality 
to induce him to buy at that price?" 

The answer was: Ten dollars, five 
tubes and automatic tuning. 

*'It can*t be done," was the first an* 
swer of the production department* 

The second was: "If it's to be done, 
we must buy tubes at this price, cases 
at that . . " and so on. 



So they went to the maker of parts. 

"It can't be done/' said he, 

"How large a volume are you think- 
ing of?" said the mail order executive. 

"One thousand to 5.000," was the 
reply, 

"Can you make our price on an or- 
der of 50,000?" 

To this, the answer w^as "yes," and 
the radio is now moving briskly into 
homes at $10,45. 

Since there are and probably al- 
ways will be more small incomes than 
large, an important phase of the prac- 
tice of price reduction which the more 
aggressive type of industrialist cur- 
rently follows consists in simplifying 
design, supplanting more expensive 
materials by those which can be pro- 
duced more cheaply. Thus the con- 
sumer gets the maximum of actual 
utility at the minimum of expense. 

This process is well illustrated by 
the evolution of the mechanical re- 
frigerator which, even after the basic 
techniques had been perfected, was 
still a luxury article with a price of 
around $275 which kept it out of the 
reach of the masses. By simpli^cation 
of structure and the economies of 
mass production, it has now been 
brought to a basic price of about $100, 

Obviously it is a combination of 
sound judgment as to this expansibil- 
ity of outlet plus the courage to bank 
upon it which makes possible the in- 
troduction of tlie economies which go 
to make low price a reality. 

It is the fact that individual busi- 
ness executives do have this power 
over large areas of production which 
has caused so much criticism of "ad- 
ministered prices" and monopoly con- 
trol. But the fact that prices are ad- 
ministered is not the point. Under 
modern industrial conditions they 
have to be administered by special- 
ized and responsible corporate execu- 
tives. 

The real question is how they are 
administered, with what insight and 
constructive skill the executive dis- 
charges his task of administration. 
It is just here that our system of pri- 
vate capitalism is on trial. 

"Dynamic price making" 

IF LARGE numbers of executives 
can*t find ways of reconciling price 
and production cost to maintain vol- 
ume operation, then we are pretty 
sure to try some other way of hand- 
ling the nation's business affairs, how- 
ever stupid or destructive that way 
might itself prove to be. But, if hunt- 
ness executives in general do find 
ways of turning out goods at prices 
which put the full product of capacity 
operation of their plants within the 
reach of consumers, then everybody is 
going to be satisfied with this way of 
conducting our economic life. 



This is what I call **dynamic price 
making." It means that the business 
man translates every new discovery 
or invention into better and cheaper 
products, that each new efficiency is 
translated into more product fm- those 
who want to work to satisfy the wants 
of their families, 

Adam Smith in 1776 argued that, if 
we would just leave the individual 
producer alone, this process would 
work out everywhere and as rapidly 
as the means of progress became 
available. If one man did not take ad- 
vantage of the new efficiency and 
share its benefits with consumers, an- 
other man would as a means of at- 
tracting more business to himself. 

Monopoly is hard to hold 

SMITH did not fully foresee the possi- 
bility of growth of a relatively small 
number of producers who might fol- 
low what they conceived to be their 
own interest in holding prices up even 
if total production was held down in 
the process. On the other hand, a 
great many people have magnified the 
amount of power which lies in the 
hands of any individual or small 
group. 

Such power is effective only where 
it involves control of very limited 
natural resources or of some special 
process governed by a patent and 
it appears that we have definitely 
passed the crest of the power to build 
a monopoly on even such foundations. 
With the growth of scientific knowl- 
edge we are finding it constantly eas- 
ier to develop substitutes through the 
devising of new methods or the use of 
different materials- 
There can be no insurance of prices 
today against the revising force of 
progress. The serviceable tide of new 
comforts^ new conveniences, new fa- 
ciljtieSp new products, new ways of 
living and doing assure that there can 
be no monopoly of customer good will, 
no sinecure in attracting and holding 
public preference. 

Technology is constantly providing 
substitutes which enlarge the con- 
sumer's ability to switch to another 
commodity to defend himself against 
a price which has any flavor of mo- 
nopoly. It may be quite unrelated to 
the product for which the high price 
is demanded, ministering to the same 
want in a different way, or increasing 
the appeal which a somewhat differ- 
ent want makes upon purchasing 
fiower. 

Studies of industrial price making 
do not lead to the conclusion that com- 
petition is dead or moribund but sim- 
ply that the nature of competition has 
changed* We need to understand the 
nature of this change if we are to take 
full advantage of its possibilities for 
good and avoid the dangers of possi- 



NATION'S BUSINESS for September, 1938 



ble abuses which lurk anywhere in 
the system. 

The assumption that because com- 
panies are big they do not compete is 
clearly contradicted by the keen com- 
petition we see about us among vari- 
ous industrial giants. The three great 
automobile companies aro the most 
familiar example of this type of com* 
petition. But it is interesting to note 
that, even there, relatively smaller 
concerns are quite able to defend 
themselves and carry the war into the 
enemy*s country. 

Furthermore, it should be remem- 
bered that the giant corporation is 
justified and demanded only at cer- 
tain strategic points in the industrial 
system and that what we have in 
America is definitely not a straight 
system of *'big business/* but an in- 
teresting combination and 
coordination of big and 
little businesses. Special- 
ized efficiency is the key- 
note of effective competi- 
tion and small highly spec- 
ialized concerns fit solidly 
into tlie niches between 
the big companies. These 
latter, however, carry the 
burden of developing a 
consumers* market and 
thus tend to protect rather 
than menace the smaller 
concerns whose work is co- 
ordinated with their own. 

Sleel and the consumer 

THE kind of aggressive 
price philosophy and ac- 
tion which we have de- 
scribed as dynamic comes 
to expression most natu- 
rally and effectively at the 
frontier where industry 
meets the ultimate con- 
sumer of finished goods 
rather than at the mine 
mouth or the plant which 
produces raw materials, 
semifinished products, or 
remote "producers' goods.*' 
But if progress is to be 
steadily made at the con- 
sumer frontier, the indus- 
tries which serve as sup- 
ply lines to the rear must 
at least be willing to fall in 
step. Thus, for example, 
the steel industry cannot 
determine the course of 
growth for the automobile 
industry. But, if automo- 
bile makers build up a 
great market for cars^ this 
creates a demand for sheet 
steel which stimulates the 
development of continuous 
strip mills and lower unit 
costs linked with larger 
volume* The automobile 



business is the natural pace-maker, 
but maximum results will not be ob- 
tained unless the steel maker does 
his utmost to follow the lead. 

Improved standards of living 

THE dynamic element in price-mak- 
ing hiis, in the past 150 years, been 
putting the luxuries of yesterday 
within reach of the masses today> un- 
til the American standard of living 
practically implies a swift and beauti- 
ful automobile, economic refrigera- 
tion, convenient washing machine, ef- 
ficient radio, and modish clothing. 
This is a wonderful achievement to 
chalk up to the credit of the execu- 
tives of our industrial concerns. 

But the record is spotty* At many 
points, we see the brilliant and cour- 
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ageous performance of the pace-mak- 
ers who have achieved what seem like 
miracles in the way of giving consum- 
ers more for their money* At other 
points we see the laggards who are 
less imaginative, less energetic, or less 
concerned about the ways in which 
their business may serve the public. If 
we can get these less progressive 
price-makers imbued with this same 
philosophy of dynamic price- making, 
this same determination to work out 
prices which will stimulate the maxi- 
mum volume of business — and thus of 
employment— which is compatible 
with necessary costs, then we shall 
have our traditional American system 
of free enterprise under private capi- 
talism fully justified in terms of at- 
taining the maximum rate of econom- 
ic progress for the whole people. 




The problem of how to produce a radio that would scU for ^10.45 was 
simplified when the order was raised from 5,000 to 50^000 





Putting Big 




Crossing White Pass in Alaska 
by riding tlie railroad ties 



THEN I was bumping over 
the mud roads and cow pasture 
turnpikes in one of the first 
steam-driven horseless car- 
riages*' made by the Grout 
Brothers back in 1895, when 
there wasn't a single mile of 
paved rural highway anywhere 
and the lirst motor car registra- 
tion ever made showed only four 
cars in the whole United States, 
I did not dream that I was then 
pioneering a gigantic industry that 
would add more than $7,000,000,000 
annually to the nation's business. 

According to figures compiled by 
the American Automobile Association, 
45,000.000 Americans in 13,000,000 
cars went motor touring in 1937. On 
the average, they spent $100 each. 
That makes $4,500,000,000 contributed 
to the nation's business along the high- 
ways by touring Americans* Add to 
this the fact that the average life of 
an automobile is 80,000 miles and that 
these tourists average 5,000 miles each 
in motor tours, and you discover that 
these 13.000»000 touring cars have to 
be replaced at the rate of 812,500 
cars a year on the basis of mileage con- 
sumed in tours alone. With $800 as the 
average price per car. you can add 
$650,000,000 more to the business 
created by tourists in 1937* 




Major Percival dressed for 
motor touring in the West I 



At least 16 tires are necessary for 
a car ti^aveling 80,000 miles. Thus 
motor touring consumes 13.000,000 
tires each yean At an average price 
of S9.00 a tire, this adds $117,000,000 
to the gross annual business that has 
sprung up along American highways. 

In 1935, bus transportation lines did 
a gross business of $393,000,000 and 
in 1936 this increased to $466,000,000. 
Commercial truck companies trans- 
acted a gross business of $530,000,000 
in 1935. 

These are the latest authentic figures 
obtainable. So, on this basis you can 
add another $996,000,000 making a to- 
tal of $6,263,000,000 in gross annual 



t>igging a road for the 
car in the Mexican desert 



hii ill' - I hat comes from the use of 
A 11 1 e n c a n high ways . 

Add to this the investment in trail- 
ers in the past two years— the Aufo- 
uiotive Daily News, trade paper for 
the motor industry, has estimated 
160,000 trailers on the road. Throw in 
the cost of printing and distributing 
millions of road maps and the adver* 
tising bills by states, cbambei*s of 
commerce and tourist bureaus aimed 
directly at attracting motor tourists, 
and expenditures for gasoline and ac* 
cessories by the bus lines and truck 
companies and you get convincing evi- 
dence that a colossal business has come 
into existence along American high- 
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Business on the Highways 

By MAJOR CHARLES G. PERCIVAL 



ways — a big business that wasn't even 
dreamed of 25 years ago. 

Furthermore* this business is widely 
distributed and flows quickly through 
the channels of commerce and trade. 

Some 20,000 hotels depend more or 
less on motor tourists and bus passen- 
gers for their business. About 15,000 
tourist camps and courts and 200,000 
tourist homes derive all their income 
from motor tourists and bus passen- 
gers. There are 325,000 retail gasoline 
outlets^ The number of roadside stands 
cannot be closely estimated, but they 
probably account for a large share of 
the nation's annual consumption of 
4,500,000,000 hot dogs and 12.000,* 
000,000 bottles of pop. 

This business along American high- 
ways is growing by leaps and bounds. 
In 1936, according to the American 
Automobile Association, motor tour- 
ists spent $850,000,000 for gasoline, 
oil, repairs and garaging; more than 
$1,000,000,000 for camping supplies, 
souvenirs, knick-knacks and incidental 
purchases on the road; $850,000,000 
for places to sleep; $892,500,000 for 





The old Bulldog nears the end of her journey. The lower photo was 
taken about a half hour before the car finally stalled in the desert and 
Major Percivat began his 22 mile tramp for help 



Knowing train schedules was an im- 
portant safety precaution in those days 
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meals; $340,000,000 on the golf 
courses, at theaters and other places of 
amusement; and $255,000,000 for re- 
freshments alon^ the way— a total of 
nearly $4,200,000,000. This was the 
highest OR record up to that time. The 
previous record total of $4,000,000,000. 
established in 1929, was about equaled 
in 1935. Last year the figure reached 
the new peak of $4,500,000,000, 

Compare this picture with that of 
ttie old pioneering days. Then a fellow 
crawled into a contraption with bucket 
seats and gears and levers strung 
around over the outside till it looked 
like a mowing machine. When he ven- 
tured outside the town limits he was 
considered one of the daredevils of the 
community — and he usually was. 
I was one of 'em, I started in 1895. 



By 1900 1 had acquired a reputation as 
a daredevil tourist. 

So, when somebody got the bright 
idea that you can't drive automobiles 
without roads, he picked on me to find 
the roads. In February, 1908, the Flor- 
ida East Coast Association hired me 
to find the best logical automobile 
route between Jacksonville and Miami. 
There was no road of any description 
down there. Where winter motor tour- 
ists and bus lines now skim over con- 
crete for the entire 371 miles in a 
single day, we took seven days to get 
through. 

Traveling through swamps 

MY companion on this trip was James 
Laughlin. Ill, a popular Pittsburgh 
sportsman who went along 
for the adventure. Our car 
was equipped with spades, 
axes, block and tackle, two 
16-foot plankSi spare 
parts, food and drinking 
water — ^and we had to hack 
our way through the un- 
derbrush and drag and 
push the old bus through 



the swamps for almost the entire dis- 
tance* 

A spring gave way in the woods near 
St, Augustine. Working all night in the 
swamp by the light of a fire of turpen- 
tine knots, we welded the broken parts. 
It broke again outside of New Smyrna 
and we had it all to do over again. We 
broke the frame of our car in Indian 
River Swamp and repaired it after 12 
hours* work with a sledge hammer, 
fish-plates taken from the railroad* an<j 
railroad spikes heated in a fire of tui 
pen tine knots. 

In one .stretch just before getting 
into Ft. Pierce we were eight hours 
going 20 miles. The daily newspapers 
played up the hardships of this tour 
and the publicity thus given to the ad- 
venture resulted in nearly 300 miles of 
good roads being built in Florida the 
next year — the first of the motor high- 
ways that have made Florida a para^ 
dise for motor tourists, ^ 

In 1910 I was picked to find the most 
feasible routes for transcontinental 
motor travel. Coupled with this was the 
burning desire of the Abbott-Detroi^ 
Motor Company to give an effect iv< 
demonstration of the durability of their 




The Pathfinder skids into a Florida 
mudhole. Left, Major Pcrcival meets 
some Americans fighting with Madero 



car, the old Abbott-Detroit '^BuUdogJ 
I had instructions to keep that old ge 
wagon of theirs going till it wore out. 
It was a crazy idea. What made it even 
crazier was the fact that I was an 
pert motor mechanic and had secret^ 
orders to keep rebuilding the car on 
the road as fast as it broke down or 
f Continued on page 6^) 



Boy Wanted— or Not? 




By E. S. COWDRICK 



YOUTHFUL vigor to which the 
notion must look for future lead^ 
ership is being wasted. Discour- 
aged young job- hunters are an 
easy prey for radicals 



Last spring one school newspaper 
printed its graduation story under the 
headline : 

^*WPA, Here We Cornel'' 

Was this a mere outcropping of juve- 
niie cyncism, or was it a realistic pic- 
ture of the employment situation faced 
by graduates of grade schools, high 
schools and colleges in this year 1938 ? 

The question is important. It makes 
much difference to the future of the 
United States whether youth is wel- 
comed by industry or whether it is met 
at every factory gate by the sign: "No 
help wanted." Are our young men and 
women really facing unusual difficulties 
in finding employment ? If so, what are 
the reasons and what can be done about 
it? 

Statistical ly» the facts are not reas- 
suring. The National Unemployment 
Census compiled by John D, Diggers in 
1937 revealed that 19.9 per cent of the 
gainful workers between 15 and 24 
years old reported themselves totally 
unemployed or engaged on emergency 
employment, compared with 12.6 per 
cent of those between 25 and 44 and 
14,6 per cent of those between 45 and 
64, Analysis of applications filed at 
public employment offices convinced 
the Bureau of Labor Statistics that the 
greatest proportion of unemployment 
among men appears in the age groups 
20 to 24 and 55 to 59. College placement 
oflftces report a discouraging amount of 
unemployment among this year's grad- 
uates. It seems clear that youthful job- 
seekers are finding more difficulty in 
getting employment than any other age 
group except those who are approach- 
ing superannuation* 

In its economic and social effects, 
joblessness among the young probably 
is more disastrous than among the mid- 
dle-aged and the elderly. It represents 




Members oi the ^'lost generation^' find it difficult to 
interest an employer in their capabilities 



at the same time it 
threatens to flood the 
already overcrowded 
professions with thou- 
sands of would-be 
practitioners whose 
first choice would have 
been employment in 
business. In many cas- 
es the prolonged edu- 
cational process in- 
volves severe financial 
strain on families. 

Domestic and social 
results perhaps are 
more disastrous than 
those that can be 
measured by economic 
waste. 

Employment experts 
report that a large 
amount of home mal- 
adjustment follows 
the failure of grown 
sons and daughters to 
find jobs. Said one: 



a waste of fresh and vigorous manpow- 
er, the material from which future 
leadership normally would be drawn. 
In many cases perhaps this is a perma- 
nent waste, since enforced idleness in 
the impressionable post-school years 
often leads to loss of morale, antisocial 
tendencies, and a defeatist outlook on 
life from which recovery comes with 
difficulty or not at alL The habit of de- 
pendency is quickly acquired and read- 
ily becomes chronic. 

More schooling instead of work 

ALONG with this waste of youthful 
raw material for business and industry 
have come other results, a few of them 
possibly good, most of them bad. For 
example, young men and women have 
been pushed back into the schools, 
where many are taking graduate cours- 
es or professional training as a second 
choice in the lack of self-sustaining 
work. This is making a net addition to 
the educational qualifications and cul- 
tural backgrounds of the students, but 



These boys and girls 
often tell the interview- 
er at the public employ- 
ment office that he is the only one who has 
uny sympathy for them or understands 
what they are up against. FatherSj mothers 
and sisters think they are just Jazyi that 
tht'y could get jobs if they reaUy tried. 

Home friction and inferiority com- 
plexes make the jobless youth an easy 
recruit for radicalism or even for 
crime. 

But what of the young man and 
woman who wish to found a home of 
their own? For youth in its twenties 
the urge to marriage is stronger than 
at any other time in life. But often mar- 
riage is made impossible by the lack of 
an income. During the 1920 's the an- 
nual marriage rate was ten or 11 per 
1.000 of population ; in 1932 it was 7.9. 
Sometimes the girl has a job, the boy 
none, and they contrive to eke out an 
existence from her earnings. This de- 
moralizing arrangement cannot be eK- 
pected to function successfully for 
more than a brief time. 

Of late there has appeared, as a by- 
product of unemployment among youth, 
a new problem — ^that of the "lost gener- 
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ation" of idle men and women who left school in the 
early j-ears of depression and never had regular work. 
These job-seekers now find themselves at a disadvan- 
tage as compared with those both younger and older 
than themselves. Because of lack of skill and experience 
t hey cannot compete with workers who have been regu- 
larly employed, while the employer who is willing to 
hire a green hand prefers one who is just out of school 
and who has no history of prolonged idleness. 

In seeking the causes of unemployment problems af- 
fecting the younger workers* w^e should get out of our 
heads any idea that there is deliberate discrimination 
against youth as such. Quite the opposite is true! The 
employer who has a job to fill would rather hire, other 
things being equal, a young person whose health haz- 
ards are less, and whose occupational expectancy is 
greater, than are those of the middle-aged or tlie elderly. 
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Trairtifig workers is expensive 



BUT usually other thingstare not etjuah Of these in- 
equalities, perhaps the most important are those relat- 
ing to experience and skill- As the result of a long-time 
decline in apprenticeship and job training, too many 
youthful applicants have been taught no trade and have 
been trained for nothing in particular. The best inten- 
tioned employer knows that it costs money to teach a 
novice how to do even the simplest semiskilled job. 
Money is none too abundant just now with the average 
industrial concern, and at the same time plenty of 
trained men are looking for jobs. Moreover, many of 
these mature workers have families. Some of them may 
have been laid off by this very employer, with the under- 
standing that they would have first claim on jobs when 
business picked up. The employer may have been solicit- 
ed by one or another of the organizations seeking to find 
places for men past middle age. He may have been ap- 
proached by W,P.A. officials who are trying to shift to 
private pay rolls men who are skilled and experienced. 
What is he to do? What he actually does» in nine cases 
out of ten, is what you and I would do in the same cir- 
( umstances. He passes up the young applicant. 

Sometimes education wholly or partly makes up for 
lack of skill and experience. Often it does not. Boys and 
girls by the thousands leave school after completing the 
elementary grades and join the ranks of job seekers 
with practically no qualifications except willingness to 
work — sometimes not even that. Many high school 
graduates have had no vocational guidance or trade 
training and have received just enough education to 
make them prefer white collar positions. The same 
thing can be said of a considerable portion of college 
graduates. 

Here we meet a controversial question : What are the 
relative merits of diJFerent kinds of college courses, 
purely from the standpoint of value in earning a liveli- 
hood? Testimony on this point is conflicting. Many em- 
ployers who normally recruit considerable numbers of 
college men each year show a decided preference for 
graduates of engineering colleges and schools of busi- 
ness, finding few opportunities to employ men with 
Bachelor of Arts degrees. 

One university placement official reported: 

Our experience shows that engineers, especially in chemis- 
try and mechanics, find the readiest market. Next come the 
busineas school graduates and then the Bachelor of Arts. 
When industry visits the campus to recruit from any of 
these three groups it demands academic stanilini? in top third 
(jf class, personality plus, and a good extra-curricular record. 

Another wrote from the Middle West: 

Graduates from the professional schools and courses such 
as eng^ineerlng, education, ehemisiry. journaljsm, ai^ricuUure, 
and m on, have been placed much more readily than have the 
general liberal arts students. 




Fathers, mothers and sisters think that thetr young men are just 
lazy; that they could get jobs if they tried. The jobless feel that 
no one has any sympathy for them or their problem 



NATION'S BUSINESS for September, 1938 



25 



From a large umversity in tlie East 
came this comment: 

Most of our placements are beinR made 
with those who are graduates of the School 
of Commerce* Accounts, and Finance, with 
majors in accounting, marketing, and man- 
agement. In the College of Engineering^^ 
<jur best success as with the chemical, in* 
ilustrial and mechanical engineers. Those 
who have Arts and Science degrees are 
able to obtain employment to some extent, 
but their absorption into business depends 
upon each candidate's occupational inter- 
est. 

But the academic courses are not 
without their supporters. Said one 
placement officer : 

We have three colleges^ — Arts, Business 
Administration, and Engineering. Under 
ordinary conditions it is more difftcult to 
place our Arts and BusinesiS men than our 
Engineers, This year, we have placed about 
the same percentage from each college, 
which indicates that our technical gradu- 
'J:es have suffered more than the others in 
<jmparison with previous years. 

^ From a university in an eastern city 
eame this report : 

Curiously enough, our College of Liberal 
Arts graduates have fared better during 
I he past year than have *(ome of the gradu- 
ates of our professional schools* 

Another placement director said : 

Last year there were more opportunities 
for engineers and chemists than there were 
graduates available. This year opportuni- 
ties in engineering and cheTnistry have 
been fewer than those for Bachelor of Arts 
and Business School students. 

Another comment: 

My own impression is I hat the Bachelor 
tit Arts men are coming out of this mess a 
little better than anyone else. 



Find a reason for education 

IT IS NO part of our present purpose to 
join in the controversy as to whether 
too many American boys and girls are 
receiving college educations. It may not 
be too presumptuous, however, to sug- 
gest that the student who enters col- 
lege should have some idea of what he 
ts going to get for his four years* work. 
Is he trying to prepare to earn a living, 
is he laying a foundation for a graduate 
or isrofessional course, or is he in 
search of culture and scholarship with- 
out regard to vocational possibilities? 
Facing of these questions often might 
avert unwise choices and future disillu- 
sionment. 

Another cause for unemployment 
among youths is found in the seniority 
regulations of many companies. These 
regulations are enforced sometimes by 
the employer's idea of fair play, some- 
times by local public sentiment, and 
sometimes — to an increasing extent— 
by union contracts. The young man who 
gets a job is likely to be among the first 
l o be laid off when conditions require a 
reduction in working force. His oppor- 
t unities of promotion are limited by a 
lack of service credits. Corporations 




Home fricijon and iuftriority 
complexes make them recruits 
for radicalism or crime 



which make a habit of recruiting college 
graduates and other promising youngsters 
and giving them intensive training for rapid 
advancement are finding it increasingly diffi- 
cult to carry out these programs over the 
protests of unions or of rank and file em- 
ployees. 

The increasing number of middle-aged and 
married women in industrj?^ probably has 
something to do with the job finding prob- 
lems of the young of both sexes. In every re- 
cent period of business decline protests have 
been heard against permitting married 
women, especially those whose husbands 
have incomes, to retain jobs which might be 
held by men or by self-supporting girls. Some 
employers have removed married women 
from their pay rolls. For the most part, how- 
ever, little has been done. For one thing, 
many of the married women are among the 
most efficient and valuable employees and 
their supervisors are reluctant to let them 
go. There is no doubt, however, that their 
continued employment during depressions 
stands in the way of their brothers and 
5'ounger sisters getting jobs. 

Marginal workers have trouble 

RIGID wage standards play a prominent 
part in closing the doors of employment to 
young applicants. Ei^er since the World War 
American employers, labor unions, and gov- 
ernment have approved high wages. For ev- 
ery economist who has argued that uneco- 
nomic wages increase unemployment, anoth- 
er insists that only by means of fat pay en- 
velopes can enough purchasing power be cre- 
at(?d to support modern industry. 

Whatever the merits of those conflicting 
economic theories, there is no doubt that 
high and inflexible wage levels make it more 
difficult for the marginal worker to get and 
keep a job. 

With few exceptions the young and inex- 
perienced applicants belong to this marginal 
group. One expert in junior placement re- 
ported that the relatively high minimum 
wages prescribed in codes during the N.R.A, 
period made it more difficult to find jobs for 
the younger workers. By analogy it may be 
expected that the new federal wages and 
hours law will add to the difficulties of I he 
youthful job-seekers. 

All the causes of unemployment among the 
young which have been enumerated are real 
and significant. They are of minor impor- 
tance, however, in comparison with the one 
great underlying cause — -an overall scarcity 
of jobs. Before about 1930, boys and girls 
when they came out of school found positions 
with comparative ease. After that, however, 
the unemployment caused by the depression 
was superimposed upon a considerable 
amount of labor surplus already existing. 
Then came a swarm of restrictive regula- 
tions, imposed sometimes by government, 
sometimes by unions, which boosted labor 
costs and provided direct incentives to dis- 
place manpower through the use of new ma- 
chinery and improved processes. The incom- 
plete recovery in 1936 and 1937 gave only 
iCont\n\i€ti on page 76* J 




A Business 




Eagle's Nest Lodge is headquarters 
for hunters. Wild boar and goats 
may be bagged the year round 



TO those who insist that bys^ 
mess exists only for profit and 
that all good things must come 
from government^ we dedicate 
this article 




Looking across the Bay of Avalon. On the point to the right is the 
Casino. On the hill to the left is the Carillon presented by Mr* Wrigley 



f\SA reporter on the Los Angeles 
Expresfi, I arrived at my desk one 
morning in February, 1919, to hear the 
familiar voice of the late A* Y. Tully, 
the managing editor, bellowing above 
the assorted noises of a busy news 
room: 

^ **Haig! Front and center!" 

P I went to his desk* 

"We*ve just been tipped off," he told 
me, "that William Wrigley, Jr. has 
bought Santa Catalina Island from the 
Banning Estate for a reported sum of 
$3,500,000 in cash! Unless I'm greatly 
mistaken, Cabrillo's Magic Isle is about 
to become a new Coney Island of the 
Pacific, Find out about it/* 

A few minutes later I was in the 
Pasadena office of David Blankenhom, 
the real estate man who had handled 
the deal. 

I "Is it true, Mr, Blankenhorn/' 1 ask- 
n&d, 'Hhat you have sold Santa Catalina 
Island for the Banning Estate to Wil- 
liam Wrigley, Jr.?" 

'*Not entirely true," he told me. *'Mr, 
Wrigley has bought the Banning inter- 
ests in the island. That includes most 
of the island except property in the 
city of Avalon that has long been own- 
ed by persons other than the Bannings, 




The S. S. Catalina, buUf in 1924, as a ^ronipanion ship to the ^4va/ari, 
The vessels sail from two to four times daily, make the irip in two hours 



With the purchase goes the Santa Cat- 
alina Inland Company and its subsidi- 
ary, the Wilmington Transportation 
Company, administrative organim- 
tions owned and operated by the Ban- 
nings or their heirs since 1892. The- 
oretically it may be said that Mr. Wrig- 



ley now owns the island. I presume it 
is his intention to develop it as a plea- 
sure resort but. for any information 
about that, you will have to talk to 
him or his representatives/' 

Later I interviewed William Wrigley, 
Jr., in the library of his home. He con- 
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ersion of the Fuller Life 



By JOHN ANGUS HAIG 




I 



Imported palm and palmetto trees have transformed Crescent Avenue, 
once bare of vegetation^ into a shady and picturesque thoroughfare 



for persons of modest means. In doing 
thia, however, I shall spare no effort to 
preserve and improve the natural beau- 
ty of the island. I'm going to spend a 
lot of money there in the next several 
years. My bookkeeping will be in red 
ink. But eventually I'll make up the 
cost by taking the smallest possible 
profit from an increased number of 
visitors/' 

Little ktiown history 

TO understand the almost incredible 
changes that have taken place on Santa 
Catalina Island since that day in 1919, 
it is necessary to know something of 
the island and its story. 

To begin with, Santa Catalina is 22 
miles long and ranges in width from 
one-half mile to eight miles. Into its 
48,438 rocky acres are crowded a host 
of scenic wonders which, for pictur- 
esque variety, probably can be equal- 
led no place on earth. Coupled with its 
beauty is a benign climate. Frost is un- 
known and summer heat is tempered. 

First European knowledge of this 
natural pleasure resort was gained 
when Juan Rodriguez Cabrillo, a Portu- 
guese navigator sailing under the flag 
of Spain» anchored his small fleet of 
caravels in the Bay of the Seven Moons 
— now the Bay of Avalon— on October 
S, 1542- Cabrillo named his discovery 





Hostess and driver in Mexican costume man the bus which carrier plane 
passengers from the airport (right) into the city of Avalon 



firmed what Blankenhorn had told me 
but stressed the fact that he had 
bought only the Banning Estate*s hold- 
ings, and that the purchase had no con- 
nection with any other Wrigley enter- 
prise* 

"And having bought the island, Mr. 



Wrigley," I asked, "what do 
you plan to do with it?" 

"You may say,'* he replied, 
"that I have bought these 
properties to indulge a person- 
al hobby, I intend to develop 
the island as a pleasure resort 
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took its dovelopment as a pleasure 
sort. 

Before Shatto and his associa 
built the Hotel Metro pole m the lat 
ISSO's at Avalon* then known as Timni 
landing, visitors camped on the 1 
or slept in their sailboats after u 
ing the Santa Catalina Channel It w s 
Shatto's sister, Mrs, E. X Whitnev 
who re-named Timm*s Landing. Ava- 
lon — the name being suggested from 
Tennyson's Idylls of the King : 

To the island valley of Avalon, whi i 
falls no hati or any snow nor ever wina 
blown loudly. 

In 1892, Santa Catalina Island wu 
bought by the Banning brothers, thrr 
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Trees for the beach were included in 
the ^1^000*000 landscaping program 



San Salvador and claimed it for Spain. 

The island remained little known 
until 1602 when Sebastian Viscaino 
rounded Cape Horn, retraced Cabrillo*s 
route northward and came to anchor 
in the Bay of the Seven Moons on No- 
vember 27 of that year. Because of the 
significance of the date to Catholicism, 
Viscaino disregarded the name chosen 
by Cabrillo and re-named the island 
Santa Catalina. 

From 1602 until 1800 little history 
was recorded. The island remained in 
the possession of its original inhab- 
itants, several primitive tribes of In* 
dians who wore no clothing and de* 
rived their sustenance chiefly from the 
sea. Occasional passing ships landed 
men in search of food and water. It is 
also known that, at some time in this 
period, a herd of goats brought from 
Spain was liberated as a means of aug- 
menting the food supply. 

By the Treaty of Guadalupe-Hidalgo, 
which formally ended the war between 
the United States and Mexico In 1S4S, 
the entire Santa Barbara group of is- 
lands, including Santa Catalina* came 
under the American flag as part of Cal- 
ifornia. 

Under the rule of Spain and Mexico 
In what is now the southwestern por- 
tion of the United States there was no 
definite system for assessing and re- 
cording property* Practically no rec* 
ords were kept. Land was of such little 
value that it frequently changed hands 
over the poker table, was traded for 
horses or cattle or sold to raise capital 
for the development of gold mines. 



The sand playground and wading beach donated to the city by Mr, 
Wrtgley occupies land estimated to be worth ^2,500 to ^4*000 a foot 



By some such transaction Santa Cata- 
lina Island became the property of Pio 
Pico, the last of the Mexican Governors 
of California, who is alleged to have 
traded it in 1846 to one Thomas Rob- 
bins for a horse and saddle. 

The records are not clear as to who 
owned the island after Robbins, There 
are various legends but the next re- 
corded ownership is that of Nicolas 
Covarrubias. 

More frequent land sales 

IN 1863 a gold mining boom got under 
way in the northern part of the island 
and James Lick of San Francisco pur- 
chased the property fot $80,000 — the 
title being then held as a Mexican grant 
to Jose Covarrubias and confirmed by 
United States patent. In 1887 the trust- 
ees of the James Lick Estate sold the 
island to George Shatto, who under- 



sons of Gen. Phineas Banning, veteran 
of the Mexican and Civil Wars, who 
operated the first stage coaches from 
Los Angeles to points in Arizona and 
the first coastwise ship service between 
ports of California* The Banning 
brothers organized the Santa Catalina 
Island Company in the summer of 
1892 and, for 27 years, they or their 
heirs directed a tremendously difficult 
task of business pioneering. 

They saw Avalon grow from a **rag 
town'* of tent hou.ses to a community 
of permanent streets and buildings, 
an incorporated city of the sixth 
class, and the island itself became an 
integral part of IjOs Angeles County 
and California. Their crowning 
achievement was the construction of 
the beautiful Saint Catherine Hotel, 
in Descanso Canyon, in 1918. a bold 
enterprise that was never profitable 
for the Banning Estate. 



ATION^S BUSINESS for September, 1938 



29 



The next year Mr. Wrigley took it 
^ven Since then an amazing trans- 
3rmation has taken place. Let's see 
pw it came about. 
First of all, few human endeavors 
could function on the islancj for more 
than a day without contact with the 
California mainland, a contact that 
once required a four hour voyage in a 
wobbly wooden steam packet- Mr. 
Wrigley soon realized that better ser- 
vice was required. In 1919, he bought 
the S, Virghtkt of the Goodrich Great 
Lakes Lines and reconditioned it in an 
Atlantic ship yard at a cost of $1,000,- 
000, This vessel, re-named the Avaloii, 
was placed on the island run in 1920. 
The channel crossing immediately be- 




came faster, more comfortable and less 
expensive. Freight rates %vere also 
lowered. 

The S, S, CataVma, built to Mn Wrig- 
ley's specifications by the Los Angeles 
Shipbuilding Company, was placed in 
service in the early summer of 1921, 
Seaplane service, begun in 1919 by Syd- 
ney Chaplin, brother of Charlie Chap- 
lin, the motion picture comedian, was 
later operated by Pacific Marine Air- 
ways and Western Air Express, Inc, 
before Wrigley took it over in 1931. 
The fleet of amphibians now operated 
as a subsidiary of the Santa Catalina 
Island Company provides a trans-chan- 
nel shuttle service comparable to a 20- 
minute taxi ride in a mainland city 
and accomplished with 
about as little difficulty. 
The plane passenger 
can drive in his own 
automobile to Wilming- 
ton on the mainland, 
check his car in the 
great garage of the 
Santa Catalina Island 
Terminal and go aboard 
the plane. Heavy bag- 
gage, checked on the 
airplane ticket, will fol- 
low on the steamers. 
Landing at Santa Cata- 
lina, the amphibian 
plane waddles up a 
sloping concrete ramp 
onto the turntable of 
the world's smallest 
land airport where a 
motor bus, piloted by a 



driver in Spanish costume, waits to 
carry the pas.se ngers into Aval on. 

Before 1916, Avalon was a city of 
enormous fire hazards, many disas- 
trous fires and near-prohibitive hre in- 
surance rates. There was no adequate 
water supply, hence no fire department 
capable of facing a peril that hung over 
the community with all the destruc- 
tive potentialities of Mrs. OXeary*s 
cow. The whole city was a veritable 
tinder box of inflammable buildings 
with domestic cooking operations eon- 
ducted over hundreds of gasoline 
stoves. 

Avaloti was burned down 

ON November 29, 1914, the inevita- 
ble happened. A fire that started in a 
private home at four o'clock in the 
morning burned unchecked for 48 
hours. 

When it was finally brought un- 
der control by firemen pumping salt 
water with equipment shipped from 
Los Angeles, Avalon was largely a 
smoldering mass of fire-blackened de- 
bris. Nine hotels, including Shatto's 
famous old Metropole, numerous busi- 
ness establishments and residences had 
been destroyed with a loss of more 
fContimied on page 78) 



*An unfounded rumor stiU persists that this vessel 
is the re-conditioned EastiAnd whkh capsized in 
the Chicago River some years ^go with iht loss 
of many livx-s, AE:ci:'rding to the United States 
Department of Commtirce. the Eastland^ after this 
accident, was taken over by the federal Govern- 
ment, rebuill and is ^till in government service 
on the Great Lakes. The author has compared pho- 
tography of the Essftsnd and the Avaton. This 
comparii^on reveals two ves^jel;; of dissimilar ^ize 
and distinctly difTerent hull lines. 



The South Sea Island Community was created 
from movie sets. * 'Christian's Hut" from 
''Mutiny on the Bounty"' is no^^ a tavern 




Eighty-five passengers can view 
the ocean bottom through the 
Torqua's glass bottom* Inlaid 
cork makes her unsinkable 



Dry Weather Chased 
by Portable Rain Makers 






Thts orcKard in Ohio is watered fti dry weather with an 
eyeJef hos^ that can be ^a%ity rrtov«d 





A New Jeriiey fanner opirrates his irrigating 
sj^stem with an old automobile engine 



FtJIETLY, during- the past few years of drouth, 
irrigation of all kind^ — with some new wrinkles 
added by farmers' and manufacturers* ingenuity 
— has been introduced from New England to Michl* 
gan and southward to Georgia. Scattered through 
this area are found ah t3^ical western forms of 
irrigation, from flooded fields to furrow and over- 
head "artificial rain" systems for fniit trees. 

Many ingenious systems have been devised by 
farmers who are extending them to irrigate more 
acres each year. One farmer in New Jersey uses 
old boiler tubes from railway steam engines for 
piping water to his truck crops. For his permanent 
instahation he welds the ends of the pipes together. 
For hia temporary installation, he connects the 
pipes by means of old automobile inner tubes and 
uses an old automobile engine to run his pump. He 
uses his motor in all gears, including reverse, and 
a storage battery provides power for starting 
and lights for night work. 

Porous hose is one of the simpler and newer de- 
velopments for distributing water to the soil near 
plant roots where a limited supply of water will 
do the most good. It is made of ordinary can%'as 
with one end closed- The water escapes from nu* 
merotis eyelets or by seepage. This method was 
adopted to carry water up ridges or knolls a few 
feet high where not too much pressure need be 
placed on the water. 

Materials for overhead irrigation or ^'artificial 
rain" comprise pipe, risers, sprinklers and pumps. 
The stand-up pipes ratige from two to 17 feet in 
height and may be used on all kinds of vegetation 
from carrots to trees. Portable systems that may 
be laid down and picked up by a single man are in 
frequent use and in some communities farmers 
organize jointly to use a portable system just as 
they employ har\'esting and threshing machinery. 



Spray from overhead pii■l^ ,i luuiti lo Wijtcon^in truck farmers when cx- 
teptionalty hot and dry summers tnd^nger their vegetable crops 




This small spray irrigation device for low cropi is under test. When water 
evenly and equally into all cans, irrigation will be even 
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Washington and Your Business 

By HERBERT COREY 



TOPIC No. One for business men 
Job Here for a continues to be President Roose- 
velt*s third term plans, if any. Rea- 
Crystal Gaxer son ^^hy is obvious. Whatever hap- 
pens in 1040 will have a sharpcut 
eJfect on American business- Only one man knows what 
his plana are and the chances are he does not. His close 
friends say there is one sure thing: 

'*Mr. Roosevelt will have his way about reforms. Or 

He hopes to bring about a separation of the conserv- 
ative and the radical elements in both major parties, 
they say. A defeat for a third term might not be too 
great a price to pay. 

MOST seem agreed that the Can- 
Next Conqress E^^^ now in process of election will 

revise rather than extend the legis- 
Will Ca' Canny lation of the last few years. There 

is a feeling that voters have been 
carried a bit too fast along the reform road and would 
like to catch their breaths. The Wagner labor law, the 
Social Security Act, and the wage-hour law will be 
closely examined. Intent will be to make these and other 
laws more workable but not to change the policies in* 
volved. Possible Republican gain of 60 to SO seats, plus 
new-found realization of many Democratic congressmen 
that it is no longer necessary to step in the President's 
tracks, will stiffen the conservative element. 



K.L.R.B. Holds 
Out Hs Jaw 



ONE of the top men in the National 
Labor Relations Board said ; 

"We are suffering from tick 
fever." 

Tick fever is a regional disease 
but people die of it The Board recently ruled that the 
workers in citrus orchards are not farm labor but 
should be organized. That opens the way to strikes and 
sit-downs and the other unavoidable troubles of organ- 
ized labor and might spoil the citrus business. The 
N.L.R.B. says this cannot be helped unless all the work 
of making and saving and shipping the citrus crop is 
done by the owner on the premises. It's the law^ 

SENATOR Burke, Democrat, Nebr., 
Burke Foresees observes that if the men who spray 

orange orchards and pack lemons 
More Trouble are industrialists under the law then 

so are dairy hands in Ohio, potato 
pickers in Maine^ tomato hands in Maryland, sugar beet 
workers in Colorado, and practically every one else who 
works on a farm. The gates seem to be open to the 
walking delegates. It must be noted by this confirmed 
onlooker, however, that when organized labor got be- 
tween the farmers and the Hershey chocolate factory— 
to note only one case- — the farmers got down their pitch- 
forks. 



Ideals Collide 



SOCIAL Security has been regis- 
tering shocks on its seismograph, 
too. Under the Act employers who 
with Pay Checks hire eight men must pay the un- 
employment compensation tax: 
"So we will only hire seven men and pay no tax" some 
of these employers report to the S.S. field men. "Maybe 



well have to lose a job now and then, but how about all 
that bookkeeping we miss, too? Not to speak of the tax 
we do not pay." 

But that does not help the employment situation. 



Biting on the 
Mailed Fist 



ONE of the ace experts on foreign 
affairs — not in the service of any 
government — returned from a Eu- 
ropean visit to say that: 
France is on the verge of a civil war. 
The middle classesj which are the backbone and support of 
every country, are increasingly resenting the exactions of 
organized lai>or. They were labor's chief support at one 
time» but that time has long pant. If civil war comes I do 
not know whether the pendulum would swing- to the left or 
the right. 

The French farmers, he said, are notably peevish. 



This Is Text 
for a Story 



THE expert's tale of middle class 
resentment of 1 aborts iron rule in 
France recalls a story. A personal 
friend returned to Washington after 
an automobile tour to the West 
Coast. The farther West he got the more unpleasant he 
found the attitude of labor: 
''Stupid leadership." 

In one west coast city he went out at night to call on 
a friend who owned an automobile repair shop. He found 
his friend in his shop, of which the windows had been 
sHuttered and curtained, tinkering with his own car: 

**The union would fine me $25 for doing overtime 
work/' he said, "and if I didn't pay it would close my 
shop/' 



Labor Puts on 
Thinking Cap 



REPORTS keep coming in that the 
more thoughtful leaders of labor, as 
distinguished from the triple- 
tongued variety, are concerned over 
what seems to be the fact that under 
the Wagner Act an administrative agency of the Govern- 
ment is in a position to shape future labor organizations 
to the N.L,R,B.'s liking. The law empowers the Board 
to ''decide in each case whether the unit appropriate for 
the purposes of collective bargaining shall be the em- 
ployer unit, the craft unit* plant unit^ or a subdivision 
thereof." 

Therefore the N.L.R.B. could rule that in a given plant 
the C.I,0, must have the bargaining privileges and the 
A,F. of L, could do nothing about it. Most of those con- 
cerned seem to agree that the N.L.R.B, members are 
doing their puzzled best with a hopelessly tangled law. 
A future Board might not be so conscientious. Harry 
Hopkins set an important precedent when he permitted 
his W.P.A. to investigate itself and bring in its own ver- 
dict of acquittal, 

WHICH recalls the verminous ru- 
This is Probablv occasionally encountered in 

more or less informed quarters to 
Just Gangrene the effect that Harry Hopkins would 

like nothing better than to be nom- 
inated for the Presidency in 1940; and that Mr. Roose- 
velt is looking with some favor on this ambition of his 
ace money-thrower. The rumor would be listened to with 
more attention if Mr. Hopkins^s verdant friends had not 
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tripped over to New Yovh to suggest to the state Demo- 
crats that he be nominated for governon Since then a 
dense, foggy silence, much resembling the silence that 
Trust Quixote Bob Jackson stepped into in the same 
state- 



side Will Get 



IN the whispering galleries one 
hears that: 
^ A. Assistant Attorney General 
You Ten on This Arnold plans to seize control of the 
so-called ant i monopoly in vest ig a- 
tion through a campaign of heavy roaring and attacks on 
bigness in business -which he seems to confuse with 
monopoly^ — and that : 

He will succeed only over the dead body of Senator 
O'Mahooey, who will resist any effort to make politics 
out of the inquiry, and that: 

C O'Mahoney and Arnold arc both from the state of 
Wyoming and both Democrats. O'Mahoney opposed the 
court reorganization plan* and will be up for re-election 
in 1940. 

MAYBE Willard Thorp had heard 

Thorp Keeping ^Tr^^f ^^u^ O'Mahoney-Arn^ 
^ ^ r a lip-biting when he served notice 

Skirts Cleor on every one that if the monopoly 

investigation began to detour 
through political streets he would resign his post as 
director of the Department of Commerce*s share in the 
inquiry. Thorp was for a short time director of the Bu- 
reau of Foreign and Domestic Commerce in the Depart- 
ment, and there became known as a full-time economist 
who would not play politics. He is quoted to the effect 
tliat *T\l get out if the inquiry is not purely objective." 

OVER in Philadelphia the Federal 
When o Pickets ^^^^^^^ Court of Appeals has ruled 
that although workmen have the 
Not €1 Picket right to picket a factory when on 
strike against their employers they 
have not such a right when a strike has been called 
because of a dispute between themselves. In the case 
in point the A.F. of L. union was enjoined from picketing 
a factory in which the employer had signed a collective 
bargaining agreement with the CI.O* union. The decision 
is of importance because it indicates that an employer 
has the right to defend his property when its safety is 
menaced by factional labor disputes. 



Really o Win 



THE court's decision may prove to 
be of greater value to the NX.R.B. 
than to the employers. The A.P. of 
for the N.L.R.B* l. has denounced as ''a prejudiced 
interference with the rights of craft 
workers unworthy of resj>ect** the Board*s order to the 
Serrick Company of Muncie, Ind., to recognize exclusively 
the CXO. union, 

''No election was held, and 90 per cent of the workers 
are now members of the A.F* of L/' said a spokesman 
for that organization. 

If the alleged 90 per cent are debarred from picketing 
the Serrick works the N,L.R.B/s hand would seem to be 
strengthened. 



Weasel Words 



IF these things mean what they 
seem to mean then the deficit has 
been reduced by ukase. The Govern* 
from Treasury? ment continues to owe as much 
money as ever, but it has hidden 
some of the evidences under a chip. Or do they not mean 
what they seem to mean? At any rate in the July 1 
Treasury statement this sentence appeared: 

Effective July 1, 1933. . . , all operations of the H,F*C., in* 
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chiding expenditures derived from the sale of its obligations to 
the Treasury', i*'<*re Included in the Federal Budget* . . ^ 

This has been changed, and hereafter the daily Treas- 
ury statement will be **simplified/* '^particularly in cases 
where the Treasury acts only in the nature of a deposi- 
tary of funds derived by the Corporations fthe R.F,C» 
the Commodity Credit Corporation and the Exix>rt*lm- 
port Bank ) from the sale of their own obligations on 
the market/' 

IF the doughboy who wrote the song 
"We're in the kinows what he sang about we*ll 

never get rich. Reduced to simple 
Army Now . , language it appears that the 

the ecC, and the I-bar E bank 
have been set up as independent structures, just as the 
Home Owners Loan Corporation and the Farm Credit 
Administration have been, and the full story of their 
operations need not appear in the budget. They may 
borrow money from the Government, but they may also 
put up their own obligations as security, and so the books 
seem to have a sort of a cock-eyed balance. If the value 
of the securities is que?^tioned the lucky corporations 
may organize an audit, W.P,A. style, and never worry 
about the S,KC, The T.V.A,, the R.E.A, and the US. 
Housing Authority may be expected to move into the 
new Enchanted Ground soon. Only the taxpayer is unable 
to write his securities on his cuff, 

ADMINISTRATIVE plans to ex- 

i»Yes But" Men ^^"^ coverage and authority of 

the various federal boards seem to 
Are Gaining meeting with increased resist- 

ance. The American Bar Associa- 
tion's committee to oppose "absolutism" in government 
is planning to center its fire on these federal boards, 
which act as sheriff, prosecutor and judge. They have 
been **clothed with legislative, judicial and executive 
powers'' according to the report presumably written 
by Dean Pound and read by James R, Garfield. 'This 
means a complete change in our form of government/' 

NOT for the world would this on- 
Gettina Voltaae l<>c»ker ruffle the tenderest pin-feath- 
, er on the most ticklish lawyer, but 

into "Yes^ — Buts it might be observed that if the 
A,B.A, wants to get something done 
it might call on Attorney General Cummings : 

"The lawyers/" said Mr, Cummings, **have been sending 
pretty noble committees to tell Congress what it should 
do. Having disbursed this load of guidance the commit- 
tees go away and are not heard from again/' 

Mr, Cummings's operations seem to have been planned 
on a seasonal basis. He lets gleams shine from his bald 
head into the congressional murk, he turns his better- 
natured eye on the legislators, he tells a homely little 
story about what happened in Connecticut. Net result 
is that he has put an astonishing amount of law on the 
books that the A.B,A, had been clamoring for. 



Headaches in 



BUSINESS men are earnestly ad- 
vised to study the wage-hour bill in 
preparation for the next session of 
Wages- Hours Congress. Every one admits some- 
thing must be done about it. There 
is not universal agreement as to what should be done. 
One company finds it desirable to run 40 hours this week 
and 48 hours next week, because of its business, 

"This averages up to the maximum 44 houm a week 
and ought to be all right," said the company. 

**No averaging/* says the wage- hour administrator* 
**If you run over- time one week you pay for over- time/* 
Just to make life sweeter and lovelier for the business 



I 
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Burroughs 

DESK BOOKKEEPING MACHINE 



New 

■ 

Low in 
Price 



FOR PAYROLL AND 
SOCIAL SECURITY RECORDS 



At one writing 4 this new low-priced Burroughs 
Desk Bookkeeping Machine produces pay 
check (or pay envelope), employee's statement 
and a record of the employee's earnings and 
deductions- 



FOR BOOKKEEPING 



Because it writes dates, adds debits, subtracts 
credits and extends the new balance, this 
modern Burroughs posts any ledgers, writes 
monthly statements, and handles all miscel- 
laneous figure -work inexpensively. 



FOR ADDING AND 
SUBTRACTING 



The famous Burroughs Short-Cut Keyboard 
provides the fastest method for listing, add- 
ing and subtracting amounts. Subtraction 
is as fast and easy as addition* 




Large concerns find that certain accounting 
jobs in different departments can now be 
mechanized at extremely low cost with this 
new Burroughs. 

Small concerns find that it gives them the ad- 
vantages of complete machine record-keeping 
with a minimum investment. 

Let the Burroughs representative show you, in 
your own office and on your own work, what 
these savings can actually mean to you. Tele- 
phone the local Burroughs office, or mail the 
coupon for free, descriptive folder. 



I- 



MAIL THIS COUPON! 



I&MTroughs Adding Machine Compcmy 
6009 Seconil Blvd., Oettail, Mjch. 

I Send mo yoLif faldor deactihing Ihe new BurrougK^ Dei^lc Bocrkkonping 
Machine. 

I 
I 



Nams_ 



_Clty_ 
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man. each company is required to see that all the pro- 
visions of the law are complied with by every company 
with which it does business. More penalties are provided 
for violations than Hitler puts on non*Aryans* 

HOPE contmyes to pop up in the 

H^^^ c^^in^r human breast, even under ihe most 
adverse conditions. In the wage-hour 
Once More matter business men seem to feel 

that the appointment of Elmer F. 
Andrews as administrator is something of a guarantee 
of fair play. He was under the glass in New York as 
State Labor Commissioner— he had been Miss Perkins s 
assistant when she held the job^ — and displayed a notable 
facility for keeping his shirt on. With the possible excep- 
tion of Illinois no other slate has as many vari-colored 
forms of labor troubles as New York and Andrews seems 
lo have worked through them pretty well* 

THERE are onlookers who think 
What D' Ye Know ^^^^ Andrews' appointment indi- 
TL' o eates that Mr. Roosevelt has defin- 

About This? itely turned away from his more 

bell-muzzled advisers. It is known 
that he worried more over the selection of a wage-hour 
administrator than over any other recent appointment. 
In the free gladness of his first term the buys who 
sounded like a cavalry charge were his favorites, but the 
notable success of Joseph P. Kennedy and William Doug- 
tas, to name only two of the less excitable appointees, may 
have turned him away from the sound effects, Francis A, 
Bonner might be cited as a witness in support of this 
theor>\ He is an investment banker in Chicago, was once 
the chairman of the legislative committee of the Invest* 
ment Bankers Association, has been on the board of gov- 
ernors of the I.B.A., and has been named as special ad- 
viser to the S.E.C. in connection with the enforcement of 
the Maloney Act, No barn-buming in that record. 



Guessing ts 
Poor Business 



THIS is a mere guess, and if it is 
ever referred to again this author 
will be terribly hurl, but there seems 
a probability that the Government's 
hydroelectric program will be under 
scrutiny in the next Congress from a different angle. As 
long as dam-building was presented to the people as a 
part of the holy war against the utilities the popuiar 
opposition might have been recorded as minus 4. But 
down in Texas the farmers have protested that some of 
their high dams have not merely been built only for 
power purposes — which has never been admitted by the 
Administration — but as flood- re tarders they are positive 
dangers. In Austin it was stated that: 

*The flood stage would not have exceeded 19 feet» in- 
stead of reaching 34, had the flood gates of Buchanan dam 
been lifted earlier/' 

Secretary Ickes has ordered an investigationt but the 
farmers do not want Mn Ickes' kind of an investigation. 



Candor and 
Calm Needed 



IN THE T.V.A. investigation Au- 
thority Liiienthal made one very 
significant admission : 

''Govern ment -owned projects/" he 
said — ^this is not a verbatim quota- 
tion — *'pay less for the money they use and are partly 
free of taxation. This gives them an advantage over pri- 
vately owned projects/' 

Mr, liiienthal had carefully avoided saying anything 
like that during the history of theT,V.A, The only pocket 
into which a governnient-owned project can dip is the 
general taxpayer *s. If both sides will be fair and calm, 
the future examination of these projects by Congress will 
not so closely resemble a dogfight. 



Awkward for 
Mr. Ickes 
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WHEN President Frank J. Hogan of 
the American Bar Association an- 
nounced the appointment of a com- 
mittee to protect the rights of the 
individual against encroach mentis by 
government a spotlight was turned on a hole in which 
Secretary* Ickes finds himself. No one has ever doubted 
Mr, Ickes'a good intentions: 

"He practically depopulated his Chicago clubs with his 
good intentions," said an ac(|Uaintance - 

But a statement by the President, converted into a 
promise on the floor by Senator Barkiey, was needed be- 
fore legishiiive permission was granted for P.W.A, loans 
to municipalities for the construction of generating sta- 
tions. Such municipalities, under I he terms of the prom- 
ise, must first offer to buy the facilities of existing 
stations at *'a fair price/' 

A privately owned company would not sell unless pres- 
sure were brought on it, in nine cases out of ten. Is a price 
fixed under pressure *'fair?" This is the question Mr. Ickes 
must decide in a number of cases* 



War Between 
the States? 



ANOTHER sweet mess seems to be 
in sight with the 48 states at war 
with themselves and the federal 
Government at war with the 48, The 
tax laws of the 48 states nin about 
as much to a pattern as do the stars in a kaleidoscope 
held by a man with shaking palsy. A corporation may be 
taxed on 160 per cent of its income and another corpora- 
tion doing business in the same two states may escape 
with taxes on only 40 per cent. Herbert L. Mount, a mem- 
ber of the Wisconsin Tax and Interstate Cooperation com- 
mission, points out lhat "the inconsistencies and relative 
inequities" have been acute, A Conference on State De- 
fense is lo be held, of which a i>rin€ipal task will be to 
preserve a balance between the state and the federal tax- 
ing powers* If the states do not agree to some form of 
order among themselves the federal Government may be 
compelled to define w*hat they may and may not do. In 
which case the existence of the states as self-governing 
commonwealths will have been at least shaken, 

THOSE who do not like the '*jmlace 
Another Big Man SU'^^^^---pui your own names on 
^ the guardsmen — say they are show- 

Is A Borning i^g evidences of violent jealousy of 

WiUiam O. Douglas of the S.E.C, He 
came to office heralded as a good man with the cut-and- 
thrust, but he seems to have established friendly relations 
with the dominant element in the New York Stock Ex- 
change, tlie American Bar Association listened to him 
with respect, the Investment Bankers nodded approval, 
and the Federal Reserve and the Treasury are working 
with him pleasantly. All of which adds up to the sugges- 
tion that he may become as stout a personage as was 
Joseph Kennedy before he was sent to the Court of St. 
James to bolster American prestige, which had suffered 
from a somew^hat excessive tolerance on the part of our 
ambassadors* 

ACCORDING to the secular press 
It Cost Monev Government had worked up a 

strong case against the coal opera- 
But It's Cute tors of Harlan county. Then the 

jury somewhat violently refused to 
agree. Here's the story that comes from Harlan* 
One of the jurors was in a fighting mood because his 
crops had been ruined because his wife could not find any 
one to w^ork on the farm. Every one who wanted work 
had it from the W.P A, The W.P.A, is one of the instru- 
mentalities of the Government, Sounds a little circuitous^ 
but one never can telL The story might be true. 
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How your life insurance money 
comes home to boost! 
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1, Perhof»K voiiVe stimcTinics wonflered what hajipcny tti the iinniiry 
vlvu pjy hfc insurance prc-niuim^i. h it Ifjckcd tn a vault for ^ik- 
k't'epiTiBr No. The mnney not tcquiretl Tfir t-iirrtrnt t-|aimH and cxpt*Tif»cH 
is puc to work. It k cart^fully invested in first mortgages on real estatL^ 
an*i setriirittj^ paying a ftxed rate of tncomt.', where tlie hnrrower^ who 
are responsihle to the injsiir^ncc comp.iny tor the payment of interest 
and the repayment of princ^ipal also manage and contnd the eiiterprist!. 



2* For ifiiToncef milhons of dollars, hehl hy Metropolitan for the 
benefit of its 2'? mdlinn policyholders, are invej;te-d in Federiih state, 
county, and municipal Imntb. You've sren fio'^i' dollars come home 
to Af^^ijY your commiinLty— in new roads, brkl{jeij» schrjols for your 
children^ and a nuiUitmle of other public improvements. 




3* MelTOpolirun ha« invested other million.^ of tlollars in lHV re;d 
tait* ftriit mortgagts. The chances are that rijjht in your own commu- 
nity' there are homes, stores, am! nffite Huildingi; that !ile in^urancf 
dollars helped to bnihi . . . money that comes home to make your com* 
muniry a hiriter place m which ro hve. 



4* other hie iusUiMruc dnlhiis arc >ciH oot to work on farms- 
arc m^ C5tctl in farm morrsri'^LS. Sprcatl Through the larming sections 
of tn iiiv vinri-v, rh< I ^H u- lulp farnuTs proilncc bcrtcr crops, pro- 
tLH r li/rnlity ol l;iii I, [ n reded equipTUent, and keep buddings in 
proper repair. 




COrV^KS^T 1«3ir Mi:Tfl^J»OLIT*N LIFE IMSURJ^NC£ CO. 



5, Uf« insixronco doffftri a^so have been busily at wt>rk 
ui transpfjrration, utility, and industrial bonds— helping; 
to keep factories humming ami men in jobs, helping to 
bring goods Ut you, and to move what you and your 
tieigbbors had to sell to other markets. 



Trfis, in part, is the story of 
^^har bnjiiieiK ht x\u' dtilhtr^; 
your lilc insor ,Mi ■ ■ ntu p .i n y 
holds for the bt-nelii <'l \hA\.- 
cyholders. These dollars are 
k e |) t con t i n uo usl y e eu p I o y f d ^ 
earning inor^ dollar^— antl thus 
hrlpiuy tu pay the co^t id your 
liki I [3^ Lira nee* 

But your life insurance com- 
pany's first responsibiUty is to 
ieij^guard these dollars* For 
e veil tn ally, when the need 
arisen, the dollars contracted for 
in your ixihcy must be i>aid to 
you — you, or your luved ones. 



il^nM ^kt the public a tlmrtr umlfrstartdmff of 
hmt' a Ji/f ifrsuranrf crtmpftny uprratrr Copm of 

Metropolitan Life 
Insurance Company 

MUTUAL COMf'.ASY^ 



CH ■■1- i lii,iA.n I - 

l"Klt>lttF^ J 



Electrocuting Dust and Dirt 




ngmt^ers buiU a testing lunnel m which ihey create spf^cial condiiions of 
«aCf drafif and ^i^c of dirt under nhtch the Prccrpiiran will have to Kork 





oi^balJ, SnoH White and Marjori^ Oh/abplh Prnncv an a» oh»efver4 on 
me test and note condiiic^n of «all above hot air register 



BE MACHINE pictuiec! here gets rid of dust 
and dirt in the air by electrocution. It is called 
a Precipitron and is the discovery of Gaylord W. 
Penney, a research engineer with the Westing* 
house Electric Manufacturing Company. 

Penney describes his iirst electrostatic air 
cleaner as a wire sticking up in the atr, a couple 
of aluminum plates w^hich were separated toy 
pieces of cork, and a piece of oily cloth. He set 
fire to the cloth, turned on the electiic current 
in the wiie and saw the smoke deflected from 
the wire to the plates. With later refinements he 
discovered that he could electricaJly charge 
each particle of smoke and dust in the air and 
then, in an electric field, pull theni out of the 
air to electrically charged plates Just as a mag- 
net pulls out iron Ulings. 

To g^ve his machine a real-life tei?t. Penney 
connected it with a hot air furnace in his own 
home and his family reported that it was only 
necessary to dust once a week in comparison 
to the former daily dustings. 

Experiments were continued for three years 
before a complete unit for industrial use was 
manufactured and even yet units are not avail* 
able for general home use. In the meantime 
eH"orts are b^ing made to widen the Precipltron'a 
usefulness hy attempting to use it as a means 
for eradicating pollen from the air for the re- 
lief of hay fever and asthma sufferers. 

So far Precipitrons have l>ecn put to work in 
factories, stores and office buildings. The first 
large commercial install a lion was for the re- 
covery of ^Ui7.e in automatic giass spraying 
machines. It has also been demonstrated in pro- 
tecting the automatic relays m telephone ex- 
change switching rooms and for cleaning the 
air in processing rooms in connection with the 
motion picture industry. 
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COMPTOMETERS "streamline" Budd Companies' figure worl( 




THE BUDD-BUILT CRUSADER, 
FAMED READING LINES FLIER 



Think of a gleaming new 
streamlined train — and 
you think of the name 
**Budd '! For, ten to one, 
it's a Budd-built train you 
picture in your mind. 

Firm believers in mod- 
ern industrial technique, 
small wonder that Budd 
makes this statement: '*We 
have 35 Comptometers, 
both eleccricai and me- 
chanical, in the Detroit Plant of the Edw. G* Budd Man- 
ufacturing and the Budd Wheel Companies. These 
Comptometers are used on such figure work as payroilf 
sales and other analyses, estimathigf pimmitig, costs, distri- 
butions, earning reports, bilirng, etc. 

"We find that they have stood up remarkably well, 
w^ith a minimum of repairs, and have provtn themselves 
without doubt the speediest and most efficient means of 
making mathematical calculations. 

"Prior to 1932, a large part of our payroll work was 
handled on other machines. Since displacing them w ith 
Comptometers* we find that our costs have been reduced 
and the task performed more efficiently by the Compt- 
ometer, primarily because of its flexibility, 

"We have no idea how or on what machine this work 
could be accomplished as efficiently if the Comptometers 
were to be removed from the Plant." 




Model K Complomeler in operation, if your firm*s fij|ure-work mtihods 

nved a "sircamlininy" i regiment, petmii us to demonstrate (on 
your own job) CumptomtMcr feiitures which cut costs and save 
lime. Telephone your local Comptometer office, or write to 
l elt & Tarrant Mf^, Co., 1712 N, Paulinsi Strifet, Ghic^ago^ HL 




The skilled metalworker own above is usmje the SHOTVt'ELD 
process (devek^j^ed and owned hy Budd) in the cpnstruc- 
tion of a modern '*sireaml i ncr/* This process is rapidly 
revi^liitioni^ing ihc field of metal welding. 

COMPTOMETER 



flpo y s. 9%\ Off. 



It Still Happens in America 



By J. GILBERT HtLL 




STORY of a mon who parlayed 
$5 and couroge into o business 
that is doing $60,000 gross a year 
and still growing 

HoEATIO ALGER stories of an age 
juni passed have been thrown inlo dm- 
card by a so-called practical general ion 
but stranger stories of *'succesi3 from 
scratch" than fiction writers can im- 
agine still are being written in Amer- 
ica. 

Only in the United States could a 
man with $5 and fight possibly estab- 
lish his own business employing 19 per- 
sons, chin himself out of a financial 
well, and buy additional real estate, 
beginning at the bottom of the deepest 
panic this country ever experienced. 

L, C, Brown of Oklahoma City has 
done iL He now owns one of the coun- 
try's largest potato chip manufactur- 
ing establishments. Five ycara ago he 
not only was broke, he owed e%'eryon€ 
he could. And Brown has only one grin- 
ning explanation: 

Some cock-eyod advertising wiit*'r with 
a good job said '*1933 woold reward a 
nghter/' Thnt was nU I hud left Hirht. It 
didn't brliiK much of a reward to me but 
I did stay off relief. 

I de€id<*d thai, if 1933 could reward any- 
one even that much, ri hctu*r year would 
reward better. Each yvav hus been better 
and I he rewards greater. 

But that*s getting ahead of the story 
of a typical American business which 
really began in 1929. Brown knows 
about these cock-eyed advertising men. 
He was selling newspaper advertising 
himself in that year when everj'onc 
expected to get rich in the stock mar* 
ket and retire within 30 days. 

The business guns were booming and 
Brown was hauling up the ammunition 
for the other fellow. It was more than 
a man making $75 a week could stand. 
He %vanl.ed to do some big booming 
himself. 

**I guess I was just making too much 
money,** said Brown, "But I did what 
everyone else was doing, borrowed 
money and got into business." 

He was selling food advertising, so 
he turned to that business* He opened 
a bakery and seemed to be getting 



along fme until everything crashed. 
They him out, but Brown landed 
running. He began an advertising food 
service for smaller daily papers. 

Collections were slow 

THE service sold but it didn't seem 
to sell advertising to merchants. When 
it came time for Brown to collect, he 
found that this time he was the cred- 
itor of a swell bunch of publishers who 
thought more of paying their help 
than Brown. 

Business was reaching Its lowest ebb. 
The erstwhile advertising salesman had 
a home on which he was 18 months 
behind with his payments. He owed the 
fileclric and gas bills for three months 
and kept the service turned on only by 
fast talk and a dollar now and then. He 
had a wife and baby daughter, and a 
1929 car which was then four years old. 

It was then that he made a trip to 
a nearby city to attempt to collect S^5, 
and came back with that famous $5 
from a publisher who only a few 
months later went bankrupt. 



As a part of his food advertising s* 
vice he had supplied recii>cs. one being 
for a type of corn chips his family 
liked. People always had and always 
would buy food, he reasoned, so he 
never got home with the $5, Instead he 
paid $2 for salad oil, $IA0 for bags, 
and $1,60 for corn meal and other in- 
gredients and brought them home to 
his wife. 

Brownie's Com Chips were bom that 
night, over a steaming pot on his wife's 
kitchen stove, A piece of screen was 
fashioned into a dipper and he and 
Mrs. Brown worked until after mid- 
night. 

The next day Brown started calling 
on his friends in the grocery business 
with his new product. He had ten doz- 
en sacks of corn chips when he left. 
He came back with more paper bags 
and com meal. He*d sold them all, 

**I knew the grocery stores would 
give it a try/' said Brown, *'But I never 
was so happy in my life as when I call- 
ed back around and found the public 
was buying. When repeat business be- 
f Continued on page li) 
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New Goodrich Tire Licl<s 
Heat Probiem— Practicaliy 
Eiiminates Sidewali B realms 

• Yoii can now get greater truck tire mileage 
than ever before! Greater freedom from road 
delays and premature failures! 

Thanks to Goodrich engineers you can buy 
a new kind of truck tire — a tire that does not 
get dangerously hot. With the heat problem 
licked you can forget most of your tire worries. 

It's excessive heat that kills off tires while 
they're still young. Rubber wilts under the frying- 
pan heat generated by today's high speeds and 
heavy loads. Sustained high temperatures make 
tires ""grow," cause blow-outs, sidewali breaks. 

NEW TYPE CORD USED 

Goodrich gives you a cooler-running tire with a body 
f the newly-deveJop^d Hi-Fiex Cord. This cord retains 
its strength and etasticir>'^ it doesn't stretch and hecorne 
longer, permitting the tire to **grow/' Smaller in diam- 
eter, more compact, Hi-I-iex Cord can be surrounded 
with more cooling, insulating rubber. Because of the 
cord "s amazing properties, i c is possi bie to build a super- 
strong tire, yet a tire that does nor depend on thickness 
aJone for its :^trengih. It's a compact tire that runs 
coaler— 'Stays below the temperature danger point. 

EXCLUSIVE WITH GOODRICH 

Only Goodrich uHcrs you Hi-Hcx Cord, and only 
Goodrich offers you this money'Saving combination: 

IPLYFiiX — a tousH ouEcr ply which distribucej fticis*:^ 
through niu the tire ond previ^nr^ luca! wcaknei^^^ 

2 PLY* LOCK —a new method of locking the plies about the 
head!^, anchor! nj; them m place. 

3Hj-f Lf X CORD— full- Jitiiiird irt liver rubber— cord chitt ree^rns it$ 
strtrngth and protects the tire against jsjetdfig daogcrously hot* 

No wonder we can say that sidewali breaks are jiracti- 
caJIy eliminated with Goodrich Silvcrtowns! 

NO EXTRA COST 

Why not f ollow the lead of A! lied Vanfi? 
put thc^e tires on i^jur [racks 
and ptiC an end to worriej 
□ bout peak loads and high 
speeds* You can handle any 
haul safer and cheaper. And 
rcfTi ember — you will gee 
premium tire mileage with- 
out paying a premium price. 

Phone a Goodrich Dealer 
or Goodrich Silvertown 
Store for prices* 



j 



Goodrich^t^Silverlowiis 

SPECIFY THESE NEW SILVERTOWN TIRES FOR TRUCKS AND BUSES 




No Business Can Escape Change 



For comfort and convenience, for 
time-saving and economy, business 
makes new products 



1 • STRETCH ABLE tlecalconianlas which may be applied 
to rubber prociiicta make possible a full range of color and 
detail in decoration. The tranisfer becomes an actual part of 
the rubber, stretches well, and will not crack or rub oft. Thp 
proce^ii is available for a wide variety of rubber goods from 
toy balloons to nibbev coin trays. 



2 • A NOVELTY stopper for 

liquor bottler is covered by a bright 
nietalJic sphere which protects the 
lip of the bottle and keeps the cork 
itself clean even if it upsets on the 
floor, 

3 • STAMP pads of a new iypv. 
do not collect lint or over-mk the 
Ktamp. They have no clolh or felt 
but are chemically processed wood 
blocks set on the end of the ^raln. 
The capillary tubes feed ju.sl the 
right amount of ink to the siurface, 
the pads do not become sticky, and 
f(ive a clean, sharp impression. 
They are said to be unaflected by 
humidity. 

4 • A NEW electric light sock- 
et is made, except for electric con- 
ductoi'S, of a synthetic plastic which 
is said to save weight and eliminate 
the necessity of a paper shell in- 
i^ulation. 



1 1 # A NEW type transparent dampprooflni* for exterior 
stone, cement, and brick U made on a base which i.4 not w^axy. 
Dirt particles do not stick to it, hence the surface stay a clean 
much longer. It ia non-staining:. The dampprooflng may bp 
painted o%^er, if desired. 

12 • FOR tl\e woman with tight pumps there la now made a 
diminutive curved pad which fits on the bare instep w*here 
the vamp of shoe cuts. It is said to add markedly to comfort. 

13 • A NEW filing case for drawings, maps, and plans al- 
lows vertical filing in folders. There is a saving in space, draw- 
ings aro more easily filed and found. Special light springs keep 
the folders vertical and comprejised to prevent crumpling. 

14 • FOR drafty doors there is a novel felt pad which, when 
the door Is shut, drops down to the* floor and makes an effec- 
tive seal against drafts* but* when 
the door is opened, rises enough to 
prevent rubbing. 




5 • A NOVEL lawn monger is 
light weight wiih its cast parts 
made of a die-cast zinc alloy. It l.s 
especially rigid and holds adjust- 
ments well. Wing nuis make hand adjustment easy. The handle 
IS made of a steel tube. 



25 • A novel tvpc of ek'Ctric fan creates no draft 
to disturb papers or driicattr fabrics. It sitv on the 
floorp draH'» in cool air and blows it npwiird to make 
even circulailan throughout the room. It is rnclojpd 
and safe for even children to play around u^hile tc 
Is in operation. 



15 • A NOVEL water-Jacketed 
fireplace provides hot water heat 
for the rest of the house while the 
cheering open tire is enjoyed in one 
room. It can be used as an uuxil- 
iary heating system or as the only 
beat for small homes, hunting 
lodges, and the like. 

16 • A RESURFACING mate- 
rial for concrete floors is eaaily ap- 
plied and troweled out to a feather 
edge. It has a ceUulose bas^^. It may 
also be applied over old wood floors. 

17 • TEA is now available in 
vv:iterproof paper packets, which 
are said to do away with cloth Unt 
and improve the taste. The paper 

piert^ed with many small holes 
to allow wiiter circulation. 



6 • FOR automobilists who must stop on n hill thi^re is now 
an automatic dtnice which keeps the brakes on until the clutch 
is released. It may be applied to hydraulic braking systems 
only, docs not become operative until the car is stopped, but 
then retains the hydraulic pressure aa long aa the clutch is 
depressed, 

7 • TO KEEP leaves and trash out of roof [gutters and 
spouting there is a new heavy wire mesh built to snap In place 
and held by spring tension. The caves troughs dry more quickly 
with no trash to hold moisture, remain rustk^ss longer. The 
wire is strong enough to keep out small animals and bird». 

S • SYNTHETIC biistles now^ available in tooth brushes 
aie made of a plastic extruded through holes of the desired 
Liize, The bristles can be made in virtually any length. They are 
rot softpned by water or saliva, stiffness can be accurately 
controlled. 

9 • A NEW window design has the advantages of standard 
double-hung windows opening at lop and bottom and also 
swings out as a casement window for free passage of air and 
for safer cleaning. 

10 • A PORTABLE electrostatic volttneter, with ratings 
from three to 20 kilo volts, has a Jight beam pomter* magnetic 
■ lamping, and a current-limiting resistor for safely. Typical 
applications are measurcmenl of voltage In dielectric tcstn, 
study of electrostatic charges. The calibration is not disturbed 
by moving the infitrument. 



T8 •A TIME'SAVER and safety 
device for blasting operations is a 
rubber expanding plug which re- 
places tamping. A wedge driven in 
the top seals the hole effectively. 
M in fires are fired safely by firing 
a snia.II additional charge on top of the first plug, improved 
efficiency is claimed, too. 

19 • A SMALL drill and grinder In a matched set offer low- 
priced convenience and speed. The grinder is about the siise 
of an apple and turns 20,000 r p.m. The drill, of revolver ;shape. 
and quarter-inch size, turns 1;000 r.p.m. 

20 • A NEW rertnishing kit for chromium pjated parts of 
aultmiobiles has a paste cleaner and a synthetic, transparent, 
easily applied lacquer. The lacquer makes a practically in- 
visible coating which will not chip or peel from exposure. 

2T • A COMBINATION watt-hour meler and time sv/ilcli 
aimpMfles the metering and control of two-rate or off-peak 
domestic electric load;?, Tha electric contacts will break a <0 
ampere current. 



22 • A NEW galvanized roofing ha.i a .--ipi jng-jji t s.surv lap 
which in said to make it storm-proof, weather-tight. 



23 • A BELTING that's uniformly round is made of a com 
position for small machinery. It has a strong center core that 
resists stretching. Ends can be fajstened without %vire ataples. 

24 • A SOPHISTICATED version of the old game of jacks 
adds zest for grown-ups. The jacks have difTerent shapes and 
acorcs. Wu-Lxrh L. Hammku 

ErnxoitV Note Thjs material is gathered from the many 
sources to which NATti*N"s Bi'sinksi? has access and from the 
tUiW r-f business news into our offices in Wasjhlnglon. Further 
information on any of these itemji can be had by writing us. 



t 
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THE LEADERS 



'THERMETER" THEIR GAS 




The executives of industrials 
that are '*out in front," search 
out new economies, new 
operating and product bet- 
terments all the time* In gas, 
that better way is a more 
accurate B. t- u, "count." True 
gas quality and operating economy can only be determined 
by continuous accurate measurement of heating value. 

So today, among progressive plants, there is a steady trend toward 
THERMETER, that recent Cutler-Hammer development which is upsetting 
all previous practice. The THERMETER is an outgrowth of the Cutler- 
Hammer equipment which serves giant utilities and great users of gas so 
welL It measures the heating value of gas accurately, instantly, continu- 
ously and automatically* It requires no calculations or corrections for tem- 
perature, pressure and humidity variables. It writes its record on a high- 
visibility graphic chart. It is priced so low that even the smaller users find it 
a profitable investment- For more accurate measurements of the gas you 
sell, buy or use, write or wire for complete details, CUTLER-HAMMER, Inc., 
Pioneer Elecfrica! Monufocfurers, 1251 St. Paul Ave,, Milwaukee, Wis. 



THE C-H THERMETER 

is a modern instrument, com^ 
pact, low-priced. It offers 
dependable readings of B.t.u. 
content in the production or 
use of various kinds of gases. 
It requires no manual compu- 
tations or corrections, and a 
minimum of upkeep. 



CUTLER'HAMMER 




ANOTHER CUTLER -HAMMER CONTRIBUTION 
TO THE PROGRESS OF INDUSTRY 



Business Men Say 




p. A, O'Coitnc 




Harlow H* Curtice 
Alfred P. Sloan, Jr. 



R. T. MERRIIJ., Genpriil Marine Supermtendc^nt 
M«rch^tic$ and Miners Tramportaiion Company 

American shlpping^ has had not only tcj strug^tle up from the 
dc*plhs of a ftve-year depression but to do so in spite of the burdens 
and uncertainties of the Government's shipowntng poSicy, its 
subsidy policy, Us regulatory policy and its labor policy, ... In 
the face of this situation the shipowner is practically told that 
unl^^ss he proceeds to build tonnage regardless, the Government 
will feel obliged to ,step in and do so, thu^ inaugurating a new 
period of govern men t ownership just as the last one was di.s- 
appearing, , . . The experience of all nations with state-owned 
shipping was sufficiently unfortunate to require that advocates 
of the experiment base their case upon sounder grounds." 



LARRY E, GUBB, President 
Philco Radio Qc Televii^iun Corporation 

"Prosperity isn't just around the corner. It is here for those who 
will go out and get it. In a recession year, Philco is planning the 
expenditure of millions for the biggest expansion* advertising and 
Bales campaign it ha^ ever had. . . . There are three requisites for 
B business to achieve the prosperity that is inherent in this country', 
Hxhey are new ideas, new productii and courage. Since the begin- 
Hning of commerce, people have bought the things they 'wanted. 
Hit calls for real enterprise, not a defeatist attitude, to Invent and 
Hproduce the new things they want to buy," 
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harcy E. Giibb 

P. A, O CONNELL, Preiidem 
T» Slattery Com p any, Boston 

"The outlook for business today is more encouraging than it ha 
r^een for some time, but let us not repeat the mistakes of l!l37j 
when every one tried to beat the gun and loaded up with inven^ 
tories that in some Instances have not yet bren liquidated. Profit 
are made on turnovers and lost on hangov*=^T .s "* 



HARLOW H. CURTICE, Preiident 
Buick Motor Division of General Motors Corp. 

"The clamor In recent yeatis is altogether about the rights and 
liberties of citizens; less and le.ss is heard about their responslhUl* 
ties which alone make rights and libertieii possible. Vast numberi 
of citizens have delegated their moral and economic independence 
to others* and have accepted the role of a victim or a beneficiary. 
This whole assumption that people are helpless puppeta has bee 
described as the most wholesale degradation of character whic 
the world hast ever seen. , . , Be wary of the benefits that do noi 
benefit. Whom do you think the 30-hour we*k would help? It wili 
really help most the man who works 40, 50 or 60 hours." 

NATION'S EUSINESS for September, 1931 




A Perpetually New Frontier 




By H. E. HOWE 



IDUSTRIAL chemistry has grown 
spectacularly since the war; but 
ilsfill offers a wide field for those 
adventurers who will pit their skill 
against nature 



Frequently in discussions of bus^ 

mess cycles with their recurring peri- 
ods of depression, reference is made to 
the disappearance of the frontiers 
which formerly provided outlets for an 
expanding population. The influence of 
such frontiers upon recovering a nor- 
mal Situation has been explained in de- 
tail, but little thought has been given 
to the fact that in chemistry, the indus- 
try founded upon it, and the many 
chemical processes used throughout all 
industry, we have a frontier that is per- 
petually new and always calling upon 
adventurous spirits. 

There 13 nothing mysterious about 
this because chemistry deals with fun- 
damentals and because industry is de- 
voted to the production of things made 
of the materials to which chemistry, 
with physics and mathematics, holds 
the key. Science in industry is relative* 
ly new. For that matter, as Jeans has 
pointed out, sciences of all sorts are 
new. Whatever figure you may put 
down as representing the tenure of the 
human race on the earth, recorded his- 
tory is little more than 5,000 years old; 
authentic records probably not more 
than half that age: science as we recog- 
nize it perhaps two centuries old; and 
the accumulated benefits of what has 
been done in these 200 years ha%'e 
poured out upon the world in the past 
50 years. In fact, although the chemical 
industry had its beginning in the 
tJnited States 100 years ago in a cer- 
tain senile, it is really younger than 
that because of its rebirth with the 
World War, 

We are dealing then with a factor 
that is so recent in American industry 
as stilt to be little recognized in many 
quarters where it might do the most 
good. We shall avoid discussion of 



chemistry as such and rather present 
some facts concerning the industry in 
terms of its accomplishment, 

The chemical industry is a big indus- 
try. In 1935, according to statements of 
the Treasury Department, manufactur- 
ers of chemicals and allied products 
reported sales of S7. 418.000.000 which 
was 15.55 per cent of the grand total 
of S4TJOO,000.000 given for all 
manufacturing industries. This 
volume of sales was exceeded 
only by metals and metat prod* 
ucts — where the prices of 
gold and silver come into 
play— and foods and kin- 
dred products, which is a 
composite of aU manu- 
factured foods. 

It is also a steadily 
growing industry, as 
reflected by the in- 
creasing number of 
es tablishmen t s 




I he )aLbt, Riittger, Americans cup defender, carrit-J .1 mi.idrilater* 
al jib more than 4,000 square feet in area made of "Cordura" rayon 



and the huge expenditures made by 
some of the leaders. One of these has 
spent an average of $2,500,000 a month 
for construction for ten years, while a 
single unit in the industry invested in 
1937 some $17,000,000 in a single one 
of its plants. 

The industry also has a splendid divi- 
dend record, holding up well through- 
out the depression. Indeed, this record 
is a source of pride to those connected 
with it. and the same can be said for the 
industry's record of employment, in- 
cluding hourly and weekly wages paid. 
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The industry has a larger percentage 
of its employees on a salary basis than 
industry as a whole, and its investment 
per worker averages more than S8,000, 
The industry strives constantly for in- 
creased production, making its profits 
on a large number of units at progres- 
sively lower prices rather than on few- 
er units sold at higher prices. 

Records abound to show the result of 
this philosophy, with examples in the 
all-important field of pharmaceuticals 
clear on down to materials of such ev- 
eryday use as Cellophane. This story 
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IS A STRONG SUPPORTING CAST OF 

COMPLETE SERV/CES 





ADDRESSOGRAPH is the star performer wherever 
names of persons or things, with addresses, de- 
scriptions or other information, must be copied 
oo forms, records, reports or communications- 
It is a versatile performer, too. It does any kind 
of addressing at high spee^i, with perfect legibility 
and with never a mistake. Addressograph offers the 
same performance for all work w hich involves the 
fiOing'in or li:$ting of names and related data. 

All-inclusive Addressograph services are the 
supporting cast that assure consistently fine results 
for neighborhood retailer or largest corporation 
—for membership organization or governmental 
office— for every kind and size of public institution. 
They are yo/ir services, available wherever ymt are. 

There's an opportunity for you to apply 
Addressograph methods and services with 
profitable resuhs. An investigation 
will pay you dividends. 




Expert Counsel 
in Office Procedure 

Yuur nearby Addressograph 
representative can give you ex- 
pert advice on the most up-to- 
date, money-saving office proce- 
dures* In this respect, he is kept 
well informed through the ex- 
change of information with other 
representatives — through data 
received from his home office- 
through discussions at group 
meetings. Thus, he is qualified 
as a capable adviser who can 
bring you practical and profit 
able ideas for your business 




Machines and Methods 



Increasing application of Addressograph methods 
to departmental functions in many types of business, 
requires several machine models to meec specific 
needs. An Addressograph Sales AgenCy near you 
carries a complete stock of machines — portable 
Addressographs, hand and electric, for small lists; 
for larger lists, a choice of electric models ranging 
up to super-speed, fully automatic machines. Every 
model Alls an existing business need. 




Thoroughly trained and 
competent Servicemen who 
have passed rigid factory 
training requirements, are 
available wherever you are, 
to maintain your machines 
at top notch efficiency. Their 
knowledge of Addresso- 
graph uses and their famili^ 
arity with new mechanical 
developments will help you 
derive the maximum money- 
saving benefits from your 
Addressograph investment. 





Certified Products ond Supplies 



High quality, dependability and utmost 
economy are obtainable only through the 
use of Addressograph methods in their en- 
tirety. Included are typing units^ supplies 
and auxiliary equipment* designed by the 
originators of Addressograph methods. 
Complete stocks of these items, carried in 
your local Agency^ represent a wealth of 
technical research, skilled workmanship 
and precision machinery that are com- 
bined to produce them in the largest 
plant of its kind in the world. 



Wke^ieoe^ ifCM a^, these helpful services are nearby 




To maintain close contact and to pro- 
vide convenient facilities for all these 
services, Addressograph Sales Agencies 
have been established in principal cities 
throughout the world. The address and 
telephone number of your nearby office 
will be found in telephone hooks under 
the heading; *' ADDRESSOGRAPH 



Sales Agencv/* It is your only au- 
thorized distributor of certified 
Addressograph products and services* 
Arrange for a practical demonstration, 
or write on business stationery to the 
Home Office at Cleveland, for complete 
i n formatio n concern ing Add ressogr aph 
methods and services. 



ADDRESSOGRAPH SALES AGENCIES in principal cities throughout the world 



\ ADDRESSOGRAPH-MULTIGkAPH CORPORATION • Cleveland, Ohio 

ADPRESSOGRAPH-MULTIGRAPH OF CANADA, LTD., TORONTO 
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has often been told, but it bears repeti- 
tion. 

Since Cellophane was introduced 
about 1923, there have been 18 volun- 
tarj' price reducliona. Reduced pricc^i 
have meant wider use» increased pro- 
duction, lowered costs of manufacture, 
and the cycle then returns to lowered 
prices to consumers who share in the 
saving which has been made possible. 

The industry is dedicated to change. 
Having perfected a process or a prod- 
uct, it does not sit down and fight for 
the statm quo. 

It expects and plans for rapid ob- 
Boles cence. It is prepared to make the 
Most of new equipment and cheerfully 
scraps the old when it is clear that a 
real advantage is involved. 

The cheerfulness with which expen- 
sive devices were replaced when non- 
corrosive alloys became available is an 
example. The investment was substan- 
tial, but the longer life of the new al- 
loys and the improved purity of the 
products that coutd be made with them 
made only one decision possible. The 
chemieai industry believes the best is 
ever yet to be, and continually applies 
r^earch to attain it. Some companies 
have spent as much as 20 per cent of 
their gross sales supporting research 
projects, and the average for the or- 
ganic and inorganic chemical industries 
appr-oaches four per cent of gross sales 
devoted to research. 

Realizing that abundant, cheap raw 
materials have been the basis of the 
industry's greatest advances, execu- 
tives are alert for unexpected and new 
developments of the same kind. Coal 
and coal tar, salt, and sulphur are ex- 
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ampJes of such raw materials. What 
will be the next? 

One group believes glycerolSp which 
may be obtained in great quantities 
from such cheap materials as cotton- 
seed oil. may be one of them. 

The recent perfection of the molecu- 
lar still gives some promise that this 
may be true. Here is a device, working 
under high vacuum, which is already 
commercially producing a highly con- 
centrated vitamin from fish oils and is 
capable of separating a number of sub- 
stances in accordance with the si^e of 
the several molecules present. 

Finding u.<ies for many things 

SOME] of the products thus made avail- 
able in commercial quantities are un- 
familiar as raw materials because here- 
tofore they have been rarities. How 
can they be used? We must wait and 
see. 

That is another characteristic of the 
chemical industry. There is ample evi- 
dence that, if a material can be pro* 
duced in quantities at an attractive 
price, a good use will be found for it. 
It may be unexpected but in time it is 
developed, though the direction of that 
development cannot be foreseen. 

For example, when bromine was first 
prepared in the United States it found 
its greatest utility in medicinals and in 
photography. It was the deve^opme^t 
of tetraethyl lead for use as an anti- 
knock agent in gasoline that made so 
great a demand for bromine that new 
sources had to be found. This led to the 
spectacular work culminating at Kure 
Beach, N. C where many hundreds of 



thousands of pounds of bromine are 
now procured from the sea each month. 

If .such discoveries are far-reaching 
in the chemical industry itself, they are 
equally far-reaching with industry in 
generaU There has been a continual 
succession of synthetic resins or pltis- 
tics. Now there are many hundreds of 
trade- named resins with characteris- 
tics that suit them, in most cases, for 
some special application, with competi- 
tion keen where they encounter other 
members of the family. 

The earlier synthetic resins were al- 
ways dark in color and the limits with- 
in which they could be worked and 
used were comparatively narrow. To- 
day we have resins that compete with 
glass where abrasion is a secondary 
consideration, for the surface is not as 
hard as glass. We find pastel shades 
and working conditions which make it 
possible to choose a resin to suit. The 
.succession of resins used in the many* 
facture of safety glass will serve to il- 
lustrate the |x>int. 

The first of these sandwiches used 
ceMulose nitrate between the sheets of 
plate glass. This was displaced by cellu- 
lose acetate, because of its superior 
qualities for the purpose. But this did 
not come until a method had been found 
for producing cellulose acetate contLnu* 
vu3ly in sheets. Then acrylic resins and 
vinyl acetate made their bid for the 
business, based on ease of handling and 
somewhat greater flexibility at low 
temperatures. 

Now vinyl acelalp completely pro* 
duced from acetylene through vinyl 
acetate and acetaldehyde, is competing 
for this expanding busine.ss. What is 




The chemical industry has aided distribution of many products by providing special linings (or 
truck and railroad tank cars. These are wine tank cars finished inside with Bakelite varnish 
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needed is something that will provide 
protection at the lowest temperatures 
at which an automobile, for example, 
is operated, whieh can be applied with 
the minimum difHcult>% w^hich retains 
its visibility without discolonition 
throughout its service life, and which 
offers no problems where the jobber 
must cut and fit the glass to a particu- 
lar job. 

Frequently research whieh has led to 
a new commercial product must be con- 
tinued to find uses for it. The new sui- 
phamie acid is such a chemical, but al- 
ready its future seems bright. New and 
additional facilities for producing ele- 
mental phosphorus by a new process 





A molecular still which is used to obtain viramins from fish oils 
and separate subs ranees according to the size of their molecules 



Plastic trim on hat, sleeves and girdle 
Pyralin coated heels from chemistry 



from phosphate rock offer something 
of the same problem and wilS doubtless 
be solved by devising compounds of 
phosphorus in new forms and in abun- 
dance at prices which will attract new 
uses. 

The interesting Fiberglas, which has 
coine within the past two or three 
years, is a further example where uses 
in the electrical industry for insulation 



and in the ehemical industry 
as a filter medium and for 
diaphragms promise an out- 
let, but many other uses are 
sure to be discovered as the 
result of continuing research 
and development. 

Indeed^ use may empha- 
size development along an unexpected 
line. Pliofilm is a transparent material 
made from a rubber hydrocarbon, and. 
when devised, it was thought that it 
would find its greatest use as a com- 
petitor with other moistureproof wrap- 
ping materials. It does have its place 
in that field, but clever merchandisers 
with courage and good ideas saw in it 
a material for a line of products reach- 



ing from waterproofs to food savers, 
that so far has used most of the pro* 
duction. More than 90 items already 
compose that line. 

Research is well planned 

THE INDUSTRY also conducts re- 
search as well planned as is any mili- 
tary campaign for a definite objective* 
Kemite, a new^ ceramic material for 
table tups, sinks, and other uses, is an 
example. The synthetic rubberlike ma- 
terials are another. 

In the Satter instance it is a subject 
of world-wide importance; in America 
because things like Thiokol and Neo- 
f Continued 07i page 8^J 



The Map of the Nation's Business 



By FRANK GREENE 




JULY SAW continued improvement, %vith stock market 
volume the largest in five years and prices the highest 
since October, Commodities were firm* excepting grains 
and cotton* Wheat dropped to new five-year lows. Steel 
ingot production reached a new peak while steel scrap 
was pushed above $14 per ton, 

A gradual contra-seasonal improvement appeared in 
manufacturing, led by shoes, textiles and lumber Auto* 
mobile production fell off less than seasonally, accom- 
panied by active sales of used cars. 

Retail trade, although retarded in some sections by 
rainy weather, continued the improvement noted in June, 
Inventories at both wholesale and retail were reduced, as 
buying for fall trade became more active. Eastern rail- 
roads received a half-cent per mile fare increase, and 
highest rail revenues of the year appeared probable. 

Bank debits and bank clearings were disappointing at 
about 15 per cent below July, last year, while business 
failures were 60 per cent more numerous than a year ago. 
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■Mid ON mFi3PtAL&TlON SU1*?US0 «T DUN & BftAa^TlliET. IHC 

Con£ra*5easonaI improvement in some of the major mdustrial lines during July was 
evidenced in a further sharp rise in the Barometer to the highest level since last January. 
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Although grain prices declined, enlarged crop 
yields tended to give a rather more cheerful 
tone to central western areas which suffered 
severely from drouth in previous years 




The iTJiip li 
last month 
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Th's PLAN Ncar/f 200 Years Old 

SAVES MONEY 
FOR YOU TODAY 




\ 

^ • Mutual Hre and casualtv insur- 
ance is not ne\v< It is, in huT, older than 

I any other form of insurance, ver its 
soundness and econonix are attracting 
thousands of new policyholders. 
The aim ot' Mutual insuninee is to 
reduce the cost o\ the insurance liv re- 
du ci n g t h e losses. *V h i s resu 1 1 i s b rou^ h t 
a1>out by care in selecting risks anci by 

Ivactive and intelligent prevention work. 
The saving resulting troni these measures 
is passed on to the policy holdei's. 
The leaders in Mutual insurance are 
to be taund in the American Mutual 
Alliance, composed of too selected lire 
and casualty companies- — ^witli an average 
age at" 49 years^ — ^and total assets at more 
than Two Hundred Millioi^ Dollars. 




lilts ji^l identifies a memi^er 
cumpiiny^f the Amtricm Matfffif 
Aihanu\ It ts it jf//i^&/&/' s0unJ^ 



I 



THE AMERICAN MUTUAL ALLIANCE 

919 jVorl/i Michigafi Avenue^ Chicago^ I I lino is 



'I H E NATIONAL A S S O C I A T 1 Q K O F 
M U T UAL CASUAL 'L V C O \1 P A NM E S 



T H B F E D R R A T I O N OF MUX U A L 
FIRE INS U RANGE C O M P A N I K S 



There is No Monopoly on 




.'Tat ftp KAdr«>ii, 



Coble E. Grimes (left) scans the reports of sales from re- 
tail market stands in 20 different cities 




An old Albright College building serves as lU'ing quarters for 
72,000 chickens. Milk cows are a by-product of chicken business 




Chickens ready for slaughter on second floor of butcher shop. 
They are killed here and sent down chute to processors below 



About is years ago, when Coble E. Grimes 
was only 17 years old. hm failure to sell 10 
dressed chickens led to the establishment of a 
new enterprise in Frederick staurg. Pennsyl- 
vania. 

He had failed to sell 10 of his 25 chickens at a 
market stand. Rather than take them home, 
young Grimes cut up his 10 chickens Into < 
breasts, wing a and backs and offered to : 
any part to the few straggling customers vvjiu 
remained in the market. To his great surprise 
the choice parts were snapped up by eager 
housewives almost as fast as they were discov- 
ered. 

He took the less salable parts such as wings 
and backs to a restaurant, made a bargain 
price, and went home to his father bragging 
that he had made a complete sell*out. 

That was the beginning of the cut-up poultry 
business for Mr, Grimes. Today he has a plant 
in Fredericksburg that employs more than 80 
men ajid women. He sends out more than 20,- 
ODO dressed chickens weekly to his 20 retaiJ 
outlets through the east, including New York 
and Washington, D, C. His experimenting wllli 
caJes outlets included ten cent stores which 
proved satisfactory enough to encourage his 
purchase of concessions in several where the 
traffic was heaviest- 

Until about live years ago he had no com- 
petitors in the field, but the popularity of cut- up 
poultry demanded recognition from other meat 
and food merchants who had originally scoffed 
at his ideas. 

The principal building in Grimes' plant is ar 
old Albright College structure. He raises 72.00C 
chickens in this one building and 35.000 mor< 
on neighboring farms. Barred Rocks and New 
Hampshire Reds are the only varieties hi 
grows. He buys day*old chicks every w^eek 
raises them to three*, four- and five-pound sizes 
and slaughters them when from 9 to 13 week; 
old. 

Chickens become a standardized produce 

GRIMES maintains that he grows and dresse,* 
his own poultry so that he can guarantee hii 
merchandise. 

By controlling his raw product and feeding 
them his own choice of foo<i, he knows how the3 
will taste w*ben broUed, fried or stewed, hov^ 
long it will take for cooking, and is assured of £ 
uniform product— all of which helps to preveni 
customer complaints. 

Experience and experiment have taught the 
proprietor how to improve his product in ac 
tiordance with his customers' demands. For ex 
ample, he believes that feeding yellow corn U 
his chickens improves the deep yellow tinge o: 
the skin. He feeds only one brand of preparer 
chicken feed, in addition to cracked corn ant 
buttermilk. He uses automatic drinking fountain: 
aitd uniform heat in all his buildings. He dis 
covered that by feeding buttermilk daily he dk 
not have to use poultry remedies or employ i 
veterinarian to care for his stock. The health o: 
his flock Is also guarded by his policy of dis 
posing of every chicken before it is 14 weeks 
old. 

His poultry slaughter house is equipped witJ 
the best equipment he can buy. Live chicken! 
are delivered to the second floor w^here the} 
are fed and housed until ready for the butcher 
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New Ideas 

COBLE GRIMES founded a thriv- 
ing business when he cut up his 
unsold chickens and sold the parts 
to unbelieving customers 



hey are killecl as needed^ dropped down a 
itte to the dressmg' room where they are 
aided, picked, washed, drawn, cooled and 
jL on a track, weighed, packed in barrels of 
o and placed in a refrigerated room. The 
iii^xt morning they are hauled by truck to the 

\ Grimes retail markets along- the eastern sea- 

' board. 

As his business grew. Grimes trained his help 
in his own way and helped them grow up witli 
the business. He is partiat to neither city nor 
1 country boys — both typeg have fitted into hia 
I organization satisfactorily. Thirty of his 8 j 
employees handle the raising, slaughtering and 
jueparation of his product for tbe market 
stands* 




Fivc-weeks-old chickens are getting fat in one of tlie old college bLiilding 
rooms. In a few more weeks the^ ivill go to market as cut-up poultry 





Turkeys have been added to the Grimes list of products. 
He sells them the year round, but not in cut-up portions 



AH of the employees accept 

Practically all of his employees, including 
those tn the retad markets, receive tbeir mealf? 
aa part of their pay. Grimes has made that 
1 point an important part of his business. To pro- 
I vide milk for his boarders, he bought a few 
cows and later enlarged the herd to 90 so that 
he could operate a milk plant in nearby towns. 
On 140 acres of farmland he not only raises 
food for his poultry and cows, but also for his 
boarding tables. 

He feeds 350 hogs from the waste of his 
poultry business and whatever surpius he has 
left after satisfying his own food requirements 
is sold on the hoof.— Fhkp Ku^^kel 




Dressed poultry, packed in barrels of ice, is loaded from slaughter 
house each morning and shipped by truck 
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The better world of 
tomorrow will belong 
to the youth of today 



The New York W orlir*^ Fair of 1939 will f^oiiiiiieiiiorale 
thr rmr hinidreil anil fiftiflh anniversary of \\\v inaufiiira- 
tioii of Georj^e ^ asliiiij^ton as President of the t nited States 
of America by interpretinjr I lie W orld oT Tomorrow. 

During \\\v 4t^ntin\ an<l a half llial \\v Uvvn an in- 

dependent nalion. the peopU^ ol {\\v worhl have lieeii given 
mon^ of tlir rornforts and <'onvenienf*es i\( life than wrre 
given to ihein dnrin*; all the |irec^edin*; yrars t>f riviliza tton. 

fhir srientists, inventors, rOfrineers* husint'ss h'aiitTS, 
finanrial j>eople, professional mm, lalior l«*aders, farmers, 
government rei>rest*nlativrs. artists, rd orators, and all othrrs 
in every walk of hfe are developing liij^hiT standards of 
living and a diversitv *>f inlelligenrr whirh will givr t>ur 
i*oimtrv a jrrominent j*Iaee in the hetlrr \\ orld of Tomorrow, 

As we move aliead^ \sv must remendjer tlir importance of 
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tolerance in indu^triaL finaiiciaL labor, racial^ religious anil 
politic^al relations and encourage individual thought and 
enterprise. 

We are part of the world and we must shape our policies 
and our program to fit in with those ol other countries 
wherever we can do so wiih nuilual iienefiL A fine ex- 
ample of what can be done in this direction is furnished by 
the ] nlernational Cbamher of Coinnierce^ which seeks world 
peace through world trade. 

In the WorhJ of Tomorrow the coming generations of all 
nations will he able to add important contributions to the 
improvement of living standards and the progress of civili- 
zation generally. 

The better World of Tomorrow will belong to the youth 
of today. The New York World^'s Fair will afford an oppor- 
timity for the young men and women, the boys and girls, 
to visualize what the World of Tomorrow will mean to them 
and will encourage tlieru to prepare lo do a belter job than 
has been done by any previous generation. 




PHESIDEMV IMER NATIONAL BUSINESS 
MAi:mM£.S CORrORATION 



World Headquarters Building 

590 Madison Avenue^ New York, JV*Y. 




Advertising drove the cat out of the cracker barrel and put food into packages 



Advertising — Master Builder 

By CHARLES COOLIDGE PARLIN 



WHO pays for advertising? How 
long should a man advertise? 
Do advertised goods cost more? 
These are a few of the questions 
this expert answers for you 



^^HK ANY man whether he reads ad- 
vertisements and the only uncertainty 
about his answer will be in his varia- 
tion of the general affirmative. But ask 
him whether he believes advertising i.s 
worth its hire and like as not youVe 
started an argument. 

With the nation at large and the 
business community in particular grop- 
ing for a dependable way out of the re- 
cession » the idea that printed salesman- 
ship could provide the economic tonic 
so persistently sought gets scant atten- 
tion from public and private prescrip- 
tionists. 

Of course, it would not be fair to 
regard the current apathy or antipathy 
toward advertising as new. 

When I began a study of advertising 
26 years ago» I was disturbed to find 
that the Political Economy departments 
of some of our major universities were 
teaching that advertising was an eco- 
nomic waste. 

There were two schools of thought 




which started with opposite premises 
and reached the same conclusion. One 
school of thought said: 

"It is economically undesirable to 
create new human wants and, since ad* 



Kickapoo Indians sold reme 
dies at a dollar a bottle 



vertising creates new waats, it is was 
fuL" 

The other school said M 
**The creation of new wants is dpi 
sirable, but advertising is not the most 
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Nrw York's First Hank 
Estublishtd 




' C^^y~-<^'h_ V ^*^^sonai Trusts 



A leading fiduciary since 1830, 
serving in all personal and 
corporate trust capacities 



EXECUTOR 



TRUSTEE 



CUSTODIAN 



CORPORATE TRANSFER AGENT and REGISTRAR 



Bank of New York 

48 fTa// Street ^Yrif York 

UPTOWN office: MADISON avexuf: at 63 rd street 
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efficient way to creafe !WW~wSflf¥t 
hence it is waBtef ul/' 

I researched a bit among students to 
.>.*e how these doctrmes were taking 
hold. The students said, **Only the 
'prof believes his thesis; the students 
believe in advertising/' 

I tried to fmd out whether advertis- 
ers would be dissuaded from advertis- 
ing by the tconomists' teaching. One 
advertiser said: 

*1 hope lire economists convince my 
competitors. If my competitors will 
fiurrender the advertising field to me, 
I can make more money/' 

Whether or not economists arc still 
lecturing to unbelieving students that 
advertising is an economic waste, at 
least it is certain that today many of 
the great colleges are offering courses 
in advertising and that thousands of 
students are eagerly studying the 
practical side of advertising. 

While on the subject of economic 
waste, may 1 say that in 1913 econo- 
mists and others expressed much con- 
cern because so much money was being 
put into automobiles which would 
quickly become obsolete. They feared 
that national resources would be im- 
paired. What they failed to see was 
that desire to own and operate an auto- 
mobile was one of the greatest eco- 
nomic urges that ever came into human 
life. Men worked harder that they and 
their families might enjoy the greatest 
pleasure-giving invention of all time. 

The economic curse of any nation is 
laziness, the desire to consume without 
earning. The road to wealth for a na- 
tion is to be found in enthusiastic work 
to attain coveted things. Advertising, 
by creating desires for new thijigs» has 
produced enthusiastic endeavor on the 
part of millions and from that en- 
deavor has come the marvelous devel- 
opment of our national wealth. 

Twenty*five years ago many a man- 
ufacturer asked me, "Does advertising 
pay?'' Few manufacturers today ask 
that question. The evidence is over- 
whelming. 

The survivors advertised 

A CHART is in existence called After 
the Battle"* which includes the names 
of 1,148 makes of passenger cars which 
made a bid for a place in the American 
market, with a little red line through 
the name of each make that is no long- 
er produced. Twenty-six of those cars 
Iiave survived and the amount invested 
by those 26 in national magazine adver- 
tising in the past five years totals 
S32J91,440. 

Although I believe that national 
magazine advertising is an important 
reason for the survival of these 26 
makes, I will not argue the point, I will 
merely say that which no one can dis- 
pute : 

That, in the most severe struggle for the 



^frttaged in Amer- 
ican induslr>'. the fact that these com- 
panies i*pcnt such a largi> sum of money 
In national mafya'/JiK* advertising* was not 
a b'ufileient handicap to put a red hne 
IhrouKh their pames. 

One other illustration: Canned to- 
raatoes have not been nationally adver- 
tised. In a survey of 3,123 pantries we 
found 370 brands, and the largest num- 
ber of pantries in which any one brand 
was found was 54, But put the toma- 
toes in other cans and call the product 
"Soup," and the picture changes. Only 
84 brands were found in the 3,123 pan- 
tries» and one nationally advertised 
brand was found in 864 of them. 

In a sales meeting a quarter of a cen- 
turj^ ago, a salesman shouted, '*Who 
pays for advertising?'* To that sales* 
man I replied: 

The consumer pay^ for advt^rtiiiing. The 
consumer also pays your aalary and evrry 
other sales and manufaciui ing- cost. But 
if by your question you mean to ask* "Does? 
an article cost a consumer more because 
it is advertised?'* my answer is that it 
doe^ not. Advertising is the least expen- 
sive method of selhng" a good product* 

Today we have abundant evidence 
that that answer was correct. Manu- 
facturers, through advertisings have 
increased volume, lowered their costs 
and reduced prices to consumers* 

In the past 25 years, the $1,500 ad- 
vertised automobile has become a much 
finer automobile at $600; the $50 ad- 



vertised camera han become a superior 
one at $17.50. The advertised box 
camera at $8 has become an improved 
camera at $1; the 25 cent can of Bd- 
vertised soup has become a better c:j 
of soup at ten cents. In 1910 an advc - 
tised tire that would run 2,500 mil- 
cost $25 — a cent a mile. Today an a' 
vertised tire costing $12 frequent! 
runs 25,000 or even 30.000 miles 
about 1 25 of a cent a mile. 

Advertising improved our living 

IN 1922 a few thousand people wiili 
radio sets costing from $100 to $5tM 
could startle their friends by a voii 
over the ether; today more than 20 
000.000 homes have radios. Orangt 
which a few years ago were prc^seni 
in the Christmas stocking* today arc 
staple item of food, and millions *ir 
babies daily enjoy their glass of orauL 
juice. 

Thus one might go on mcntionin 
vacuum cleaners, long-distance teli 
phone rates and an almost endless li 
of commodities and services. 

Advertising has transformed Amer 
can life. Advertising got the cat out < 
the cracker barrel and brought abovi 
the modern grocery store with its fooii 
in sanitary packages. Advertising res- 
cued the housewife from drudgery by 
telling her of labor-saving devices. Arl- 
vertising saved countless lives by sell- 




In 1913 economists expressed concern because so much money 
was put into automobiles that would quickly become obsolete 



ROTO SECTIONS 





• If your advertising budget hos been mode top-heovy by 
the need for on extra appropriotion to merchondt^e your 
compoigrtto the l^rode, you'll be interested in the stotement 
that the L E* Watermon Company g*ves on the next page. 

Rotogravure mokes such extro oppropriarions unneces- 
sary becouse \h circulotiori is concentrated in the markets 
where buyers^ deolers, and dollors are concentrated ond 
hence blankets retatlers just as eFecKvely as it does con- 
sumers. Add to this^the higher visibility rotogravure brings 
to the odvertising placed m if, and you have the reason 
why leading manufacturers whose sales depend on the 
co-operotion of rctatlers ore investing 100% more of their 
opproprioHons in rotogrovure than they did five yeors ago. 
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ins; better refrigeration, by getting 
dust out of homes, by promoting 
health-giving foods, by suggesting 
more healthful clothing, better beds 
and better ventilation. 

Advertising convinced each of us 
tliat an automobile was made for him 
and that we, ordinary citizens with- 
out engineering training or special 
aptitude in mechanics, could drive a 
powerful engine on the highway. Thus 
a continent was transformed by the 
building of $2,000,000,000 worth of 
fme highways, and today more than 
half of all American famiUes enjoy 
individual transportation second only 
to the magic carpet of the sultan's 
dream. 

*'But/' says the skeptic. **would 
this not have come without advertis- 
ing?'^ 

To which 1 answer : 

Without advertislnn such changes 
would have come siowty. if nt all ll vvas 
advertising ivhich created in the minds 
of the ma:^seu the thoug^ht IhaL new prod- 
ucts wej'e intended for them. It was pur- 
chases by people induced to buy through 
advertising which lowered costs and 
brought prices within reach of sdh Thvis 
It was advertising whieh^ within the 
memory of men not yet 40, produced a 
revolution in better living such as had 
not occurred in centuries. 

Yet, in spite of its marvelous 
achievements advertising still has its 
doubting Thomases and its detrac* 
tors. With some of the grumblers the 
reason is physiologicaL I asked a 
friend why Mr. X was opposed to ad- 
vertising, 

■'No one," he replied, **can beUeve 
in advertising who has indigestion." 

Some skeptics are concrete-mind- 
ed* 

**Show me with pencil and paper/' 
said a banker one day, "exactly what 
my company will get out of these 12 
ad ve r tisem en ts , ' ' 

I replied : 

When your boy returns from high 
school tonight, ask him to show you with 
pencii and paper what he got out of the 
day in school. You will have difficulty 
in fltidinj^ an adequate return for a day 
of his life and a few dollars of your 
money. Shortly he will go to colIeEf^. At 
the end of the fltat year, ask him to show 
you what he got out of the year. You 
will ha%^e difficulty in seeing that his ae- 
comphshment wai? worth a year of his 
life and $2,000 of your tnoney. Yet I be- 
lieve that, if your son will apply himself 
faithfully for four years in coHege, he 
will get out of it that which will be well 
worth four years of his life and $8,000 
of your money. So with advertising. Ad- 
vertising is a process of education. To 
understand advertising, as to understand 
education, requires a vision of the in- 
tangible* 

Advertising needs time and con- 
tinuity. You cannot, by any method 
of feeding, bring a ten-year-old bay 
in one year to man's maturity. You 
cannot, by any process of cramming, 
give a boy in six months the equiv- 



alent of four years' intellectual 
growth In co liege. Nor can you, by a 
brief series of advertisements, get 
that thorough confidence of the pub- 
lic that can be won by consistent ef- 
fort over a period of years. 

How long should a man continue to 
advertise? As long as he wishes to 
hold a market, because a manufac- 
lurer is selling, not a standing army, 
but a parade. Every 33 years a gener- 
ation of buyers marches out and a 
generation of prospects marches in. 

Are there any products which 
should not be advertised? No product 
should be advertised which cannot 
stand the full blaze of publicity. OnJy 
those products can be successfully ad- 
vertised which have merit and give 
a good value for the price charged. 

Advertising doesti^t raise prices 

SOME critics of advertising cite ex- 
ceptional instances. For example, 
they point out that advertising en- 
abled an advertiser to charge $5 for 
a safety razor. They are wrong. Not 
advertising, but patent protection 
made possible the $5 price. As soon 
as the patent expired, the price drop- 
ped< Advertising, to be sure, did per- 
suade many people that it was better 
to part with $5 than to grow whiskers 
or to shave with an exposed blade. 
This was sound teaching. Most of us 
would, if necessary » again part with 
$5 rather than return to whiskers or 
to an unprotected blade. 

Again, some say that advertised 
drug products sell for more than the 
cost of the ingredients justifies. This 
situation is not caused by magazine 
advertising. Before magazine adver- 
tising attained any importance, Kick- 
apoo Indians sold their remedies at $1 
a bottle and there was no other band 
of Kickapoo Indians around the cor- 
ner selling the bottle for 59 cents. 

Advertising, like electricity, is a 
])Owen Hence, like electricity, it may 
be applied to beneficent or to danger- 
ous uses. To protect the public agamst 
an improper use of advertising is a 
duty of advertising media and is also 
a proper function of government* 
Manufacturers and their trade asso- 
ciations are spending millions to im- 
prove the quality of their products. 
To protect those who are making sin- 
cere efforts to serve the public well 
against the competition of unworthy 
goods is in the public interest. 

But may I say with pride that, long 
before there was agitation for a Pure 
Food and Drug Act, Mr, Curtis ex- 
cluded from his publications products 
which he deemed unworthy, and may 
I further say that, for many years^ 
some leading magazines have read 
carefully every piece of copy offered 
them and have checked its accuracy. 

Furthermore, may I add that, in 



most lines, advertising tends to police 
itself. It costs 30 much through ad- 
vertising to bring in initial purchases 
that no one can afford to advertise 
nationally a product which does not 
win repeat customers. 

Some argue that products as good 
as the nationally advertised products 
can be bought for less. But the con- 
sumer is not certain that things offer- 
ed as *'just as good but cheaper" real- 
ly are equal in quality to the adver- 
tised products. The consumer pays a 
premium to insure his automobile and 
his home against mishaps and is will- 
ing to pay something to insure his 
purchases against uncertainty as to 
quality. He believes that advertised 
goods have excellent quality. In this 
he is correct. 

Because, essentially there are two 
methods of selling — quality and 
price. Quality is useless unless rec- 
ognized. The world is too busy to 
hunt out the best manufacturer of 
mousetraps. It expects the man who 
makes a quality mousetrap to let 
prospective buyers know about it. 

Quality becomes necessary 

ADVERTISING of quality puts a re- 
quirement on the manufacturer to 
produce ever better quality. Twenty- 
five years ago a story was current 
of a man who made poor pies and 
could not sell them ; so he decided to 
advertise that he made good pies. 
When he saw a crowd of people com- 
ing in response to his advertisement, 
he suddenly realized that he would 
be ruined. So he hung out a sign, "All 
sold out,'' threw aw^ay the poor pies 
and thereafter made good pies. Prob- 
ably a manufactured story, but con- 
taining a vital truth. From soup to 
automobiles, leading advertisers have 
constantly improved their products. 

The other method of selling is price, 
and the almost inevitable result of 
price selling is to reduce quality, 

A person who consistently buys 
nationally advertised products wiU 
live w^ell ; he will obtain good quality 
at fair prices. The person who buys 
that which is "just as good but cheap- 
er*' will frequently have inferior mer- 
chandise. Furthermore, he will lack 
the satisfaction of having that which 
all know to be standard. 

Some critics of advertising have 
urged government standards as a sub- 
stitute for advertised brands. A gov- 
ernment standard of identity to say 
what a product must be, to be called 
'Xoffee" or "Vegetable Soup.*' is 
sound. A minimum standard of qual- 
ity, below which goods, if sold, must 
be marked "substandard/* is also 
sound. Above a minimum standard so 
far as goods identified by brand on 
consumer packages are concerned, 
consumers will fare better with com- 
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Mr. Gen. Manager 

Here^s a $S a tieek raise/ 



Sounds funnir to you Mr. General MjinAj^er. $5 ^ 
week woyl*Jn*tilo niuch for you would it^Buc to 
Friink Evans who lives in a smjill hut comfort- 
able house over in the outskirts of town— that 
$5 would ht [be ditfcrcnee betncers pinch-penny 
livinj^— and a worty-frce cxistcficc. 

Perhaps you rcmc^nher a kw years bitck-- 
« hen -a new dress for Mary— new shoes for Jr^ 
mcanT goinj? wiibout something else for a few 
weeks. Tbiir's the way it is miw with these 
ivorchy workmen of yours. They're perforrning 
inirjjicles with money, BtJt iin unplanned-forcmcr- 
Xrncy occurs. What then- The f4JTiily must have 
money lo keep out o( the red. 

Credit for wage earners 

At sucli trrncs the responsibJE family can borrow 
.It Household Fin^ince on a business-like b^isis 
and at rcasonabk cost. Repayment of the loan is 
nude in 10 to 20 monthly payments which aver- 
age only ;ibout7Vo of monthlv income. Through 
this plan Household meces the cmer/;ency moitey 
needs of thousa.nds of families without baak 
credit. 

Millions Jearn money management 

Household renders another service to wage 
earners. An educational program in money man- 
agement Mnd better huymanship shows families 
how to save on djily neccssnies, how to get 
more from limited incomes. Hundreds of schools 
and colleges use Household's consumer publi ca- 
tions for reference and class work. 

As an employer or supervisor of emplovccs 
you will JintI chc full story of Houschoy Fi- 
nance's service to wage earners interesting read' 
ing. Why don't you send the coupon now for 
illustr^ited booklets without oblig.tiion? 

HOUSEHOLD FINANCE 

CORPORATION and Subsidiaries 

"Doctor ttf family finances^* 
on* of Amcricc]''! leading tainily Unone* organ- 
Ixariont, wilK 234 branch*! in 1S1 ellits 

1878 • Camifirtms sixty y^^r^ irrt-fct to thr 
Amtricitn Tamiiy * 1938 

HOUSfiHOLD FlNANC:i CORPOaATION, Dcpl. XU J 

919 N. Michigan Ave.. Chkapco. Ul 
moncf service wirhoiir cibJrjEAiion 
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peting advertisers than under govern- 
ment grades^ A, B, C and D, for two 
reasons. 

First, advertisers compete on quat- 
ity and their products get better and 
better. An outstanding food adver- 
tiser once told me, "I constantly im- 
prove my product, but I never tell 
anyone about it. By the time a com- 
I - titor learns how to make a product 
as good as I was making, I am mak- 
ing a better product/* 

Under government grades there 
would be no incentive to produce bet- 
ter than Grade A, The aim would 
likely be to produce the cheapest 
product which would rate Grade A. 
This would head off progress toward 
superior quality and would probably 
lead to retrogression in quality. 

Second, advertisers police them- 
selves. Every advertiser must protect 
his advertising investment. This he 
can do only by maintaining quality. 
On the other hand, government 
A, B, C and D grades on consumer 
packages would be likely to prove 
unenforceable. The original Tugwell 
bill had a provision which would 
have led to government inspectors in 
all food plants. With more than 40,000 
food plants listed in the Census of 
Manufactures, what a bureaucracy! 
Even with all these inspectors, the 
differences between Grade A and 
Grade B could not be made sharp 
enough to put anyone in jail for put- 
ting Grade A on a Grade B product. 



Attempts at enforcement would be 
costly and the consumer would havai 
lo bear the expense. Furthermore, the^ 
attempts would be ineffective. 

Some say that manufacturers didj 
not make good products until com- 
pelled to do so by law* Such critics dol 
not know their history. In advance of 
kgislation, individual enterprise stim- 
ulated by its own advertising gave us 
pure food, clean homes, low-priced 
automobiles. Let individual enter* 
prise lead us on to still better living* 

Some critics urge that advert iser*| 
are impelled by selfish motives. But 
an advertiser can attain a selfish aim 
only through service to consumers, 
and the greater his selfish ambition 
the greater the service he must render^ 
consumers to attain his ambition. 

Some critics say that people nai 
longer believe in advertising. In that 
they are wrong. A quarter of a cen-^ 
tury ago we still had with us a gener-^| 
ation that had spent a dollar in re-^ 
sponse to an advertisement and been 
buncoed. That generation did not be-^ 
lieve in advertising. It has been re-^ 
placed by a generation which has 
bought advertised products and found 
them good. Today's generation, what- 
ever it may say with its lips, ex- 
presses, in its purchases, its faith in 
advertised products. 

But the critic reads you an exag- 
gerated statement in some advertise- 
ment and says, "With such a state- 
ment in advertising, no one can be-| 
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'*He's running for He^hh Comttitsaioner." 
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ON ITS COMPENSATION INSURANCE COSTS 

Through Lumberniens 

# At the beginning of 1934 a large Massachusetts corporation 
placed its Workmen *s Compensation insurance with this company. 
Ahhough its past accident experience had not been satisfactory 
Lumber mens safety engineers after analyzing the causes of the 
company's previous accidents saw an opportunity to prevent the 
recurrence of many of these mishaps and to effect substantial 
savings for the company. 

The initial rate of S9,09 which this terminal paid in 1934 has 
.been reduced until in 1037 it amounted to S4.66, The $10,915 
which ii has saved as a result of the reductions in its initial insurance 
rate, coupled with dividends of $4,995, represents a total reduction 
in cost for the four years of 39.3%, 

The Lit nibf^r mens Method 



lieve in advertising!" The answer is 
that readers are sophisticated enoug^h 
to detect exaggeration. You read one 
advertisement and believe it; you 
read another advertisement and are 
not convinced. Readers are not much 
deceived by exaggerated copy* But, 
for the sake of decency, misleading 
statements should be eliminated. 

Finally some critics say advertis- 
ing costs too much* In a big meeting 
at Atlantic City a speaker denounced 
the waste in advertising and, holding 
aloft a page of The Saturday Evening 
Fostf said : 

'1 see Mr. Parlin in the audience. 
Mn Parlin. will you stand and tell this 
assembly how much the advertiser 
paid for this page of advertising ?*' 

Advertising is cheap 

I SAID. "I will do so gladly. The ad- 
vertiser paid one-third of a cent* We 
provided the paper, did the printing, 
paid the postage, all for one-third of 
a cent.*' 

He said that was not the answer he 
wished. To which I replied, 

*'Oh ! You wish to know how much 
the advertiser paid for 3,000,000 such 
pages. He paid 3,000,000 times one- 
third of a cent*" 

Those who criticise the cost of ad- 
vertising never reduce costs to so 
much per home or so much per pack- 
age* It is because national advertising 
costs so little per home and per pack- 
age that it is the least expensive way 
to sell merchandise. 

As one whose recollections go back 
to a day when I coined the phrase 
*' Commercial Research" and when I 
pioneered in what is now the great in- 
dustry of Commercial Research, may 
I speak a word concerning the im- 
portant contribution to advertising 
made by the workers in the Commer- 
cial Research field? 

In the quarter of a century in which 
I have directed the expenditure of 
many hundreds of thousands of dol- 
lars for The Curtis Publishing Com- 
pany, never once has anyone intimat- 
ed a desire that I do anything other 
than find the complete truth. 

Today by manufacturers, as well 
as by publishers and advertising 
agents, serious and extensive studies 
are being made of advertising and its 
problems. Advertising faces the facts. 

Those of us who have given earnest 
study for the better part of a lifetime 
to the problems of American markets 
have come to appreciate something 
of the sincerity, the splendid crafts- 
manship, the enormous accomplish- 
ment of the great advertising indus- 
try. Advertising has grown marvel- 
ously in power and in beneficent ser- 
vice. Advertising has been the chief 
economic stimulant to the consumer 
who, in the last analysis, is King* 



In hundreds of firms throughout the 
country safciy-mindcd employers 
are clTcctmg substantial reductions 
m insurance costs through the ap- 
plication of Lumber mens accident 
prevendon methods. Would a Lum- 
ber mens survey of the physical 
hazards in your plant disclose ways 
of avoiding future accidents? Would 
an analysis of the causes of your 



past accidents reveal opportimities 
to eliminate pain and suffering 
amone: your ftnployeeii and reduce 
your overhead costs? 

Write today for more complete in- 
fonnauon about Lumbermen^ and 
a copy of the interesdne^ and fulL- 
of -facts brochure entitled: '"How If} 
Corporations Reduced Production 
Losses by SI 33, 099*" 



LUMBERMENS MUTUAL 
CASUALTY COMPANY 

S. KeMPKH, President 
MLfTUAL INSURANCE BUILDING, CHICAGO, U* S* A, 
Save with Safety in the lfbHi/\f Creutest Aulmn&bile MtUuaP^ 
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tTbn, wfifcTi IncfudeB smal!«^r pm|W*rfle« 
and rooming houses, reported that Its 
membership of 531 buildings grossed 
$9O2»0O0 on fair business aJone. 



for Busy Readers 

1 • Number of small capitalists increases 2 • Teachers hear stu- 
dents need business education 3 • Whot business needs is more 
world's fairs 4 • A contest to make civic affairs intelligible and 
economical 5 • Big incomes ore mostly taxes 



An Anchor to 
Windward 



MUTUAL savings 
banks of the United 
States at end of 
June had 15.129,874 
depositors, an all-time record. Total in- 
elutled school savings. Christmas clubs, 
and other special purpose accounts as 
well as regular savings accounts. 

Deposits set another record with $10,* 
167.241.377. Up $40,860,225 from the first 
of the year. For the second year deposits 
passed the ^10.000.000,000 'mark. 

Assets advanced slightly to a new 
peak with a gain of $2^.582,316. bring- 
ing the total to $11,527,206,620. Surplus 
account of mutual institutions declined 
$5,203,308 to a total of $1,313,924,241. 
within $6,000,000 of the highest recorded 
figure. Ratio of surplus to deposits de- 
clined one-tenth of a point to 12.9 cents 
for each dollar on deposit. 

Average account declined by $22.63 
in the first half -year to $672, Average 
interest rate paid per bank in the 17 
states in which mutuals operate ranged 
between two and two and a half per cent. 

Comment of Henry R. Kinsey, presi- 
dent of the National Association of 
Alutual Savings Banks and of the Wil- 
liamsburg Savings Bank, Brooklyn, 
New York: **This backlog of savings is 
one of our best assurances of safety and 
progress in the future. It shows empha- 
tically that the average man and \vomaji 
still strives to provide for his own 
financial independence. There could be 
no better cause for confidence than to 
see this great accumulation of small 
capital steadily maintained in the midst 
of trying conditions." 



NEED for teamw^ork 
A Call for by teachers and busi- 

Teamv^ork 

the head of the de- 
partment of business education. Na- 
tional Education Association. Said Miss 
Lola McLean to teachers convening in 
New York: 

Th** United Stales is a business nation, 
la not business education therefore of 
vital importance in the national educa- 
tion setup? To devise a system of business 
education that should be of the highest 
value to the Individual, as well as to the 
nation as a whole, it is vitally important 
that business education and business 
work together* 



If this nation is to get back to business 
sanity it must do so through inculcating 
in the minds of students. ei?pD€ially those 
students who are being trained for busi- 
ness, the right Ideas concerning business. 
The business teachers of America need 
ail the help they can get to devf?lop in 
their students? the right attitude toward 
business, Business education has always 
needed the help and cooperation of busi- 
ness. It needs it more today than ever be- 
fore for the purpose of maintaining and 
promoting the American traditional pol- 
icy that this country offers equal oppor- 
tunity to all and that it is up to each indi- 
vidual, in accordance with his ability, in- 
dustry and honesty, to create for himself 
his own place in society. 



Tonic Effect 
of a Fair 



DO WORLD S fairs 
stimulate business ? 

Answers in the af- 
firmative issue from 
information provided by the Chicago 
Association of Commerce with regard 
to the city's Century of Progress Ex- 
position. 1933-1034. 

An aggregate of 500,000 men and 
women got johs for periods ranging 
from several months to two years» some 
of them permanent^ 

Construction work to the value of 
$50,000,000 was completed before the ex- 
position opened. An additional $770,000.- 
000 was spent in the Chicago market by 
the 15,000.000 visitors. 

Era of spending created a widespread 
circulation of money. Chicago bank 
debits increased by $1,208,589,000 in the 
five-month fair period of 1933 against 
the same months of 1932, and $1,606.- 
349,000 in 1934 over the similar months 
in 1932. The 1933 increase was 12 per 
cent and the 1934 increase was 14 per 
cent, each over 1932. 

Before the fair thousands of tax de- 
faults were on the books. In 1933 and 
1934, total of taxes paid into the county 
treasury increased 28 per cent over 1932. 

Room and board receipts of 105 
trajisient and semitransient hotels 
totalled $23,000,000 in excess of the 
1932 business in the comparative fair 
months, even with an allowance of 10 
per cent Increase in the room business, 
and 155 per cent in the beverage sales 
of 1934 over 1933. Increase in the num- 
ber of guests in these hotels was 8,400,- 
000 over the same five months of 1932. 
Apartment House and Hotel Associa- 



Walla Walla 
Wins Contest 



WALLA WALLA, 
Washington, wins 
the Interchamber tax 
economy contest 
among 59 cities in seven Western states. 
Contest was sponsored by the Western 
Division of the National Chamber. Area 
included Arizona. California, IdaJio, 
Nevada, Oregon. Utah, and Washing* 
ton. Communities were rated on the 
cost of local government. Contest was 
planned to make citizens aware of 
magnitude and allocation of taxes. Tax JB 
^situation in participating communities ^ 
is shown by comparable items in report 
prepared by the western taxation com* 
mittee under the chairmanship of Lane 
P. Webber, tax counsel. Southern Call- _ 
fomia Edison Company, Los Angeles. fl 
Thought behind the contest: "To col- ^ 
lect and collate the fiscal facts of local 
government; to compile and tabulate 
the results in form and style permitting 
and suggesting comparable analyses of 
costs, functions and accomplishments; 
to break down the mythical mystery 
that surrounds government and makes 
of its operations an impenetrable 
m^*amp or waste accessible and negoti- 
able only to mental giants and politi- 
cians; to ai'ouse interest; and, to edu- 
cate and excite the people to action in 
their common behalf." 

Objectlvea: *'To make available ac- 
curate and startling information, to 
make such data public and popular, to 
discover and develop community leader- 
ship, able and eager to lead the way 
back to civic sanity, and to restore 
democracy in local government." 



Syrtoxes Soak 
Millionaires 



MILLION dollar in- 
comes, down to a 
low of 20 in 1932. 
climbed to 61 in 1936. 
Individuals who filed returns last year 
showing net incomes in excess of $1,000,- 
000 for 1936, reported net incomes ag- 
gregating 3107.641.000, on which they 
paid normal and surtaxes amounting to 
$77,138,000. 

Effective rate ranged from an aver* 
age of 68,57 per cent in the $1,000,000 
to $1,500,000 income class to 75.14 per 
cent for those with incomes between 
$3,000,000 and $5,000,000. 

No one reported a net income exceed- 
ing $5,000,000. Only one return exceeded 
$4,000,000, and only four fell into the 
$3,000»000-$4,000,000 class, with four- 
teen in the $2,000,000-$3,000,000, nine in 
the $1,500,000-$2,000,000, and thirty- 
three in the $1,000. 000- $1,500 ,000 class. 

Number of returns filed in the classes 
between $1,000 and $5,000 rose in com- 
parable periods from 3,992,627 to 4.682,- 
647; in the $5,000 to $10,000 class, from 
322.779 to 417.724; in $10,000 to $25,000, 
from 121,895 to 175,164; in $25,000 to 
$.50,000 from 25,623 to 40.782: in $50.- 
000 to $100,000. from 7,878 to 13,505; In 
$100,000 to $150,000, from 1.3S4 to 2,588; 
in $150,000 to $300,000, from 886 to 1,- 
535; in $300,000 to $500,000, from 204 
to 330, and in $500,000 to $1,000,000, 
from 109 to 177, 
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Leaders in the March of Business 



E. J. Schwanhausser. 




40 m lO-TON 



NQ 10000 



Don Francisco 



ILLIAM CAMERON BAIRD, 31 years old, acclaimed by Buffalo 
Chamber members as youngest preaident of a large city chamber of 
com merce. He is secretary and treasurer of the BuJ^alo Pipe and Foun- 
dry Company and is also active in Junior Chamber aff airs* 

Don FranciscOf who has been elected president of l^ord & Thomas 
advertising- agency. As head of the agencj^'s San Francisco office he 
played a leading role in helping to make orange juice a national bever- 
age; in attracting tourists to California; in ^jpposition to Upton Sin- 
clair's attempt to win the governorship of Caiifornia. 

Henry Conklin^ piece goods buyer for Scruggs- Van dervoort-Earney^ 
St Louis, won the fiber identification contest sponsored by the 
Internationa] Silk Guild at the Fashion and Silk Merchandise Forum 
in New York. He identified by sight and touch 24 out of 30 ^iilk, wnol, 
linen, cotton and rayon fabrics in a test of ^kill for buyers who have a 
daily problem of determining, without laboratory tests, which of these 
fibers, alone or in combination, are woven into fabrics they purchase- 
Ben Van Horn, sales manager of the Harniachfeger Corporation, 
affixes a comm<^moratlve plate on the 10,000th P & H overhead traveling 
crane turned out by his company. Each crane represents a cost of 
almosst $10,000, Mr, Van Horn, who has served 42 years with the organ- 
ization, has climbed the company ladder from stenographer to sales 
manager of its largest division. 

Robert Gross, president, Lockheed Aircraft Corporation, wht» 
announced that his company would build a new $140,000 assembly 
hangar. With other units under construction it will enable the com- 
pany to complete between 15 and 20 planes monthly during 1939. 




Robert E. Gt 



4, M. WA^tHflWH** 
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Putting Big Business on the Highways 



A CHECK 

YOU SHOULD NEVER 
HAVE TO 





LAST YEAR thousands of businttMnen 
signal checks for mllliorxB of dollars p^iyable 
to FIRE- — money that represented economic 
waste. Much of the direct iciss was covered 
by maurance. but inBuranc© can never cover 
those intangibles that fire destroys —those in- 
tangibles that mean a gomq concern. 

THE SIMPLEST method of protection as 
well as the mo^l efficient and most econom- 
ical for every type of business is by a watch- 
man, checked by a Deteat System. 

THE DETEX Watchclock System, in 50,000 
locations employing 80,000 clocks, is prov- 
ing by nightly use the efficiency and satis- 
faction of this simple, pure method ol 
superviaion, 

CALL ON DETEX 

for lull mlormaiion 
on this system de- 
signed to suit your 
present as well aa 
your future needs. 

DETEX WATCHCLOCK CORPORATION 

to Vanck St N V 4 3 S ^ R xv^n-^wnoii Avt? , Cl^iv-nrjr, IN 
2? B©ochSr,Ik*i Sfm Hm BOO, I iti Monella St.« Attiirita 





(Continued from page ^ 
wore out. So where does that get any- 
body? 

Where it got me was on the longest 
contmuous motor tour ever made, 
over roads which a sensible goat 
would have avoided — a continuous 
tour of 150,000 miles that required 
three years to complete and on which 
my original companion, Dick Shadel, 
of Baltimore, died from exposiire. But 
something had to be done to make the 
country automobile conscious and lay 
the egg from which we might hatch 
a race of road hogs. 

Our car looked like a cross between 
Noah's Ark and Barnum's band- 
wagon. Its only covering was a huge 
umbrella that we put up for shade 
and whatever protection from the ele- 
ments it might afford. It had oil and 
carbide lamps that were about as re- 
liable a3 a pet snake, a crank that was 
as hard to operate as the Eighteenth 
Amendment, and a formula for chang- 
ing a tire that had been handed down 
from the Inquisition as the old bus 
had no demountable rims. 

That old puddle- jumper w*ould be 
snorted off the highways today— but, 
brother, how she could waddle over 
the unimproved scenery and leap from 
crag to crag? Moreover, she had to 
do it with her ovm gas on her back — 
because there were no filling sta- 
tions^ — and carry a complete change 
of her own vital organs because there 
were no garages. 

When we started this 150,000-mile 
motor tour, there were only 714 miles 



of surfaced rural roads and these 
were all adjacent to the larger cities. 

No motor tourists ever received 
such a hilarious send-off as we did. 
The future interests of Ihe thriving 
young automobile industry demanded 
it. Here was its chance to show an un- 
believing world that the horse and 
buggy would soon become as extinct 
as the dodo* We were pioneering a 
motori^ied age in which the only use 
for legs would be to walk out to the 
garage. 

So, on October 19, 1910, when we 
turned the nose of our old uncovered 
wagon away from the office of the 
Kansas City Star, which was the 
point of our departure, we left behind 
us the echoes of rousing cheers from 
the automobile industry. Ahead of us 
stretched a continent that was strewn 
with rocks and pitted with mudholes, 
few of which we missed. 

Caught in qutcksan<J 

CROSSING Hal on Pass in the moun- 
tains of New Mexico we ran into 
quicksand and had to jump to keep 
from sinking out of sight. We sat 
down on a rock, picked the sand out 
of our ears and swore lustily. We 
hired ranch hands to excavate for our 
car, then scattered automobile parts 
all over New Mexico while we cleaned 
the sand out of the engine. There is 
a paved highway there now^ — a stretch 
of the National Old Trails. 

While pioneering the course of the 
present Pacific Highway from Tia 



WATCHMEN'S CLOCKS 

tmAH * tCO it ALERf * PATRojj 




The 1 908 trip brought nearly 300 milrs of good roads to Florida. 
The photograph shows one of the reasons why they were needed 
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A Fire Proof Spirit 



Jan FRANCISCANS have only to 
look around them to see confirming 
evidence of a fire proof spirit > Time 
and again, in the early tJays, the 
town went up in smoke, emerged 
from its ashes in greater substance, 
became a pyre of civic hope in a 
new devastation. How one institu- 
tion fared with time and chang^e is 
revealed in the history of the Fire- 
man's Fund, now celebrating its 
diamond jubilee. 

Insurance was nobody's business 
in a community of flimsy shacks 
and makeshift buildings, a settle- 
ment ready made for the incendiary 
bent on looting. Solidarity in con- 
struction was apparent by 1853. Of 
the 600 buildings of brick or stone 
the city then boasted, 38 lifted the 
skyline to three story height. In the 
late 'fifties insurance attained siz- 
able stature. Fruit of this maturity 
was the Board of Fire Underwriters 
Association, first on the West 
Coast. 

Fireman's Fund began business 
in 1863, Prime mover was Capt. 
William Hoi dredge. Capital stock 
was $200,000. Neither Holdredge 
nor the 50 men constituting the di* 
recto rate professed to know any- 
thing about insurance. They pos- 
sessed a durable integrity, the will 
to be helpful, Plaji was to write gen- 
eral business in cities having fire 
departments, shrewdly recognizing 
prestige of volunteer firemen and 
to pay out ten per cent of profits 
to charitable fund of local fire de- 
partment, reason enough for com- 
pany's name. 

So the 75-year record began. Ttjvo 
great conflagrations soon put the 
new company to severe trial. A cow 
in Chicago kicked over a lamp, set 
off a fire which consumed property 



valued at $200,000,000, wrecked 68 
insurance companies, forced fil to 
suspend or withdraw. Thirteen 
months later Boston was flame- 
swept with resultant property losses 
of $75,000,000, Fireman's Fund 
paid all its claims in fulL 

What started in San Francisco 
on April 18, 1906, shook stock tire 
insurance companies throughout 
the country, wiped out profits 
earned in 80 years of business, laid 
waste 3.000 acres, devoured more 
than $35,000,000 worth of property. 
Fireman's Fund on April 21 owed 
more than $11,300,000. Its head 
office was a charred ruin, its records 
destroyed. More than 8.600 claims 
were settled without a lawsuit. 

By June. 1907. rehabilitation of 
the company had been soundly ef- 
fected. The examiner appointed by 
the State Insurance Commission re- 
ported, '*It is difficult to imagine 
any institution being subjected to a 
more severe test than was the Fire- 
man's Fund Insurance Company, It 
has emerged from it with its repu* 
tation untajTiished and its excellent 
plant intact. The credit for this 
happy result belongs in great part 
to the loyalty of the officers and 
employees and to the remarkable 
plan of rehabilitating an institution 
which had practically been wiped 
(iut by an unusual catastrophe, but 
in the final summing up. due credit 
must be given to the loyalty of the 
claimants in San Francisco who 
united with the officers in an en- 
tleavor to prevent the extinction of 
a company which had enjoyed so 
many years of honorable dealing 
with its policyholders." 

A way of saying as the company 
now says, *'lested in the crucible of 
time/* 



dried and well primi?d I had chopped 
a channel 20 feet wide for the passage 
of the car and had pushed the floating 
cakes of ice beneath the sides of it. 
Standing to my waist in the icy water, 
1 was numb all over. My feet had lost 
all sense of feeling. 

Standing on the spring-horns, 
Brown and I then cranked at that old 
road^hopper till our arms ached. Fi- 
nally we raanaged to get an explosion. 
Then another and, after a short in- 
terval, another. The explosions be- 
came more frerjuent and we kept it 
up until the engine started. 

The protection Brown had con- 
trived did its work perfectly. Then 
slowly, fearfully and cautiously we 
crept in low gear through the chan- 
nel I had cut in the ice to the shore. 
Finally we bumped out over the rocka. 
We had been in the icy water with 
the temperature below zero for four 
hours. Our clothes were frozen stiff. 

The next time you cross the con- 
tinent over the Lincoln Highway, 
when you roar over the bridge which 
spans a tributary of the Green River 
between Granger and Fort Bridger 
on U, S, 308, just look down at the 
stream and remember that two pio- 
neers of motor touring had one hell 
of a day of it down there before the 
days of paved highways. 

Handicapped by tack of bridges 

WE had a somewhat similar experi- 
ence 4T miles outside of Louisville 
while pathfinding a route for the 
present Jackson Highway from Chi- 
cago to New Orleans (now U. S. 31), 
There was no bridge over Salt Creek 
and we had to lower our car with a 
block and tackle down a 40-foot bank 
of soft mud to an old scow that was 
tied to a tree at the bottom. When 
the '^Bulldog'' hit, the scow broke 
away from its mooring and our car 
went over the side and out of sight 
in the ice-filled creek, in which a 
freshet was running. 

We had to dredge for it with the 
iron hook on the block and tackle and, 
when we finally hooked onto it and 
began pulling, the car turned over 
and splashed back into the creek. 
When we finally managed to drag it 
out» we had to take the engine apart 
and dry it and clean it. Then we had to 
use the block and tackle again to get 
it up the high bank on the opposite 
side* 

And remember, this was just out- 
side of the largest city in a state that 
in 1920 had spent $35>800.000 on 
highway construction and had 13,338 
miles of surfaced motor highways. 

Between Louisville and New Or- 
leans we got mired down in so much 
^umbo mud that we had to tear down 
the fences and take to the fields, dig- 
ging the rocks out of our path to keep 
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from tearing out the transmission in 
even our high-buiit old vehicle. We 
ran out of gasoline, and there were 
no filling stations- After walking five 
miles, 1 found a man who was oper- 
ating a donkey gas-engine in a saw 
milL This fellow hitched a mule into 
a ramshackle buckboard and we drove 
back over the gumbo roads with a 
can of the precious gas, getting to 
Brown and the car about midnight. 
Then we hitched the mule to the car 
and pulled it out. This gave Brownie 
an idea. 

''This is what we need. Doc," he 
said, '*A mule for an auxiliary engine. 
Let's tell the old guy to keep his gaso- 
line and sell us the mule/' 

It wasn^t a bad idea at that. In 
those days hay was easier to get than 
gasoline, and you can't crack the dif- 
ferential of a mule. 

But the crowning craziness of that 
whole pioneering venture was the 
brain storm that made us decide to 
put El Paso, Texas, on the motor 
touring map as the only logical gate- 
way for motor tourists entering Mex- 
ico, We had in mind a hook-up across 
Arizona to connect with the southern 
end of the Pacific Highway and com- 
plete a motor trail that would traverse 
three countries — Mexico, the United 
States and Canada, with a possible 
extension uito Alaska, 

We arrived in El Paso to find the 
town seething with excitement due to 
the apparent ending of the Mexican 
revolution just across the river, 
Madero and Villa had defeated the 
Diaz forces at the Battle of Juarez 
and peace had been signed on May 25, 
We arrived a week later and rolled 
across the International Bridge to the 
cheers of the El Paso Board of Trade, 
rattled through Juarez where the 
guns of the revolution had been thun- 
dering just a week before, then 
lunged into the fiery furnace of the 
Sierra del Fierro, 

That rocky ridge that hems in a 
burning desert is aptly named. The 
temperature was 126 and the metal 
on our car radiated heat like a blast 
furnace. The sand that stretched for 
miles around us boiled with it — and 
the umbrella on our old bus afforded 
no protection at all from the terrific 
heat that came up from underneath. 
We sank up to our hubs in the deep, 
loose sand of the desert that lies in 
the basin between the Sierra del 
Fierro and the Sierra de San Bias. 
Using strips of canvas to get traction, 
we managed to get to the tracks of 
the Mexican Centra! Railroad (now 
the Nacional de Mexico), We bumped 
southward over the ties till we came 
to a place where a cloudburst had 
washed out the roadbed for miles^ 
then we were forced to turn back. 

When we rolled back across the 
International Bridge there were no 




HOUR job 

now takes 45 minutes ! 



The Eastern stockroom (»f a iav^t' 
manufacturer fills orders the same 
day rerrivi^ii, ^iln'ps iiv parcel post 
lo tho ulmh' Kaslna seabt>ard, 
I\>stage expense runs $4(3 or more 
a day, and 225 packages is a nor- 
mal day s part^t'l post. 

S lamping these parcel shipments 
used to take two hours — hut ilic 
job h done in rorty-flve minutes 
with the Pt>slage Meier. A day a 
week saved ! And ordering stamps, 
scparatinf: [u-rft crated stampj^ and 
sorttn-^ tleutmiination.^ used lo lake 
approximately half a day twice a 
week. With thii^ job nut yf llie way, 
au(jthrr Jay is saved ! 

A I id the stamps printed by the 
I*t*stage Meier can't slick logetherj 
tear, lost or spoiled; and can't 
be .^lolt:u. The postage is safe in 
the Meter, set and sealed by the 
post office, tamper proof, theft 



jnxtut. Visible counters tell postage 
nn hand, postage used — make post- 
age accounting easy and accurate. 

The shipping date is in the meter 
stamp- And meter stamped parcel 
post moves faster in the postoffice 
in^raujie il rif^crl nnt be cancellerl or 
j ins tmurkcd, often makes earlier 
trains. 

Find nnt wliai ilir rnstage Meter 
*'an do for you, Ank unr nearest 
nfhce ftir a demonstration in your 
<iwn office — and learn why thou- 
sands (if progressive firms have 
switched Ut Metered Mail 

The Postage Meter Co, 

1033 Pacific Stieet, Stamford, Conn. 

WtN E YrM tT^fl^ O BOWES 

Hrant^hcit in principal cities 
Consult yttur telephone directory 
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OU can* t buy much gasoline for 1 1/3 cents, but you can 
buy a whale of a lot of advertising. 

Last year, as for many years, makers of gasoline and oil 
invested almost t^vice as many dollars in the Post as in any 
other magazine in the vi^orld. 

And yet the total cost of ali their advertising in 52 issues 
of the Post — for all brands of gasoline, oil and lubricants — 
was actually LESS than 1 1/3 cents a week per Post family. 

That's a mighty small sum when you ctmsider that for 
gasoline and oil alone, the average expenditure per passenger 
car last year was more than $140. 

Any manufacturer can get his share of profitable business 
from millions of better-th an -average families through the 
pages of the Post. When the cost per family is so little, isn' t 
it a good idea to tell these people about your product . . . 
often? Week after week? Every week? 
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Express 



TO THE 



The great white Empresses hold 
every speed record to and from 
the Orient* 10 days direct to 
YokDhama by Emprtss uf As^ia 
or Empress of RnssM, Or only 
[hree days more via Hawaii by 
Empress of fa pan, largest and 
fastest on the Pacific, or Empress 
of Cufiada. Connect at Honolulu 
from California ports. 

From Vancou>'er and Victoria 
to Yokohama, Kobe, Nagasaki. 
Shanghai, Hong Kong, Manib. 
Details from YOUR TRAVEL 
AGENT or Canadian Pacific: 
4l offices in U. S. and Canada* 




cheers from the El Paao Board of 
Trade. 

We failed to take that experience 
south of the Eio Grande as a warn- 
ing — and headed into the area of sand 
and salt beds and deaert mountains 
east of El Paso with the idea of pio- 
neering a shortcut for the motor 
tourist from St* Louis and the Middle 
West to this gateway to Mexico and 
the southern end of the Pacific High- 
way* We should have known better. 
That was no place to go in an auto- 
mobile in those days. 

An account of this episode in our 
150,000-mile motor tour was pub- 
lished on the front page of the New 
York Sun in a news dispatch from El 
Paso: 

NEAR DEATH FROM THIRST 
Dr. Fercival and Companion Last an 
Sandy Mexican Desert 
EL PASO< Tex,, June 7.— Word eome?i 
rrom Clint, a small town 20 miles east 
on the Mexican border, of the arrival 
there yesterday, exhausted, of Dr. ChaHe.-t 
G, Percival, of New York, who is attempt- 
ing an automobile tour of the world, and 
who, with his companion, Geor^^e Brown* 
of Detroit^ was lost on the sandy desert 
of the Waco Huecho Mountains, 70 mUes 
southeast of here- 

Dr. Percival, who had been wandering 
for an unknown period over the sandy 
waste in the broiling sun without water, 
was found in a demented condition by 
a detachment of Troop K, Fourth Cav- 
alry, which is stationed at Clint* and 
brought into Clint with blistered feet and 
raw and bleeding face. After recuperat- 
ing he Insisted on riding back with a de- 
tail of Troop K to rhe rescue of Brown, 
who was found lying beside the trail with 
an empty water bag. He had become dis- 
couraged of the return of Dr. Percival 
and had made eight miles across the des- 
ert on foot before he fell unconsscious. 

Both men arrived in Ciint last night 
and will remain there until they have 
recovered from their experience. 

That dispatch is true except for one 
detail — the fellow in the Sun office 
who wrote the headline made a m^- 
take in his geography. We were not 
lost on "Sandy Mexican Desert." The 
sandy desert of the Waco Huecho 
Mountains Is in Texas. 

The red-hot sand and sun of that 
desert crucible soon reduced our tires 
to the consistency of tooth paste when 
we bumped down over the rocks from 
the high mesa of the Guadalupe 
Mountains and into the Great Salt 
Basin belween the Cornudas and the 
Guadalupes. Although we deflated our 
rapidly disintegrating tires and used 
strips of canvas for traction we sank 
up to our hubs. We ran out of water 
for the car and were down to three 
gallons in our drinking bags, bogged 
down on the desert and facing death 
from thirst in a temperature in which 
I could fairly hear my flesh frying in 
it.s own grease. 

Brown and I drew lots to see who 
would remain with the car while the 
other tried to walk to civilization for 
help. It fell to me to make the at- 



tempt. Stripping myself down to a 
hunting knife, a compass, one orange 
and three quarts of water in my 
drinking bag, I shook hands with 
Brown and started off. 

After my water gave out I don't 
know how far or how long I floun- 
dered about before I began babbling 
to myself. They told me I was grovel* 
ing and digging with my hands in the 
skimpy shadow of a soap weed when ^ 
the soldiers found me, a few miles H 
outside of the old Indian village of ^ 
Ysleta. My tongue was so swollen I 
couldn't close my mouth » my face was 
raw and bleeding and my feet, from ™ 
which the shoes had been ground and 
burned away by the hot sand» were a 
mass of blisters* 

When we recovered from that ex- 
perience we decided to leave that end 
of a proposed international motor 
route flat on its blistering back and 
tackle it at the other end. 

Pioneering in the north 

WE BECAME the first and probably 
still are the only ones ever to cross 
the Skagway-Chilcoot Trail of the 
early Klondike mining days in an 
automobile. We sledded that old 
''Bulldog'' over the frozen snows 
when the temperature was so low that |^ 
we had to use kerosene in the radia- ™ 
tor. We crossed White Pass in Alaska 
by bumping over the ties of the rail- 
road track, and that old pioneering 
bus managed to get us north of 62 
and above the Arctic Circle — and if 
you think that isn't something, try 
it some time in your streamlined car. 

For that trip into the frozen north 
we were awarded the Alaska trophy, 
and our old "Bulldog** came back into 
the United States again with this fact 
proudly painted on her battered sides. 

Today British Columbia has 17,500 
miles of highway suitable for motor 
touring, and the route we pioneered 
up there became, 20 years later, the 
accepted route for a proposed Mid- 
night Sun Highway from Vancouver 
through British Columbia and across 
Yukon Territory to Fairbanks, Alas- 
ka — a motor highway that is still 
waiting for cooperation between the 
United States and Canada to com- 
plete. 

It was up there that we paid the^ 
highest price for gasoline on the en- 
tire tour of 150,000 miles ($1.22 a 
gallon in the Klondike M 

Today the mileage of surfaced rural ^ 
highways within the United States 
would girdle the earth at the Equator 
28 times — and I have lived through 
a wonderful age. I have seen the roads 
change from mud to concrete under 
the tires of my own vehicle. I even 
feel that I have had a part in this 
development— and, brother, that's 
something I 
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Shake Hands with 
Our Contributors 



I HE WORD * 'monopoly'' has been a 
campaign bugaboo since tiie turn of 
the century. Today the issue is kept 
alive by activities of various govern- 
mental agencies and appointment of 
the Temporary National Economics 
Committee to study the **concent ra- 
tion of economic power in American 
industry," Senator O'Mahoney is 
chairman of the committee. Nation^s 
Business asked Herbert Corey to in- 
terview the Senator so that its read- 
ers might have first hand information. 

Dr* Edwin G, Nourse ia director of 
the Institute of Economics of the 
Brookings Institution, He is co-author 
of the Institution's recent study > ''In- 
dustrial Price Policies and Economic 
Progress" and (with associates) of 
*' America's Capacity to Produce." 

Major Charles G. Percival says that 
he was one of the daredevils who in 
1895 drove one of the few cars regis- 
tered in the United States. He is now 
an M.D. and Secretary-Treasurer of 
the American Tourist Camp Associa- 
tion. 

Dr. Harrison E. Howe is editor of 
Industrial and EngineGring Chem- 
istry, He has served as a chemical en- 
gineer with several industrial con- 
cerns and was a consulting chemist 
of the Ordnance Bureau, U.S-A. dur- 
ing the World War. 

Charles C. Parlin, for many years 
connected with the Curtis Publishing 
Company; was a pioneer in the de- 
velopment of market research. 



Coming Next Month: 

How taxpayers themselves may 
halt the relentless rise in govern men* 
lal costs will be told by Walter L. 
Pierpoint, president of the Associa- 
tion of Omaha Taxpayers. He will 
tell how their group was organized 
and did their part in making Nebraska 
a state without income taxes, sales 
taxes or bonded debt. 

Another article will summarize re- 
sults of the Miller- Tydings law and 
show why only a few manufacturers 
have fixed their retail prices. 

If you have ever wondered what it 
cost in dollars and cents to make a 
high grade moving picture you can 
find out in the next issue of Nation's 
Business when Jo Chamberlin will 
explain all the detaUs involved in the 
production cost of the film ^*You 
Cant Take It With You," 




The "BuY-ographY' 
% \ of the ERIE EMPIRE 



^ Id ihe Erie Empire, the heart af the industrial 
Ea^t^ you will Rnd more ihan 10^000,000 faniilies, 
hundreds af thotisands of manuracturing ptants and 
retail oultets. Here is the world^a richest market — 
served by the Erie Railroad \* ilh heavj-duly, high- 
speed rail service. 

If you ship from the West^ Northwest, South, or 
Sou ih west, you u il] find Erie the gateway to this prolit- 
able market. If you manufacture in the East, Erie 
provider fast service to the 43^000,000 people in Ihe 
Erie Empire^eouueetswith all rail lines Westand South. 

Let the Erie agent show y«u how to save on your 
next shipment. 



e/ tAe Scanic CtU 



HNISTIMVICS- LOWEST P««tS 






THE HEAVY DUTY RAILROAD 
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O'Mahoney Wants Facts— Not Scalps 



iConimued from page 16} 
lion cornpelled the executive departmetits 
to draft bills for introduction in Conjjrcss 
which were designed to simplify matters. 
The strueture kept growing higher and 
wider. Executive function became more 
and more upecialized and the function of 
Congress tended toward mere confirma- 
tion of what the executive departments 
wiihed. 

Turn back and re-read what John 
Sharp Williams said. He wanted Con- 
fess to preserve its position and he 
opposed the grant of too much power 
to bureaucrats. 

Legtsladve-executive committee 

THIS interviewer does not speak for 
Senator O'Mahoney, but he assumes 
that a compromise was reached. The 
Temporary Economic Committee wag 
created by joint resolution, to consist 
of six members of Congress and six 
representatives of the departments. 
The original draft called for only five 
from the departments, but this was 
overruled. The three senatorial mem- 
bers are Josseph C. 0*Mahoney of 
Wyoming, William C. Borah of Idaho 
and William H. King of Utah. They 
were appointed by Vice President 
John N, Garner. 

The members of the Committee 
from the House are Hat ton W. Sum- 
ners of Texas, who is vice chairman, 
Reece of Tennessee and Eicher of 
Iowa. Of the six, only Eicher is rated 
as an out-and-out New Dealer. It 
should be noted that President Roose- 
velt personally overcame Mr, Sum- 
ners' reluctance to take time away 
from his campaign for renomi nation 
to serve on tiie Committee. This has 
been generally regarded as a friendly 
gesture for Sumners, and assuredly 
added to the Committee a man known 
to be fair and extremely competent, 
and who has opposed much offered 
legislation that he considered dan- 
gerously un-American in trend. 

The six members from the execu- 
tive departments are Assistant At- 
torney General Arnold, General Coun- 
sel Oliphant of the Treasury, Statisti- 
cian Lubin of Labor, Assistant Sec- 
retary Patterson of Commerce, Chair- 
man Douglas of the S.E.C., and 
Chairman Ferguson of the F.T»C* 
Tliey are all New Dealers, of course, 
although Ferguson is not rated as 
aggressive, and only Arnold and Oli- 
phant are classified as having some- 
thing less than judicial poise in deal- 
ing with political matters* 

On the face of it, however, the 
New Dealers control the Temporary 
Economic Committee by seven to 



five, Mr. D'Mahoney spoke briefly off 
the record in rebuttal* He was re- 
minded that, of the $500,000 appro* 
priation for the needs of the T.E.C. 
four dollars out of five were set aside 
for the use of tlie departments. His 
brows clamped down : 

*'That is as it should be," he said. 
"They have the work of investiga- 
tion to do. They need a good sized 
staff." 

They have authority to examine 
corporate records when desirable, and 
have been doing a good deal of that 
during the summer. On top of that, 
the departments have an enormous 
quantity of records of their own 
which have never been properly 
dovetailed. There are hundreds of 
tons of N.R. A. records that have been 
gathering dust ever since the court 
wiped out that organization. The 
work of coordination has been han- 
dled by Leon Henderson, until lately 
chief statistician of the W.P.A. He is 
considerably to the Left politically, 
but stands high as an interpreter of 
facts. Very high* in fact, because he 
warned the New Deal of depression 
to come months ago and was not be- 
lieved. Next time he'll be listened to. 

"Perhaps,*" this interviewer sug- 
gested, having in mind the acoustic 
qualities of the CapitoFs dome, *'the 
politicians will be able to handle the 
Committee. Shape the inquiry their 
way, you know. Make political capi- 
tal of it.'* 

Only the interviewer is quoted in 
that paragraph* because what Sen- 
ator O'Mahoney said is off the record. 
But the interviewer got a fairly close 
idea of what he meant and is inclined 
to believe he means it. This is Mr* 
0'Mahoney*s baby, after all. and he 
would be expected to resist kid- 
nappers with all his power. If it is 
true, as has been reported, that two 
or three young men about town have 
been trying to raid the Temporary 
Economic Committee, this interview- 
er would find no difficulty in believe- 
ing that the young men turned the 
raid into a strawberry festival when 
O'Mahoney heard about it. 

'This/' said he, "might be taken 
as the platform of the Committee: 

Corporate bigness in itself is nothing 
to be frightened of. This is a big country. 
We need big tools. 

Corporate bigness that has been 
achieved by the misuse of power is not to 
be tolerated* 

Honest and efficient and commendable 
big corporations and crooked and tyran- 
nical and detestable big corporations op- 
orate under the same laws. One set is 
managed by decent men who refuse to 



take advantage of the opportunities left 
open. The other set is managed by pirates 
who do take advantage, Kvjdenily that is 
all wrong. 

We should have laws that will not 
hamper honest enterprise and will not 
help the thieves. Every one should agree 
to that. Our only aim has been to find out 
what is wrong, in the least sensational 
manner possible, and then make augge.**- 
tlons for correcting It. 

Business has been somewhat stimu- 
lated lately by the resumption of govern- 
ment spending. But we can*t go on that 
way forever. The only way w*e will ever 
be prosperous again Is to get our men 
back to work. Then we can sell all we 
make. I have no patience with thoBP who 
think w^^e have reached our limits. We 
have just started toward prosperity. The 
buying power in thia country is Illimit- 
able, but we have gotten things a little 
mixed. 

We can get them straightened out 
again. Business need not be afraid of 
what wo are trying to do. We want to help 
and not to hinder. There has been nothing 
punitive or political in what we have done 
and there will be nothing. We may find 
that laws have been broken, but we will 
not w^orry about that. We will take what 
has happened in the past merely as a 
guide to what should be done in the 
future. 



Regulatioti but not control 

HE FAVORS government regulation 
of business but not government con- 
trol of business. There is not a set of 
bureaucrats alive who are smart 
enough to manage the business af* 
fairs of a nation for the men who own 
the businesses. If business is given 
the proper laws it will govern itself. 
An offender will then be haled be- 
fore the courts, and not jacked up 
before a bureau. But, if the laws are 
not what they should be, then big and 
little rascals will continually be try- 
ing to take advantage and more and 
more bureaucrats will be needed to 
watch them and the net of bureau- 
cratic orders will be spread wider 
and wider. 

"Wrong! All wrong! 

During the summer the investiga- 
tors — the delvers into records and 
reports — have been hard at their 
dusty job. The laws governing indus- 
try, commerce and finance in other 
countries have been examined, to^ 
get her with their differing problems. 
Trade associations have been taken 
up for inquiry. They have performed 
a valuable work, of course, or they 
would have been forgotten years ago. 
The Committee wants to know more 
about it. What effect, for example, 
have their methods had on the main- 
tenance of prices, is that maintenance 
necessary and desirable, and does it 
in fact suppress competition? Has 



ere's the only 'mi/ in America 
not financed hy tax money 
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THE people of the United Stares use four "ways" 
of transportation — waterway, aini^ay, roadway 
and railway. 

Of these four, the railroads alone now build and main- 
tain their own **ways" without the aid of the money 
we all pay in taxes. More than that, they fuiy taxes on 
their "ways'* which help to support schools and other 
functions of government. 

These facts have an important bearing on any discus- 
sion of the "railroad problem" for two reasons: 

First, people who talk of "putting the railroads 
through the wringer" overlook the fact that approxi- 
mately 55?S of railroad investment is in their "ways." 

Second, railroads must compete with carriers which 
use ways largely provided for them by taxation. 

Take the inland waterways, for example. The con- 
struction cost of digging canals or deepening rivers 
— all paid by the faxp^iyers^is far more than the cost 
of building railroad tracks* For instance, it is $142,000 
per mile on the Ohio River and $235,000 per mile 
on the upper Mississippi, And even the annual main- 
tenance per mile, ^ Ad paid wholly hy the taxpayers^ is 
much higher than the annual maintenance costs of 
the railroads J paid wholly by the railroads. 

Aviation benefits by a nationwide system of beacons, 
emergency landing fields, radio beams, weather re- 
ports and the like furnished by the U, S, Government, 
and airports built by U. S, Government funds or 
municipalities. 

Roads, nnt including city streets, have cost more than 
$25,000,000,000 ^ almost twice the investment in 
railroad tracks and yards. 

Looking at these figures, you can see that it costs 
money to furnish any kind of transportation "way — 
nnd the marvel is that railroads, paying the whole bill 
themselves, are able to transport commodities of all 
sorts over all the country at rates averaging well 
below those of any of our other ways of transportation. 

This is no time for snap judgment on the railroads' 
problems. What's needed is a sensible program. 

The railroads have such a program today. It is based 
on the principle that the most im porta til transportaifon 
system in America sbouiii bt git efi a chatHe to riiki as a 
business under fair and equal conditions of 
competition. 

This program is simply st^-red in a little 
pamphlet of vital interest to you. Please 
write for your copy. 
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....THE "ROYAL ROUTE* 
TO THE BRILLIANT 
EAST COAST 




A MAGNIFICENT CROISI VOYAGE 
.,.WtTH FAULTLESS BHITISH 
SERVICE AND SEAMANSHIP 

Vt ben ynu atM Rio — Ssinio*^ — MjiiiU-xidea 

— Bm**ihi?* Aircfi In ymir travel Irra^+iirr?^ * , , 
Hiiiuse a sltip ihai re lice is ihp L'liuriii of 
flies** rieii, world iy capJraU . . , wirh 

I he luxuries of mudprn plea^nr*' vnya|iiTti£ 

— and ibf Miperh niarilime rftirirnry and 
!ii*nice of Bnli^h seamanship^ 

V\ RNESS raiNCE provides you wiili 
Mirh a liner — in any one of the grariou^ 
Four princes ctfsigniHl for and n*gnlar]y 
MTsin^ South Amt^ricaV Ka^il Coa'^L 




Afmard I he ^.W(?rn Prinre^ If i' stern 
Print tu Southern Prinre or I^ortkrrn 
PnVrr**, your name on ihe passenger U^i 
av<iirei* you of a well'ordercd voyage in 
Iraciilional Furnc^i^ fa^iinn. Your fomfuri, 
xmtr pleasure, are ilie prinn- cim^ideration^i 
of I he aierl, rapahir siatT, 



S^thtfti* rrrtff fmtmtffkt trtim Xj'nr l-oj^i 

Otiftniitt'lff, t/iuthhoirnft nnd at Hfthtft itti'l 
T/tnttfuit nufthhfuitntl. it*:*f'trfttitmM itwl 
Utt'tiitnnr frnm it^iftf utn* TlitVf't, 
A^ifiW Of f'urwt'dti i*tinrr t.inf, ,11 
WkitfkiiU Htirrt Ut <ij) FiHh Atr.^ 
,\rtr Vtuk Vitfi. 




competition become so ruthless that, 
if it were not controlled by trade as- 
sociation methods, destruction might 
follow? Do trade agreements always 
|H*nali?.e consumers? If they were 
barred, might not the consumer suf- 
fer In the long run from the one Big 
Dog who had eatea all the little 
dogs? 

N.R.A. records bearing on these 
poinla have been studied. They have 
been mines of information on all busi- 
ness matters. It seems remarkable 
now that» in the confusion of the past 
few years, these records have been 
completely neglected — ^or almost com- 
pletely — although their value was a 
matter of common knowledge. The 
Committee has been trying to find 
out something about the division of 
territory between competing com- 
panies and the accompanying appor- 
tionment of traffic. The newly en- 
acted wages-and-hours law has been 
studied in the light of the "most 
thoroughgoing and scientific analysis 
of industrial statistics ever as- 
sembled/* which has been put togeth- 
er by Department of Labor special- 
ists in collaboration with the Depart- 
ment of Commerce and the Bureau of 
the Census. This study has in fact 
just begun because almost every ham* 
let in the country may be asked for 
its contribution before the Commis* 
sion's labors are ended. 

Said Mr. O'Mahoney: 

It may not be tifees.^ary to scrutlnb.p 
every industry and tbe work of coordina- 
tion will be difficult, but we believe that 
needletis exertion on our part antl un- 
necessary inquiry from industry can at 
least be minimised. 

The Securities and Exchange Com- 
mission» for example, has much ma- 
terial on interlocking directorates, 
the relationship between manage- 
ment and investor in the larger cor- 



porations and the use of the sub- 
sidiary corporation to the possible in- 
jury of the stockholder and consumer. 
The charge often made that bankers, 
rather than industrialists, dominate 
the course of corporations that under- 
writers have served will be taken up- 
The position and policy of the Insur- 
ance companies have engaged much 
of the investigator*5 time* Not until 
the facts have been gleaned from the 
records will it be necessary in most 
cases to call the responsible men of 
affairs to testify. 



Wants cooperation of business 



"WE HOPE they will understand 
that we ask their cooperation. We 
believe that we will get it fully," 

Mr. O'Mahoney believes that, once 
it is understood that this is not a 
witch-finding and space-grabbing ad* 
venture, business will assist the Com- 
mittee, He brings no charges against 
business as such or against most of 
the men engaged in business. He only 
thinks that the laws under which 
business operates have grown up 
somewhat clumsily and that they can 
be improved without injury to any 
honest man* 

We know that we have entered on a 
task that demands of us wisdom and deli- 
cacy and restraint. The most we can do 
Ls to get an ititelliglble picture of a highly 
complex situation and present It to con- 
gress with our suggest ions as to what 
should be done. 

He believes that a good start has 
been made. This article might well be 
ended by Senator O^Mahoney's often 
used quotation from the Constitution 
of the state of Wyoming, which is one 
of his favorite pieces of literature: 

Arbitrary power exists nowhere 
in a republic, not even in the largest 
majority." 



It Still Happens in America 



f Continued from page JS/ 
gan to come in — -well, we went to 
work." 

Like so many stories of successful 
men, there is the story of Mrs, Brown 
always in the background. In those 
early days she did the manufacturing 
with what help her husband could 
give her after his selling was over 
for the day. Later she was in charge 
of the business while he attended to 
outside details. 

It didn't take long to reach the sat- 
uration point in the trade territory 
for corn chips. The business had to 
have something else. Potato chips 
was a natural step. 

Already Brown had learned two 
things about the food business: 



1. It took a superior product to aeU 
sell again. 

2. It tr»ok selling of every description 
put over that first deal. 

*'l studied potato chips for weeks 
before we started,'' said Brown. **We 
made dozens of batches before we 
had the product we wanted.'' 

That study included everj^thing 
Brown could find out about potatoes 
and cooking them. He talked with 
restaurant chefs» home economics ex- 
perts in college, experts who made 
salad oil, merchants, and grocers. 

The grocers wanted a product that 
would ''stand up" without getting 
rancid. They wanted something that 
looked and tasted fresh all the tim 
Brown had to have something dtstir 
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live so that, with a quality product, 
he could count on repeat business 
without too much re-sale to folks who 
had been disappointed with an in- 
ferior product. 

Largely by study, work and experi- 
ment Brown found the answers to his 
questions. He found he had to keep 
his chips heated until the oil all 
drained off after they had been cook- 
ed to keep them fresh a long time. The 
highest quality oil, cleaned and re- 
cleaned* helped. 

He called on his advertising experi- 
ence, produced a chip with a tiny bit 
of the peeling still left on it that made 
it distinctive and carried extra food 
value of the potato peeling itself 
which often is lost. 

He called them Brownie's Chips.*' 
Two little ''brownies," of the type so 
familiar in fau-y books, became his 
trade* mark. That made a good-look- 
ing package. 

His next move was a special dis- 
play rack which has been copied for 
sacked goods from one end of the 
country to the other- — and that help- 
ed merchants sell his product. 



Doing good business now 

IT WASNT so far, after all, from a 
man with but $5 and in debt to a man 
with a business which did a gross 
volume of $60,000 last year. Nineteen 
persons are depending directly on 
Erowm for jobs> while no one knows 
how many depend on him indirectly — 
the man who prints and produces his 
sacks, the people who sell him oil and 
other ingredients; the men who pro- 
duce potatoes and grade them care- 
fully for Brown because they know he 
will pay the highest price to get what 
he wants. 

An example of the resourcefulness 
required in American business today 
is his designing of a cooking machine. 
He knew what was required. He buiit 
a machine for $1,200 that will do the 
job, and, with a grin, explains *'with 
two or three of them I could produce 
all the potato chips this whole country 
could use," That's mass production. 

Recently he moved a big business 
out of the basement of the home 
which it once seemed he was going 
to lose. 

He*s bought a brick building, with 
cash and payments low enough that 
it will pay out no matter what hap- 
pens. Creditors won*t get another 
shot at him if he can help it. 

Typically, he found that the potato 
chip business is seasonal It went best 
in summer. But he couldn't lay off his 
people and feel right about it. Now 
he's w^orking, still 12 hours a day, on 
chile. It sells in wintertime. 

It could only happen in America, 
the land of opportunity even in the 
midst of depression. 
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The Factor speaks: 



Boy Wanted— Or Not? 



T his old wood- 
cuij dated 1475, 
shows a mediaeval 
mt'rrh;int Hfe rally 
drymmm^ up 
trade. ' ' Krom this 
we see that sales promotHin, as it is now 
termed, is a very old and important 
species of activity* The Factor, too, in 
the Middle Age« was viially concerm-d 
with selling and sellint: prnhlems. C! Tcj- 
dny the modern Factor not only rashes 
hts client's accounts receivable and war- 
rants the solvency of his customers, hut 
helps him !o increase his sales Vfiliime, 
7 he fact^jringfirm that best accomplishes 
this last named objective performs the 
most well-rc>unded and c<»nstruciive 
functifjn. 

**TUE FACTOR ** ot} ft qutH. 




i Continued f rom page 25^ 
partial relief. The relapse of the past 
I year has again swelled the ranks of 
[ the unemployed. Thus for almost a 
I decade youth has had to offer its ser- 
' vices in a glutted market. This has 
magnified enormously the adverse ef- 
fects ofallthe other causes of jobless- 
ness in the lower age brackets. 

Since general unemployment is the 
underlying cause of placement dif!i- 
eulties among the young, it is clear 
that no thoroughgoing remedy for 
these difliculties will be found until 
J American business again is in a posi- 
tion to hire substantially all the desir- 
able labor available. This gives us a 
starting point in the search for a solu- 
tion of our problem* If the young are 
to find jobs» more jobs must be made 
available for everybody. Unless we 
are ready to concede that the govern- 
ment is to become the ultimate em- 
ployer of surplus manpower, at the 
risk of national bankruptcy and the 
collapse of our economic and social 
systems, these jobs must be in private 
industry. This means increased indus- 
trial activity, which conceivably 
might be attained under the prodding 
of a dictatorial goveromenl, as it has 
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Btantial increase in available employ* 
ment. This effect would be enhanced if 
the Government would return to the 
former American custom of giving af- 
firmative aid and support to industry. 
It may, in fact» be asserted that the 
fundamental cure of unemployment 
rests rather v^dth the Government 
than with employers. 

The remedy that has been suggest- 
ed — creation of more jobs and reduc- 
tion of unemployment in general — - 
offers the only fundamental cure for 
the disease of joblessness in youth. 
But, while we wait for the surgeon, 
we may apply some palliatives. One of 
these is better personal salesmanship 
by young persons seeking work. Ev- 
eryone who has had any experience in 
employment realizes the tragic help- 
lessness of a large proportion of appli- 
cants, particularly those who are 
youthful and inexperienced. A public 
employment official said: 

One at our hardest tasks is to teach the 
boys and Rirls how to apply for position h. 
They don't know how to talk or act or 
dress. We have to tell the girls to lone 
down their facial color schemes, and we 
have to argue the boys into parking their 
cij^arettes and taking off their hats be- 
fore they walk into a private office. 




Supervisors are reluctant to drop married women because many 
of them are efficient and valued employees 



Aduif ess ... 
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been attained in some European coun- 
tries, or which might come about 
through reasonable encouragement of 
free enterprise. 

If the latter method is preferred, 
the course is clear. Government 
should cease to harass and hobble in- 
dustry and should return to its proper 
function of essential regulation. 

Even the negative encouragement 
involved in a cessation of government 
hostility would effectively accelerate 
business and thus would lead to a sub- 



The technique of placing juniors 
necessarily differs from that of find* 
ing jobs for the matured. It is not a 
process of finding a buyer for tangible 
values — acquired skill and experience 
— ^but of interesting a prospective em- 
ployer in a particular individual on 
the basis of personality, character, 
and capacity to advance. 

Sometimes advice about methods of 
job seeking is expanded into a thor- 
ough-going process of fitting appli- 
cants into positions and finding posi- 
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tions suitable for particular appli- 
cants, A university placement bureau 
in a large city has adopted methods 
almost like those of a consulting es- 
tablishment in management engineer- 
ing, and systematically studies the or- 
ganization and functioning of corpor- 
ations to find or even to create jobs 
into which alumni may be placed. 

Wages should be more flexible 

IN ANALYZING the causes of unem- 
ployment among the young, reference 
was made to the part played by rigid 
wage standards. In seeking methods 
of providing more jobs, therefore, it 
may be suggested, cautiously and 
with many reservations^ not that 
wages be allowed to seek their natural 
level, but that inflexible and uneco- 
nomic wage scales be modified suffi- 
ciently to permit the employment of 
workers who are at or near the mar- 
gin of economic cmployability. As has 
been pointed out, the young and in- 
experienced are in this marginal 
group, 

A major obstacle to the employ- 
ment and training of youth is the as- 
piration of many to begin where their 
parents left off. There is an inclina- 
tion to turn up noses at low-paid 
work, and to hold out for a '^position'* 
in some white collar occupation. To 
the credit of tiie young people it 
should be added that this attitude has 
been modified greatly in recent years. 

In this whole field there is much 
need for vocational guidance in 
schools and colleges and for coopera- 
tion among educational leaders, pub- 
lic and private employment offices, 
and prospective employers. Here also 
the situation is improving but there 
is room for much more progress. 

Educators should face honestly the 
question of the extent, if at all, to 
which various courses are intended to 
prepare graduates for positions in 
industry. There should be a clear con- 
ception of the function of the pro- 
fessional school, and this profitably 
might be combined with a thorough- 
going effort to measure the present 
and probable future opportunities for 
newcomers in each profession. 

This does not mean that education 
should be planned wholly on a voca- 
tional theory. Probably in recent 
years there has been too much, rather 
than too little, effort to educate for 
jobs. The cultural and ethical pur- 
poses of education, and its mission to 
prepare young people for good living 
and good citizenship, never should be 
forgotten. But surely it will be an ad- 
vantage to all if those who assume the 
guidance of youth concern themselves 
somewhat more than some of them 
now do with the question of what is 
to become of youth — socially and 
morally as well as vocationally — ^af ter 
the school period is over. 




Your Eyes Blinded 
^Your Hands Tied 

Your receivables add up to an imposing total — on paper. If 
you rely blindly on these figures, your optimism may prove costly. 
If you are over-aimous about them, fear ties your hands — you 
cannot grasp additional sales opportunities. 

Keen executives want to know the real value of their receiv- 
ables at aU times. The way to do it is to cover all accounts with 

American Credit Insurance 

General coverage affords positive protection against unex- 
pected credit losses as long as goods are shipped under the terms 
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working, turning, and earning money, as well. 
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f Continued from page 29 ^ 
than $2,000,000, 

Spurred to action by this catastro- 
phe, the Banning organization began 
an aggressive fight against the fire 
menace. A salt water pumping plant 
was built and miles of brass pipe (at 
SO cents a pound > were laid through 
the city. By 1916 there was salt 
water under pressure in the fire hy- 
drants. Salt water was used for flush- 
ing toilets. Fresh water baths were 
a rare Jyxury. All sorts of complica- 
tions followed, Absent*minded house- 
wives occasionally ruined a whole 



meal by filling teakettles at the salt 
water taps. About every so often 
someone made the mistake of turning 
on a salt water hose for the irriga- 
tion of flowers, shrubs, lawns and gar- 
dens. 

After 1919» at heavy expense, Wil- 
liam Wrigley» Jr,» added extensive im- 
provements to the salt w^ater pressure 
system, knowing only too well that it 
was only a temporary slop-gap 
against a problem of water shortage 
that was anathema to the island. He 
spent tens of thou.sands of dollars 
drilling wells and tunnelling for water 
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under the hills back of Avalon. but 
these projects failecl to produce tH>- 
table water in suflicicnt volume. Then 
he went to work to develop a perma- 
nent Waaler supp!y that had long been 
a dream of the Bannings. a project of 
such magnitude that it could not pro- 
gress for them beyond the realm of 
dreams. 

Water that's hard to get 

SIXTEEN miles across the ruj^ged 
interior of the island was Cottonwnnd 
Creeks pouring a torrent of purew^ater 
into the sea from the slopes of Mount 
Orizaba. It drains a watershed of 7.02 
square miles where the average annu- 
al rainfall is six inches. Tiie mean 
annual run-o(f is 1,412 acre feet. Of 
course, the Bannings had contemplat- 
ed this water supply for many years 
but the cost of building a reservoir, 
pumping plants and 16 miles of aque- 
duct that would have to be brought 
over a 1,500 foot summit w^ould have 
bankrupted them and all the taxpay- 
ers of Avalon. 

It is asserted that no municipality 
could have brought the Santa Cata* 
lina Island water system to its present 
eflfidency without a bonded indebted- 
ness of at least $3,000,000. But, as a 
purely philanthropic enterprise, 
Wrigley brought in engineers, work- 
men, mechanics and shiploads of ^'up- 
plies. 

He footed the bills, saw the aq tie- 
duct completed and presented it as a 
gift to the citizens of Avalon, Now 
the city has an abundance of good 
water at a meter rate slightly lower 
than that of some cities of the Cali- 
fornia mainland. Obtaining this boon 
which also put an end to the fire 
hazard and did away with the salt 
water nuisance cost the taxpayers 
not a dime I 

By 1920, Avalon was struggling 
with another knotty problem that bad 
become an intolerable nuisance, a 
menace to health and a stumbling 
block in the path of progress. The 
city had outgrown its sewers. The old 
sewer system discharged raw sewage 
into the sea at a point near Lovers' 
Cove, from whence, under certain con- 
ditions of tide, it all came back into 
Avalon Bay, 

The City Engineering Department 
went to work but soon found itself in 
difficulties. Not until the Wrigley or- 
ganization had brought in the best 
sanitary engineers that money could 
hire was the sewage problem solved. 
The present system consists of a 
trunk line sewer discharging into an 
underground septic tank near Xh% 
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VOUR OWN PLANT- 




bathhouse on Avalon Bay. From there 
a battery of pumps lifts the sewage to 
an outfall line 4,4^0 feet long, with an 
outlet under 200 feet of water 700 
yards off Pebbly Beach. From this 
point of discharge dependable ocean 
currents carry every trace of de*con- 
tanainated sewage out to sea. 

On May 29, 1929, Mr. Wrigley 
opened and dedicated another of his 
numerous gifts to the island, the $2,- 
SOOpOOO Avalon Casino on Sugar Loaf 
Point north of the Bay of Avalon. The 
structure houses a theater and a ball- 
room with 20,000 square feet of dance 
floor* For several years admission to 
the ballroom was free but, with the 
increasing popularity of the island, it 
became necessary to establish a 
nominal entrance fee as a means of re- 
stricting admissions. The Santa Cata- 
lina Island Company provides the mu- 
sic* 

In the lobby of the ballroom is one 
of the longest and most elaborate 
bars on earth — a bar where not a 
drop of alcoholic liquor is sold. Put 
liquor on this bar and it would be 
perhaps the most profitable bar in 
CaJifornia, Here is evidence that Phil- 
ip K. Wrigley has a deep sense of mor- 
al responsibility. 

Entertainment for the children 

SOME months ago there was a piece 
of vacant property almost in the cen- 
ter of the seaward side of Avalon*s 
Crescent Avenue. It is owned by the 
Santa Catalina Island Company and 
is one of the most valuable properties 
on the island. 

Nevertheless. Philip K. Wrigley 
was seen there one day talking with 
his landscape engineers while work* 
men tinkered with a concrete mixer 
and trucks unloaded bags of cement 
and other supplies. 

"What are you going to build here, 
Mn Wrigley?'* asked an Avalon ian 
who happened by. 

"A sand playground park and a 
wading pool for the kids," Wrigley 
replied. 

The playground is now in service 
under the watchful eye of a fatherly, 
white-haired old negro guard who is 
on the Wrigley pay roll. I wonder how 
many men would ever think of build* 
ing a playground for children on pnip- 
erty that many a business man would 
consider cheap at S4.000 a front foot 
. . . and then assume the expense of 
maintaining it? 

Wiiliam Wrigley, Jr., was Iqng a 
lover of birds and, about 1927 » con- 
ceived the idea of presenting Avalon 
with a bird park. From an initial in- 
vestment of $250,000 for buildings 
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WHAIS IH[ OUnOOK M IH[ MIDWfST? 




A familiar i|ucstion to Live Stock 
National Bank — asked by business 
iirtns in many sections of the country. 
For thoy kno«^ Live Stock National In 
uniquely able to answer it authority- 
lively. Firsts because its operations e:> 
tend far into the rich middlewestern 
market. Second, because it serves and 
ts in close contact with nearly 500 
other middle western banks. Third, be- 
cause many major industries are rep' 
resented among it^ 20,000 customers. 
From all these sources Live Stock 
National is able to get fand give) a 
complete and up*to~the-minuie pic- 
ture of economic and market develop- 
ments in the central west* Are you in- 
teresied in condiitons here? 

Live ^Ifif'k — 

Naiional Billlli. of Chiup 
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strong, practical and simple to use. No 
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necessary. A click and the copy iB in, 
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day to Nation's BumNKee, Washington, 
D. C. 



and specimens the bird park has since 
spread over a tract of nearly ten acres 
with a collection of 5,000 birds from 
every corner of the earth represent- 
ing some 400 different species. One 
might spend a lifetime in the world *s 
most remote habitats of birds without 
seeing anything like the strange, in- 
teresting and colorful creatures in 
Avalon's aviary. It is open without 
charge to the public, 
I Semi-tropical in its setting, the gen- 
I cral appearance of the bird park sug- 
l^csts Hong Kong's famous botanical 
gardens. The main bird cage is 90 feet 
in diameter. Beyond it are acres of 
cages containing hundreds of birds 
unknovtm to many ornithologists ex- 
cept from book descriptions. From 
gaudy African cranes taller than a 
man and the Papuan cassowary that 
looks like a cross between an ostrich 
and a bear^ the birds range in size 
down to tiny feathered songsters that 
could easily nest in a thimble* 

The bird park could probably not 
be duplicated for less than $1,000,000 
and the cost of maintaining it is ob- 
viously enormous. The Santa Cata- 
lina Company derives no income from 
it, except indirectly as one of the is- 
land's attractions. 

A stage for motion pictures 

OVER a period of many years, Santa 
Catalina Island has provided the lo* 
cale for scores of motion picture pro- 
ductions viewed by audiences around 
the civilized world. It is one of Holly- 
wood's most important outdoor 
stages* At least one motion picture 
company is working there almost 
every day. 

In 1935, Metro-Goldwyn-Mayer 
chose it for every major outdoor scene 
in their filming of ''Treasure Island/* 
At The Isthmus, 25 miles from Avalon 
via the motor road» delightful accom* 
modalions are available in the "Motion 
Picture Village," which may soon be 
I better known as Cabrillo, CaL *'The 
City'' is composed of sets preserved 
from motion picture productions. 
Here one may dine or lodge at the 
**Inn of Sadie Thompson" t Rain K sip 
a cocktail over the bar of ''Christian's 
Hut" (Mutiny on the Bounty ) ... or 
drop in at "Wong Lee's," "Der Kaiser- 
licher Rattshoif" or any one of sever- 
al other equally picturesque places. 

The island has acquired some 
strange and permanent assets as a 
by-product of motion picture produc* 
tion, strangest, perhaps, being a herd 
of bison now numbering 30 animals. 
In 1925, the Lasky organisation was 
filming an old-time western thriller. 
For use in the picture they acquired 
several of the great beasts and ship- 
ped them to the island* 

When their picture was completed 
they had the bison on their hands and 



didn't know what to do with them if 
they went to the expense of returning 
them to the mainland. 

Someone suggested that Wrigley 
might like to have them and Wrigley 
promptly accepted the offer. The 
"buffaloes" were turned loose. 

Old-timers have been won over 

AS MAY well be imagined, old-time 
Avalontans were apprehensive when 
William Wrigley, Jr„ began the pro- 
gram of development that is still go- 
ing steadily ahead. They were alarm- 
ed when new ships and harbor equip- 
ment appeared, when familiar old 
buildings were pulled down and the 
city was in the throes of growing 
pains with most of the streets torn up 
for sewers, water mains, gas pipes 
and other utilities. They were suspici- 
ous of the shipload importations of 
rock crushers, tractors, and steam 
shovels. 

But the resentment slowly faded as 
the residents watched the town of 
Avalon transformed into a city that 
looks like Mexico, the French Riviera 
and a seaport of the South Pacific roll- 
ed into one. 

Today numerous buildings that 
were once familiar landmarks of Ava- 
lon — old spider and fly-trap hotels, 
greasy-spoon restaurants and tawdry 
shops of retail trade^ — are gone! In 
their stead have risen bright new 
structures with mosaics of colored 
tile figuring prominently in the pre- 
vailing type of modem Spanish archi- 
tecture. Gone, too, are all the garish 
signboards ( there isn't even a chew- 
ing gum advertisement ) and bedlam 
of leather-lunged barkers megaphon- 
ing solicitations for the glass-bottom- 
ed boats, fishing trips, excursions to 
the seal rookeries, restaurants, hotels 
. , . or what did anyone ever have to 
sell in Avalon? 

Gone, too, is the forest of poles and 
the overhead wires that formerly dis- 
figured Crescent Avenue. 

Many local improvements 

FROM a treeless street that was 
practically without a sprig of vegeta- 
tion a few years ago, Crescent Avenue 
is now under an artistically -landscap- 
ed bower of 50- year -old olive trees, 
palms, and flowering shrubs. 

Near the center of the waterfront, 
where steamship passengers were for- 
merly herded through a glorified cow- 
shed jemimscent of the Chicago stock 
yards, a beautiful embarcadero of 
Spanish design has appeared. Near 
the entrances and exits a stringed or- 
chestra of Mexican troubadors in col- 
orful costume strum melodious "Bien 
Venirfos" to new arrivals and "H«j?fa 
la Vistas" to those departing, Avalon 
street sweepers have blossomed out in 
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tasseled sombreros, sky-blue jackets 
and bell-bottomed blue jeans with 
scarlet stripes up the legs. The Span- 
ish and Mexican traditions of early 
California are everywhere in evidence. 

This transformation has taken 
place largely within the past ten 
years, part of the program laid down 
by William Wrigley, Jr., and, since 
his death in 1932, continued by his 
son, Philip K, Wrigley, It is a program 
of private initiative that called for 
long-range vision and the investment 
of millions without a dime of govern- 
ment subsidy and without the slight- 
est hope of early financial returns for 
the investors. 

Because of this program, the S,000 
residents of the island are privileged 
to live in a unique community where a 
public-spirited fellow citizen irons out 
all sorts of troublesome municipal 
problems, voluntarily accepts the re- 
sponsibility for getting needed things 
done, and puts up the money for most 
of the improvements so that the tax- 
payers won't be dropped down the 
chute into bankruptcy. 

Pleasure is the leading industry 

THE breadwinners among these lucky 
3,000 are employed chiefly in the 
multitude of service trades incidental 
to a great pleasure resort, although 
several light industries, including toy 
manufacture and the making of pot- 
tery, have developed in recent years. 
At Middle Ranch» too, cattle and 
sheep are raised. 

There is no commercial fishing. 
Pleasure fishing is one of the island^s 
lures for visitors, and state game 
laws protect the tuna, albacore, 
swordiish, yellowtail and white sea 
bass and other ocean game fishes in 
the surrounding waters against every 
one but the sportsman. 

Among the island's other attrac- 
tions are hunting— descendents of 
those early Spanish goats make diffi- 
cult trophies— aquatic sports, horse- 
back riding. 

Thousands arrive to bask in the i 
sunshine, visit the bird park, enjoy 
the scenery or merely to rest in the 
pleasant atmosphere of old Spain and 
Mexico which makes Catalina today 
a Treasure Island. 

It declares dividends of pleasure 
and health-building recreation to visi- 
tors who now often arrive at the rate 
of 10.000 a day. 

The weekly pay roll of the Santa 
Catalina Company and its various 
subsidiaries is an important item in 
the economic life of California- But 
that is not all. We could ransom all 
the Kings of the Balkan States vrith 
the tax money the island contributes 
every year to the treasuries of Los 
Angeles County, California, and the 
federal Governinent. 




COMMAND.' 

American indusfry it taking one billion tons of row ma- 
terioJs eocli yeor from natyrol reservoirs — frofii mmei, 
wetii on<f surface deposifs — frimi reservoirs irreplaceable. 

Today "King Chemurgy" takes common d os chief toin 
of the chemical revolution. His factory triumphant is 
founded on field ond forest. It draws its row materials 
from reservoirs ineKhoustible, from replaceable products 
of the soil. 

To far-sighted industrialists King Chemurgy issues O 
summons to Mississippi, the stote which lies in the center 
of the agricuittirol South — in the center of its resources 
and row moterials, the center of its fields and forests, the 
center of its population and markets. 
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From Sfeel Slab to Tin Can 





A pit'Cc i>f after il hai been rolled into a »trip on^« 

third of a mik Jong. Hanging over iKe conveyor is an elec- 
tric eye that w.-ttchei ilip temperature of the h*»t metaf 



Much of the product find 
Its way into tm can» 



r^ROM ORE to finished pjoducl. the story of 
siteel is a record of tnany conversions in form 
through its intermediate stages. But efficionfry 
in this chain of manufaciurlng operations is 
laigeJy a matter of moving materials rapidly 
and conserving heal. 

UntiJ some ten years ago, flat-rolled steeJ 
had been made in what was known us a two- 
high rolling mill. Hot bars of metal wf^ighing 
50 pounds or so were drawn from a heatln^f 
furnace with hand tongs and passed back 
and forth manually between a single stand 
of rolls until flattened into sheets. For at least 
100 years that operation and equipment had 
not been changed basically. Then came the 
modern continuous strip mill^ a fine example 
of which a Nation's Bi^siNEfi^ staff man ob- 
served on a recent visit to the Sparrows Point 
plant of the Bethlehem Steel Company. 

Now a steel glab five inches thick anil 
'weipihing two tons ia the unit, instead of th> 
old SO^pound bar. After being heated to Ihi- 
proper degree for rolling, the slab proceeds 
by means of roller conveyors through a series 
of powerful rolls, until it emerges as a thin 
sheet much as a third of a mile long. As 
1 he strip grows thinner, it speeds faftter. reach- 
ing a maximum of approve i mate ly 2,000 feet 
a minute before it is coiled into big rolls. 

Every move now is mechanical. The day 
of hard manual work in a steel mill is past. 
And yet so rapidly has steel consumption 
grown under modern living that the indus- 
try with ail its mechanization employed 20 
per cent more men in 1937 than at the height 
of war activity in 1918-19. 

Much of the flat-rolled steel produced at 
Sparrows Point becomes Im plate for cans — 
containers for vegetables, fruit and countless 
other items. Consumer goods are becoming a 
greater and greater outlet for steel, 

- Fhed DbArIiIoxii 




Steel slab as It emerges from the furnace red hot, re^dy for pA^nitig through 
a train of rolls 




These coils of flat-rolled steel are tomorrow's bodies for automobiles or part* 
for a variety of household, farm and indujitrial equipment 
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TH/IT wohH sell aktf fenf^paper^/ 




## ave yo^ ever looked over the shoulder 
y y of an old-slyle, green-eye-shaded editor 
ai work ? Waich him when he is confronted 
with a story of economic developments in 
Middle Europe or bank credit constriction in 
the United States. He losses it disdainfully 
aside, mumbling to himself, "Thai won't sell 
any newspapers I" 

Fortunately for the hundreds of thousands 
who, like you, want to be fully informed of 
the world's significant news, the old-style 
editor in the green eye-shade isn't editing 
The New York Times. 

Now, as always. The Times judges news on 
the basis of importance, knowing that impor- 
lance means inleresL Certainly news of 
economic developments in Middle Europe — 
along with similar topics once thought by 
some to be dull — is of first importance to 
Americans. Because that news may spell 
good times or bad times to Americans, Be- 
cause that news may spell peace or war, not 
only for Middle Europe but for the world. 

Never before did news have greater impor- 
tance than it has today. Never before, there- 



fore, by the lime-tested formula of The Times, 
did it have greater inlerest. The Times for- 
mula is flexible enough to cover all phases of 
man's activity* It recognizes that not every 
item of news is of world-shaking content; it 
embraces the human, the novel and the odd 
as well as the momentous and the significant. 

To give the full import of the news, two 
questions must be answered - first, what hap- 
pened; second, what is the background of 
what happened ? The Times answers both. 
Its news-gathering organization, covering the 
world, is unrivaled,- its staff of experts^ speak- 
ing with authority in many and varied fields 
of human endeavor, is unequaled. 

Because The Times publishes more impor- 
tant news than any other newspaper, it is for 
active, thinking Americans today the news* 
paper of greatest interest - ihe newspaper in- 
telligent, discriminating Americans prefer 
above all others- 
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(Continued from page 47) 
prene, Koroseal» and Vistane}c» are 
better for certain uses than is natural 
rubber; abroad, particularly in Ger- 
many and Russia, because of the de- 
termination to become nationally as 
independent as possible and because 
of a lack of foreign exchange with 
which to buy adequate supplies of 
crude rubber. 

The American chemical industry^ 
we believe, can be credited with hav* 
ing produced the fii'^t generally avail- 
able commercial synthetic rubberlike 
material, and this production con- 
tinues on the basis of sound econom- 
ics and quality* not by decree, forced 
use, or national policy. 

The chemical fiberE» accepted ev- 
erywhere in one form or another of 
rayon, can be considered in the same 
category. Count Chardonnet set out 
to do as well or better than the silk- 
worm. The progress has seemed slow% 
but the whole industry has developed 
since the gay '90*s and today Japan, 
the home of silk, hopes to lead the 
world in the tonnage production of 
rayon staple fiber and plans an output 
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of more than 130,000 tons in 1938, 
There has been a continuing Improve- 
ment in these chemical fibers, much to 
the credit of the chemical industry. 
But they still lack perfection and so 
present a new frontier. 

This type of work is to be found 
throughout the industry. There is a 
constant effort to improve insuliHp 
sulfaniiimide, and other compounds 
that have already earned the grati- 
tude of the race* Similar achievements , 
in some other fields would have pro* 
duced more of a stand-pat attitude 
and policy, rather than one of deter- 
mination to carry on to still better] 
products that might make the earlier j 
ones obsolete* 

In the inorganic field this effort to 
improve is obvious. Thus a pure sodi- 
um sulphide* heretofore available only 
in black, dark green* brown, and red 
compounds, has been so purified that 
it is now available as a clear water- 
while crystal. The new product is par- 
ticularly valuable in the preparation 
of textile dyes and special leathers. 

The industry works to the closest 
specifications while producing on a , 




Lastex bathing suit worn by M.iry Howard is one 
of many products made possible by chemistry 
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vast scale. Urea was the first com- 
pound to be synthesized more than a 
hundred years ago. It was then simply 
of academic interest because it showed 
that a material until that time associ- 
ated only with living organisms could 
be made from inorganic materials. It 
is now used on an increasing scale as 
a constituent of fertilizers and has 
had its greatest new demand as a con- 
stituent of one of the synthetic resins 
or plastics. It is now made in one 
American plant with a capacity of 80 
tons a day and with a tolerance of not 
more than two parts of iron per mil- 
lion parts of urea. On a percentage 
basis that becomes vanishingly small. 
There are other chemicals that are as 
carefully controlled as to impurities. 
In fact, the industry is accustomed to 
doing just that sort of thing. 

Many new materials 

A FEW of the newer things are 
worthy of mention as indicating the 
aliveness of the industry. Substantial 
progress is being made in the field of 
insecticides and fungicides, an impor- 
tant group of chemicals with which to 
ensure our food supply^ to prevent the 
loss of structures, and avoid damag- 
ing stain in sapwood, and withal to 
overcome accumulations in the soil or 
elsewhere of elements which above 
certain limits are disadvantageous 
and even toxic. Synthetic camphor 
produced now for some years in a 
technical grade, is also available in 
the U.S-P. variety, and all made from 
American turpentine by a process de- 
veloped here. 

This affords an excellent example 
of how applied research and far- 
sighted industry can break a natural 
national monopoly and protect us 
from economic pressure which other- 
wise might be brought to bear by an- 
other country. Until synthetic cam- 
phor was perfected Japan enjoyed a 
world monopoly of that commodity. 

Improvements in chemical fibers 
have produced one known as Cordura, 
already well known for the part it 
played in the Ranger victory in the 
America's cup yacht races of last au- 
tumn. After severe tests it has demon- 
strated that, because it withstands 
the heat developed by long nonstop 
runs, it is superior to cotton fiber in 
the manufacture of heavy-duty truck 
and bus tires. 

Latex and Lastex products continue 
to please us with their service, conve- 
nience» and new uses. Coatings to pro- 
tect metal and wood are improved by 
the use of the synthetic resins, one of 
the newer ones bearing the designa- 
tion XR-3180. Ethyl cellulose, now 
produced by two chemical companies, 
is adaptable to extrusion applications 
in which the flexibility and insulating 
qualities of the plastic are valuable 
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characteristics and can be applied to 
wire. It also makea a wrapping male- 
rial, can be used to coat paper, cloth, 
and rubberized fabric^ imparting flex- 
ibility at low and ordinary tempera- 
tures, toughness, fastness to lights 
and resistance to alkali. It may also 
make its bow as one of the chemical 
fibers* 

Sodium chlorite is a new oxidizingr 
agent. Intermediate in structure be- 
tween sodium hypochlorate and sodi- 
um chlorate, it has many unique prop- 
erties not possessed by any other 
known oxidizing agent. It finds its 
work today in pulp and textile bleach- 
ing, in bleaching and sterilizing food- 
stufFs, and as a desulphurizing agent. 

A dicyclopentadiene resin has been 
developed primarily for inclusions in 
various types of lacquers and var- 
nishes. Then there is the great group 
of wetting agents and materials which 
enter into what is called surface chem- 
istry, A great impetus was given to 
this field of investigation when high- 
pressure syntheses made possible the 
production of the higher alcohols by 
synthetic methods, Lauryl alcohol is 
one such and compounds made from 
this alcohol proved efficacious in 
the economic use of soap in hard 
water. 

Abroad^ notably in Germany, this 
development has proceeded to the 
point where **soapless soaps'* are 
used. Here the materials find applica- 
tion in hard water areas and are use- 
ful as well in laundry and textile in- 
dustries. 

Help in mixing pigments 

FROM all this came dispersing agents 
which help to stir dry pigments like 
colloidal carbon into paint vehicles; 
which can be used in mixing colloidal 
carbon into concrete to provide non- 
glare surface; which find their way 
into dye mixtures to be employed in 
printing clothe and which. In water 
solutions, improve wetting so that 
fibers receive well distributed coats 
which means level dyeing* So rapid 
has been the development in wetting 
agents, detergents, and surface chem- 
istry, that reagents for the purpose 
are now to be found on everj^ hand, 
and in the list of products of many 
manufacturers. 

Wishing to improve translucence 
properties of pure vulcanized rubber, 
a magnesium carbonate used in com- 
pounding such rubber has been devel- 
oped with a refractive index the same 
:\s that of rubber. Not only is the 
■ mi^lucency improved but. where the 
rubber is to be colored, pigment is 
saved as a result. The research look- 
ing to improved compounds of phos- 
phate for fertilizer has yielded cal- 
cium metaphosphate, carrying more 
tlian 60 to TO per cent of available 



P,0 * This high analysis has been at- 
tained by other methods but advan- 
tages are claimed for this new prod- 
uct. 

The field of metallurgy, in which 
chemistry is applied to the study and 
working of metals, has brought so 
many new things as to necessitate a 
separate discussion if it is to receive 
adequate mention. One of the most 
interesting specialties has been the 
clad type, where some strong but less 
exi>ensive base metal is coated or clad 
in a metallurgical process with an 
adequate layer of corrosion-resisting 
material which may be in one of a 
long list of new alloys devised for the 
purpose. These new resistant materi- 
als are to be found throughout mod- 
ern industry. 

Aids for human ailments 

ONE instance of research in the im- 
portant borderland between chemis- 
try and medicine is that which began 
with the discovery that maggots play 
an important part in the healing of 
wounds. The ne.xt step was to ascer- 
tain what the maggots did. As a re- 
sult a series of preparations of alan* 
toin was made available to do much 
of what the maggots did. Urea, previ- 
ously mentioned, is another reagent 
that has been found to have excep- 
tional healing qualities* 

Convinced by experience that the 
one best investment is research, the 
chemical industry declines to abandon 
its programs and projects in the 
search for new and better things even 
when recessions* depressionSp or com- 
pressions appear. 

With each recurring period of eco- 
nomic stress the far-sighted compa- 
nies show an increasing determina- 
tion to continue their research and in- 
vestigational programs. In fact, there 
is much to indicate that depressions 
really increase the urge to create or 
perfect things that have been waiting 
for just such opportunities. 

We have mentioned synthetic cam- 
phor. That was on the list of unfin- 
ished business when the depression of 
1929 set in. Freed from the pressure 
which insistant production causes, the 
research laboratories liad an opportu- 
nity to look over the whole subject 
again. The difficulties were eliminated, 
a new process was developed and a 
new plant built, 

A canvass of the industry for the 
new things of research parentage 
which is made from time to time by 
the American Chemical Society also 
indicates that, in depressions, new 
things appear in greater numbers. 
There is much to indicate that no in- 
dustry is more depression proof than 
chemistry. 

On this perpetually new frontier 
what will happen next? No one can 
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prophesy that» but it is interesting to 
ask who will make a chemical fiber 
not only as good as but actually better 

l^than the natural silk. This is not far 

^H'off. Who will produce the perfect in- 
secticide? — One that will safeguard 
the plant against injury from insects, 
stay on long enough to be effective, 
and either be nontoxic to the warm- 
blooded animals, or be easily removed 
when its service is complete ? 

PP Who will produce a corrosion*re- 
sistant alloy, as workable and as 
cheap as ordinary cast iron or mild 
si eel ? From what plant will come a 
metal finish or coating that will pro- 
tect for the useful life of the metal 
and. in the case of the automobile, dry 
bright and sliiny without the chamois 
skin and elbow grease? Why not a 
comfortable paperlike suit of under- 
wear, cheap enough to discard after 
service? We are already told how 
many paper towels we can buy for the 
cost of laundering a linen one. And 
so one might go on and on, for there 

^^is much to do. 

Research will continue as long as 
men have curiosity to know the why, 
the how, and the wherefore^ as long as 
j>roducts are imperfect, as long as hu- 
man needs multiply. The chemical in- 
dustry is primarily a service industry. 
Its products directly or indirectly 
touch all industry and all consumers. 
It is this broad base, together with the 
f^cientific guidance In which it places 
its faith, that makes it a part with 
the science of a perpetually new 
frontier. 



A Conference 
on Transportation 

A TRANSPORTATION Conference 
called by the Chamber of Commerce 
of the United States will be held in 
Washington, September 14 and 15. 
This conference is the outgrowth of 
requests received by the Chamber 
from many directions for consider- 
ing the nature of possible legislation 
affecting transportation during the 
coming session of Congress, 

The Chamber's Transportation 
Committee, which has recommended 
calling the conference, welcomes the 
assurances given by congressional 
leaders that preliminary work on a 
transportation legislative program 
will be actively taken up by congres- 
sional committees, probably in No- 
vember. 

As in the case of previous con- 
ferences called by the Chamber, this 
conference will be an autonomous 
body, speaking in its own name and 
on the responsibility of those par- 
ticipating. 



/ 



What !^I^o\ brass bands? 



We're delighted, of course, that the 1938 World's Cham- 
pion Typist won his title on an L C Smith! But (as Li 
Hung Chang said about the horse race) it was a/ready 
known that some people can type faster than others. 




Using the jiamc L C Smith 
typewriter (without speed adjust- 
ments) which he mes even' day 
in his H .O. L.C, jiih inChicy^o, 
Mr. Norman Saksviij won the 
Professional f^vent, June 21*22 
(and the 1938 W< grid's Spet^d 
Championship^ with a ti)tal of 
41 ,453 srroke?^ , . , 
over 11 ^/^i strokes per second 
for one solid hour! 



Wv congnttulutc Mr, SMk^v■i^ . , , but we continue to 
maintain that .such exceptional typing ability can make 
speed records on tmj good typewriter (note that in the 
past five years world championships have now been won 
on f/iree different makes). We're especially glad this title 
was won on tmr regular htovk machine. Because speed 
saves money for you, Mr. Businessman, when . . . and 
&f//y when . . - it's used in yoftr office, on j^f/r work—and 
w ben you can count on it \ ear in and year our. And the 
L C Smith, with its easy ball bearing action ami floating 
shift, has won contests oi r/urr sun for many years, and 
against all comers! 



THE NE 



vv S^m-^^^^ 

L C SMITH 

L C SMJTII A CORONA TVPEWRITFrRS INC 
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More Goods for More People at Less Cost 

HAD die 1^2 million people who bought new radio- sees in 
1937 been obliged to pay 1929 prices for rhem, the total cost 
to the public would have been $700,CX>0,000 greater than it actually 
was. In fact, the 7^ 2 million sets of 1937 cost the public $188,000- 
000 Uss than the 4* 2 milHon sees of 1919. AnJ because radios cost 
less, more people could buy them, and the purchasers had more 
monev to btiv additional comforts and conveniences. 

This is but one of many cases where industry has found ways to 
make better products at less cost. For instance, the 1^2 niillit^n 
electric w^ashers bought in 1937 cost the purchasers 1 milii&n Jallars 
Uss than the million bought in 1929. The l,20t),(XXl electric fans 
bought in 1937 cost the purchasers S700fi00 Uss than about half 
that number bought in 1929. And in this same period hundreds of 
other manufactured products, because of improved manufacturing 
methods, have been reduced in cost so that more people can have 
more of the good things of life. 

This process of creating nal malih has brought to America the 
highest standard of living ever known, and it is this process which 
must continue if even higher standards are to be attained. General 
Electric scientists, engineers, and workmen arc contributing to 
this progress. By devxloping new and better wars to use cJcctricity 
for the benefit of the public, they are constantly providing More 
Goods for More People at Less Cost. 

G'M resrarch find tngmfm'rtg h^vi M<W iht ptthUf /mm i*n to ffwi* httndrtti daihtrt /nr 
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Beer proposes a program ♦ ♦ ♦ 
and invites your support 



THERE ARE some people who stiil believe that 
the use of" beer is sinful or harmfuh The scientific 
evidence is ovenv^helmingly against diem. 

The great majority of Americans accept the truth 
. . . that beer is a mild, wholesome beverage . . . that 
"'there is notlii ng more promising to combat the 
evil of too much alcohol than die opportunity of 
drinking good beer/' 

We brewers find groand for concern^ however, 
in the conditions under which beer is sometimes 
retailed- — ^conditions undesirable to us all What we 
seek to accomplish, first and foremostj is a measur- 
able improvement of such conditions. For example, 
retailers' beer licenses are sometimes used as a screen 
to sell illegal liquor or to operate illicit resoas. 
Other examples are the sale of beer to minors . . . 
or after legal hours ... or to persons who have drunk 
to excess. And while retailing is not our responsi- 
bility, we want these conditions corrected. We believe 
we will serve both the public interest and our own 
if we succeed. 

The Foundation , • * and its Code 

In that behef, a short time ago the Brewers Foun- 
dation was organized . , , to align the brewing industry 
with forces working for the public good. 

Important progress has been made. Brewer-mem- 
bers of the Foundation already represent nearly half 
the production of beer and ale in the United States, 
These members are pledged, individually and 
collectively, to the Brewers Code of Practice, one 
significant clause of which is here reproduced: 



"We pledge our support to the duly con- 
stituted authorities for the elimination of 
anti-social conditions wherever they may 
surround the sale of beer to the consumer.** 

Being practical men, we promise no miracles. 
We cannot immediately or effeaively "police" the 
quarter-million points where beer is sold (nor have 
we legal authority in many cases to do so). Nor can 
we, immediately, bring about fuH compliance with 
the law among all retailers, nor complete enforce- 
ment by all authorities. 

A beginning has been made. In accordance with 
our program, we have cooperated with law entbrce- 
ment authorities. We intend to carry on. 

How you can help 

How far we can go, and how soon, depends on 
ourselves, and on yoH. You can help in three ways: 

Take the lead in arousing public opinion -which 
can see to it that existing laws are enforced. 

Restrict your patronage to legal, respectable retail 
outlets. This can and wiH raise retaihng standards. 

Buy only beer or ale brewed by Foundation 
members.* Show us, and retailc^rs too^ that you are 
behind us in our efforts to serve the public interest 
and live up to our Code. 

For centuries beer has been the beverage of 
moderation. In preserving it we must depend upon 
you leaders of opinion to take action. We urgently 
invite your full and sympathetic cooperation. 
UNITED BREWERS INDUSTRIAL FOUNDATION 
21 East 4()th Street, New York, N. Y, 



Correspondence ts invited from 
groups and individuals ei^ery- 
wheref interested in maintain- 
ing the brewing industry as a 
bulwark of moderation^ 



FO 



I 



* Identified in the advertising 
oj members by this symbol (use 
of this symbol is restricted to 
members nftke United Brewers 
Industrial Jht/undation). 
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How You Can Get Volume Sales 

Quickly 



Daf in and day oiit^ peaple turn eagerly to the news- 
paper. It is the primary source of their injormatian regarding 
the events of the day, of news and comment on people and affairs which 
interest them and affect their welfare. It is the medium they consult every day of the year 
for guidance in shopping for the things they buy. As a result^ it is the medium 
through ivhich the advertiser can address his largest audience and implant 
the buying ideas which produce immediate volume response. 



THE historiir of the world war is 
Available in hundreds of volumes. 
The stories of the Galveston flood, 
the San Francisco earthquake, the 
Titanic disaster J the Lindbergh flight 
are cold in n umerous boo ks . Bu c w h a t 
the average man and woman know 
about these happenings they learned 
from the newspaper. 

People don't wait for the his tor v 
books to learn the story of their 
times. They want the news about 
what happens as it happens^ complete 
with pictures. They want it while it 
i s f r e s h— n o c his tor y . 

So powerful and urgent is this 
hunger for news that people in all 
walks of life make time for a daily ses* 
sion with the newspaper. It alone of 
all media provides a permanent daily 
record for consultation at the indi- 
vidual's own convenience. It alone is 
available at any hour of the day or 
night as a record of what happens and 
as a guide co fashion^ cookery, in- 
vestments, affairs of the heart and 
home • . • and for help in shopping. 

It is this dependence by the public 
on the newspaper — this continuing 
and highly personal relationship — 
which gives it such power as an ad- 
vert ising medium. As they peruse the 
news, readers turn consciously to the 



advertising columns. They are accus- 
comed to base most of their buying 
on what chey see in the newspaper. 

In CHICAGO, the news- 
paper w^hich every day of the week 
has a following of a majority of all 
the families in metropolitan Chicago 
is the Tribune. 

Seven days a week, people in every 
neighborhood and suburb of Chicago 
are actracted to the Tribune by its 
coverage of rhe news, by its comics 
and its helpful service and feature 
departments* As a result of deliver* 
iog a more interesting newspaper to 
readers, the Tribune delivers to the 
adv^ertiser Chicago's largest constant 
audience* 

Every day of the week, the Tribune 
reaches this market's largest known 
group of spenders — more than 690,000 
metropolitan Chicago families. 

Because Tribune advertising pays 
out so much becter, Chicago depart- 
ment stores and specialty shops place 
more advertising in the Tribune than 
in any other medium. 

The newspaper from which people 

ffl^icago QTribune 

THt WOMD'l GREATEST NtWSfA^ta 



are accustomed to buy is the eco- 
nomica 1 med i um for t he manufacturer. 
The Tribune provides an audience! 
already assembled, ready for direct 
solicitation and receptive to buying 
suggestions. Every dollar he spends 
for advertising in the Tribune can be 
devoted to winning acceptance for the 
product and the company behind it. 

Through the Tribune the manufac- 
turer can build sales-makmg impres- 
sions by picturing his product in 
black-and-white and in color. He can 
demonstrate its uses and dramatically 
emphasize the satisfaction which 
comes from using it. He can point 
up the individual features known to 
be the deciding factors in clinching 
sales. 

In the Tribune he cati start and 
stop his advertising in order to take 
advantage of seasonal demand and 
buying power. He can give his dealers 
direct selling help as they need it and 
when they need it. 

No MATTER what you 
are selling, you can sell more in 
Chicago by building your advertising 
program around the Chicago Tribune. 
Rates per 100,000 circulation are 
among the lowest in America. 



Aif^ra^i mt paid ciraJatim during iht ^§icial six- month pirtod enJ^d Aiatih ]/, 193S: T&fai daily ^ S 57 ^963 — T^ial Sunday ^ 1 ^11$ ^643 





Forget the heat... 
pause and refresh 

When days are hot ~ Coca-Cola is 
coM, ice-coki. When weather is de- 
pressing—Coca-Cola is refresbtn}^, 
so refreshing. So pause at a soda 
fountain and make your own weath- 
er prediction: Fair and much cooler. 



Delicious and 
Refreshing 



**l iwafli. THE tPC*-coLi caM»'*Nir 
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!^ "BLUE TORPEDO 

6TB pounds heovl«r thon the gtrl who cought it... 
MRS. S. KIP {Chhi^i FARRINGTON . . . wife of the fomout 
flihing oufhorily ond author of ''Atiantic Gome FEshtng'^ 



3:30 a.m. 



LEAVING THE DOCK-\oun|; (Jiisit: 
Fitrriniiton has htr rod ami ret I all 
ready ... Camels liiinily. **Ie's lime we 
were out on the ba)% thro wing herringr* 
she s»ys to the guide. ..Thi^ tiay slip 
uf a girl is out to latch big game— the 
mighty bliiefm tiiiva ihiu streak the 
waters oil the coast of Nova Scotia! 




A STRIKE — . I tHiUi htmk^d! The 

Tighi \% on! Wiih a torpedo^like ruvh, 
the bluefin starts boring down— put- 
ting a tense strain on Chtsie, Kerens 
where she shows that healthy nerves 
can "take it," Yei, and in her own 
words she's glad she smokes a cigarette 
that dmsn'l j*mgh her tierves— Camels! 



JUMPS cleor out of water I J he prst 
UttH, the guide says, he's ever Seen a 
hooked tuna do thai. Keeping a light 
Urag^Chrsie lets him run, Fightrng-mad^ 
that bluefin gives them a "Nova Scotia 
!i]eigh-ride" they 11 ntter ftirgetJ Soon 
ChiMe shouts: "He looks all in. Vm 
going to pui it to htm/* 




TKAr TUNA TRIED HARP TO RPU m OVERBOARD TlHSl 

mmm% rmj mKi mi keauze hcm much 
r>i?mD UPON heaithy nerves^ and Htm gladi 

THAT I SMOKE CAMELS CAMELS WEVER JANGLE 
wyNERVES-ANDWHEN i'MTJREO, 

aMELs wimfmmfMuni 

1 H f V Ki Gi NTl E JO jVI V T H Rt>A T 
TOO OH JN SO WANV WAVS 
CAMELS MRU WITH ME 





BROUGHT TO GAFF — in the fast ttme of 
I hour and 58 minutes! Chisie 
rington's biggest catch J The mome 
her hands are free, she smokes 
Camel. "When I'm nred/'nhe^iays, 
"smoking Camels seems to fresh' 
en up my energy, I iikt them!" 



Camels are a matchless blend of finer^ 
MORE EXPENSIVE TOBACCOS 
—Turkish and Domestic 




PHOTOGRAPHED 

jfier catch was 
weighed in. 720 
pounds.,. 9 feet, 
\{} inches long! 
And she is a mere 
102 pounds! 



LIKE MILtlONS oE at isL-r &mokers/Mr»i. Farring- 
Eon notices a difTerence between Camels and 
other cigarettes. Not in just one way — but In 
many ways! Turn to Camels yourself Vou'll 
disc<jver that the costlier tobaccos in Camels 
tJo make a dilTerence, C^amel spends millions 
more to assure a finer* more delicate tonality. 



PEOPLE DO APPRlCIATt THf COSTLIER TOBACCOS 1^ CAMILS 



THEY All THE LARGEST-SELLING CIGAtlTII IN AMEtICA 



ONI SMOKER 
TELLS ANOTHER: 



tAMELS AGREE WITH ME! 



1% 



Those who grow tobacco 
—know tobacco 
That's why tobacco growers 
smoke (Camels 




iMHi viti ripely;! I L, well- 
knciwn tolifireo planLer, 
k nt * w s 1 1 Li El 1 i t y I obn cc m 
hke his A'B-C's. He 
•^TUta myn: "E know Camel 
gris Lht' ikter grades. They huught the 
t>eRL of my crops laaL year* We grow- 
ers 'most always smoke Camels, * * 



E X pe r i e nc e d pi an tt» rs 
^ like William Vandiford 
know loll a ceo frtim both 
^ sides of the fence, "We 
^row it and we see it 
tiueLioned/' he explains. "I lisaw my 
best grades sold toCamid last anctvon- 
lime. I smoke Camels tw. ' * 
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Juana, Mexico, to Vancouver in 
British Columbia^ we had to race for 
our lives with a forest fire outside of 
Bellingham, Wash* We had too much 
gasoline aboard to risk running 
through the fire, so I drove over a 
high embankment into a lake. The old 
"Bulldog" sank out of sight as we 
swam ashore. We used the bloek and 
tackle to drag out the old bus, re- 
paired it, then hacked and hauled 
and coaxed it over the goat trails of 
Idaho and across Montana and the 
Dakotas and Minnesota. 

We were pioneering the course of 
the present Theodore Roosevelt In- 
ternational Highway through the 
woods of northern Wisconsin when 
Dick Shadel contracted pneumonia 
due to exposure. We had been sleep- 
ing in haystacks when we could find 
them and staying awake all night in 
front of a fire when we couldn't— in 
a state that is now dotted with com- 
fortable motor tourist camps. The ex- 
perience proved too much for ShadeL 
1 drove him down to a hospital in Mil- 
waukee* where he died. 

After that I drove on to Detroit 
and picked up George Brown for a 
companion. The Detroit papers spread 
an account of our adventures all over 
the front pages. I stalked through the 
offices of the Abbott-Detroit Motor 
Company, a sun-tanned» wind-blown, 
glamorous figure to the pallid pen 
pushers who thought a fishing trip to 
the Au Sable River was high adven- 
ture, and I decided that dying for 
dear old alma motor wasn't to be 
sneezed at. 



Trouble with icy rivers 

GEORGE BROWN and I then headed 
back into the West where motor tour- 
ing at that time was listed among the 
perilous pursuits next to shoeing a 
bucking bronco. Just west of Granger, 
Wyo., where the transcontinental 
motor tourist now hums over a 
smoothly paved highway marked U.S. 
30S from Granger to Echo City, Utah, 
we had to drive over the ice of a 
frozen river. The ice broke and the 
heavy ''Bulldog*' sank to the bottom 
in water deep enough to cover the 
fioor boards, filling the carburetor 
and short-circuiting the magneto. 
The nearest point where we could get 
help and horses was 40 miles away 
and the country between was buried 
in two feet of snow. 

By standing on the spring-horns as 
the car stood in the river, Brown 
found that he could crank the motor. 
He then set about building a protec- 
tion for the carburetor with tin, can- 
vas and rubber hose, while I began 
cutting a path through the ice to the 
opposite shore. 

By the time Brown had the engine, 
magneto and carburetor cleaned and 
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Where Time is Money— 

DICTAPHONE 

Saves BOTH 




MOST busuicsi^ men hiive to think of time in U'l nis it( dulbis 
and cents. Time saved on daily routine gives the chance 
for increased activity and more vohime. Dictaphone saves time 
by smoothing out the day's tasks— rnaMt ml' ^-Xf-'^utive to do 
what he ought to do wheTi he ought to da it. Wiiliout fuss or 
lioiher, he gives his ideas, notes, memos and instructions to 
Dictaphone. Dictaphone puts mngs on your work. Tve used 
niint^ for years — aiif! I knoiv!" 



J 





oJtTorial work it is iirrt'bsai; j' 
lo in;iki'' li quirk rtfrorJ uf plciriri 
and iiliras . . ^ lAir laphiint.' is might)' 
handy f[jr thul purpfjae , . 

E* n . S 1 1 A % K Fr<* Prwn idem 
Thv fittrtni^U CftrpiiTfititfn 



"I find U simpler -Jnv uri of 
njulMie . . . lifipt r ol' my 

day for consSrucUv^: [lunkijig and 
planning . , 

fl. tr. LEWIS, Mmm§^ 
Fairhnrtiit, Mnrtff i Campony 



litdp . . . Din^tajdionr ifi ihe 
quii.'kt;<»t, easiest, snifjothcst way 
J krtri\«' 10 f^et thoughts transferred 
to paper/' 




'\ . . After a telephone con versa t ion with om* of our ^'Dktaphonc . , . laijf;iit me tliurr''^ a 'IkimuHr 

managers I reiteut tiie points apnred upun , , » tUe In currtsjiond . * . 1 actually vis-iiuli/e ihty, * 

9ul>jeet matter Ibdng ty.kf?Ti do wn f.m the Dinlaphone." f«IJow sitting rip,1it iherf wIwfe? ihe iJirtJiptuine ? 

A . I\ J LI L L, rv^-flM/mJ R A V UO IX OIVl Ik Trett^irrr 

Ttw H u 1 ( n t fit a if it I **'ir0tt , M ith ift^tn J, J. Htiivumb ^ t un u /mtu riiitii m.* / mli" tuiptdir^ I 



way 
its/* 



NOW MAIL THIS 



Th^re ia only one iruf. 
rdione. It h made III-! ^ f ly 
ijy Diftaphont; C"r|iiHUiiicm 
at BridgeiMjrt, Coun.; suSd 
throuf^li our own offices in 
the 1 TiiT*'(l St.Ut A jriil Canada, 
We inv iiJ s iMir iiniui rv. 

TT4i]n-Miirk ttt ll|rtiiphan« Corpiariitlaii, 
MKbeirn at |>lrtBlJn|r Mnrhlnell Hnfl 



llirla^ il 



Corp- 



% Sales Corp 




